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Chuckholes in city streets are 
ruining new cars as fast as they’re 
built. 

* o + 

AAA announces that it has com- 
pleted arrangements to enable 
American businessmen and tour- 
ists to rent automobiles in Paris 
for travel throughout western Eu- 


rope. 
* * * 
Oops! 
' The big news in Danville, Va., 
last week was not that Chalmers 
Huff, a textile worker, had won 
the $5 award for being a good driv- 
er but that Tom Carter, a lading 
member of the Danville Automo- 
bile Dealers Assn., sponsor of the 
cash award, was “tagged” by local 
authorities for going slightly, over 
the speed limit. 
* 


300 for Japan 

Japanese plants will soon be 
turning out bantam size passenger 
automobiles again—but only 300 a 
year, reports the Associated Press. 

Allied headquarters authorized 
the annual manufacture of that 
number for essential use. 

* * * 


Inventories Up 

Total value of inventories held by 
manufacturers increased during 
April and shipments declined 
slightly, the Department of Com‘ 
merce announced last week. 

Preliminary data based on tele- 
graphic reports by representative 
manufacturers indicate that the 
April rise in value of stocks held 
in the nation’s factories was about 
$450 million. The increase brought 
the value of manufacturers’ inven- 
tories to slightly over $22 billion. 


* * * 


Latest on Reg. W 


Regulation W is likely to go into 
the discard shortly. And, as fore- 
cast in Automotive News a few 
weeks ago, the action probably will 
come from the Federal Reserve 
Board itself, rather than by a di- 
rect mandate from Congress. 

Appearing before the House 
Banking and Currency committee 
last week, FRB Chairman Marriner 
Eccles said that FRB, backed by 
President Truman, wants continu- 
ation of credit control, but only if 
sanctioned by Congress. Congres- 
sional sanction is believed ex- 
tremely unlikely. 


* * 


Top Cars 

New car registrations for two 
months, plus 46 states for March 
and 34 for April: 
1947 
Pos. 
1—165,373 
2—142,056 
3— 87,572 


1941 
Pos. 


311,879— 1 
204,394— 2 
152,584— 3 
108,930— 4 
102,305— 5 
68,03_— 7 
82,848— 6 
27,906—10 
27,269—11 
32,755— 9 
23,054—13 
46,221— 8 
26,786-—12 
19,780—14 
18,611—15 


Make 


Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Nash 
Mercury 
Stude. 
1i— 28,071 Hudson 
12— 25,013 

18— 18,697 

14— 13,3838 

15— 11,901 

16— 10,315 

17— 6,442 

18— 5,708 

19— 5,571 

20— 3,754 


838,012 
For further details, see page 
30, today’s issue. 





Chrysler, Packard 


Tieup Averted; 
Ford Is Hit 


Rouge Lines Halted; 
White-Collar Pickets 


Force Hudson Down 


By Mac Gordon 
Staff Writer 


DETROIT.—Settlement of 
the Briggs body labor dis- 
pute erased the threat to 
Chrysler Corp. and Packard 


production last week, but as- 
sembly was halted at ‘the Ford 
Rouge plant and at Hudson be- 
cause of strikes by small groups 
of plant employes. 

Agreement on a new Briggs con- 
tract was reached just 13 hours 
before the UAW-CIO’s strike dead- 
line. Briggs manufactures bodies 
for all Chrysler divisions and for 
Packard. 

Rouge plant assembly of Ford 
and Mercury passenger cars was 
suspended indefinitely late Tues- 
day after the company charged 
that workers on the body line 
were engaged in a “slowdown.” 
It was the first time the Rouge 
plant had curtailed operations 
since the foremen’s strike began 
May 21. 

Company spokesmen said pro- 
duction of 450 Fords and Mercurys 
would be lost for each day of the 
suspension. The company’s 13 
branch plants, unaffected by the 
foremen’s walkout, continued nor- 
mal operations, however. 

The shutdown came in _ the 
midst of wage and contract ne- 
gotiations between the company 
and the UAW-CIO. The UAW 
has set a June 2 strike dead- 
line for all Ford production 
workers. 

Hudson was compelled to close 
Wednesday and Thursday when 
production workers refused to 

(Continued on Page 30, Col. 1) 


Plymouth Picks 
Somerville to 


Succeed Bayne 


DETROIT.—R. C. Somerville, as- 
sistant general sales manager, has 
been appointed general sales man- 

ager of Plymouth 
to succeed Jos- 
eph E. Bayne, 
who will head up 
Lincoln - Mer- 
cury sales. Plym- 
outh President D. 
S. Eddins made 
the announce- 
ment last week. 
Somerville, 
whose experience 
includes mechan- 
ical and service 
work as well as executive sales 
positions, began his automotive 
career as a stock clerk in a De- 
troit automobile factory. Within 
two years he was hand-building 
experimental motors for use by 
famous race drivers of that era. 

Following technical work on mo- 
tor testing for the Air Corps in 
World War I, Somerville entered 
the automotive service field to oc- 
cupy positions ranging upward 
from shop foreman to factory serv- 
ice promotion manager. 

Turning from service work, he 
entered automotive sales as a re- 
tail salesman. In 1925 he was made 
manager of a training school for 
factory field sales representatives 
and by 1927 had become general 


sales manager of one of the larg- 
(See PLYMOUTH, Page 30, Col. 5) 
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THIS WEEK—NET PAID ABC 
29,402 
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AS : Steals 


Despite Work si 


50,000TH K-F CAR—a green Frazer, produced last week. With his hand on the rear 
door is W. A. MacDonald, vice-president in charge of sales. Standing to the richt is 


Kdgar F. Kaiser, 


vice-president and general manager. In May Kaliser-Frazer shipped 


11,238 cars to its distributors and dealers and is currently averaging 550 automobiles 


a day from the Willow Run plant. 


Tucker Troubles Grow 


SEC Starts Stop-Order Proceedings on Stock; 
Company Promises Clarification 


PHILADELPHIA. — Preston 
Tucker, 
number bf obstacles in his ¢fforts 
to put in production a radical new 
car, had a couple more on his 
hands last week. 

Charging that statements which 
appeared to be 
false were made 
in Tucker Corp.’s 
registration re- 
port for the pro- 
jected sale of $20,- 
000,000 in Class A 
common stock, 
the Securities & 
Exchange Com- 
mission gave no- 
tice of stop-order 
proceedings to be 
held today (June 
16). 

Meanwhile, the War Assets Ad- 
ministration officials announced 
they intended to collect the first 
year’s rent of $500,000 for the for- 
mer Dodge-Chicago plant July 1. 


Preston Tucker 


Previously, WAA men said the | 
rent would be $1,000,000, but later 


they admitted they erred. 


SEC said that the stop-order pro- 
ceedings ‘do not mean that Tucker 


will not be able to issue the stock. | 


The Chicago firm may correct its 
statement if it is found to be in- 
adequate, SEC pointed out. 

It was reported that hundreds 
of persons had urged that Tucker 
be permitted to go ahead with its 
stock issue following disclosure of 
the stop-order proceedings. 

Tucker issued a statement as- 
serting that the registration 
statement would be amended to 
clear up matters with SEC, and 
promised to answer every ques- 
tion that has been raised. 

“The company,” he said, 
looking for a free ride ... we are 
going to build automobiles.” 

In Chicago, it was reported that 
the UAW-CIO_ was 
petitions on street corners and had 
started a letter-writing campaign 


asking the SEC to approve the 


Tucker stock issue. 
It was said that the union be- 


lieved the Tucker enterprise of- 


fered the maximum hope for em- 
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ployment at the Chicago plant. 
Tucker Corp. now has outstand- 
ing 1,000,000 shares of Class ‘B com- 
mon stock, par 10 cents, which 
were issued in exchange for shares 
previously sold to Tucker, organ- 
izer and head of the company, for 
$100,000 in cash. Tucker transferred 
some of these shares to his asso- 
ciates in consideration of efforts 
and expenditures of funds on be- 
half of the corporation, according 
to the registration statement. 
Among the 17 points made in 
the SEC proceedings were: 
1. The corporation failed to dis- 
close that false entries have been 
(Continued on Page 33, Col. 1) 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


93,4 
92,985 4 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 33. 


1,500, 000th Car 
‘Built i in °47 


Beats °46 Milestone 
By Four Months; 
Week’s Total 92,985 


DETROIT.—Despite inter- 
mittent work stoppages at 
several vehicle plants, U. S. 
production held steady last 
week at an estimated 72,328 


cars and 20,657 trucks, according 
to Automotive News statistics. 


Production in this country the 
previous week amounted to 72,890 
cars and 20,605 trucks—a total of 
93,495 units as compared to 92,985 
last week. 

Scheduled output increases 
were thwarted at several plants 
by supplier tieups and a continu- 
ing lack of raw materials, espe- 
cially sheet steel. A production 
jump was also ruled out when 
the Ford Rouge plant and Hud- 
son suspended assembly opera- 
tions because of strikes. 

As a result, it now appears high- 
ly unlikely that June production 
will even come near the postwar 
record established in April. By 
the end of the month U. S. output 
is expected to approximate no 
more than 300,000 cars and 95,000 
trucks. 

U. S. plants pushed their car 
output for the year above the 1,- 
500,000 mark last week, AuTomMo- 
tive News data showing that at 
week’s end an estimated 1,567,657 
cars had been turned out since 
Jan. 1. Truck production this year 
is estimated at 569,073 for a com- 
bined total of 2,252,856. 

The 1,500,000th car built in 1946 
did not roll off the lines before 
October. Total car production last 
year was 2,155,674. 
~ :Combined U. S. and Canadian 
output last week was 98,305 units, 
according to Automotive News 
estimates. 

‘The steel outlook continued to 
show improvement last week, with 
the American Iron and Steel Insti- 
tute’s index at 96.9 percent of ca- 
pacity. A postwar record was set 
the previous week when steel mills 
operated at 97.5 percent of ca- 
pacity. 

The institute also reported that 
a peacetime record in steel output 

(Continued | on Page 33, Col. 3) 








|Jobs at New" High i in Nation; 


Ford Sees Top Rate Till ’49 


WASHINGTON. — Continued 
brightening of the economic pic- 
ture was predicted last week in 


| @ report by the Census bureau that 
| civilian employment had risen to 


an all-time high of 58,330,000 in 
May. 

At the same time, in Detroit, 
Henry Ford Il, president of the 
Ford Motor Co., told a gathering 
of Dearborn businessmen that 
his company anticipated no slow- 
down in business “until some- 
time in 1949, at least.” 

Contrary to an earlier Census 
forecast of a business recession, 
the current government report 


| points out that present civilian em- 


ployment figures eclipse éven the 


war years. May figures showed a 
gain of more than 1,500,000 job 
acquisitions over the previous 
month, of which 1,000,000 were ac- 
counted for by seasonal farm de- 
mands. 

Bu‘ the 500,000 gain in non-farm 
workers was viewed as being far 
more significant to government 
economic analysts. 

Speaking about the prospect of 
continued high sales demand ‘ dur- 
ing the next few years, Ford re- 
lated that his company has more 
than 1,700,000 orders for new cars 
and trucks. 

“Even if there is 25 percent 
fluff in that figure,” Ford said, 


(See FORD, Page 32, Col. 3) 
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Newman Speaks for Tire Makers... 





Barit Makes AMA Plea 
For End of Auto Excises 


WASHINGTON. — The 
of automotive excise taxes, from 
the viewpoint of millions of ve- 
hicle users, was 
cited last week 
by A. E. Barit, 
president of Hud- 
son, in testimony 
before the House 
Ways and Means 
committee. 

Barit submit- 
ted the case of 
the Automobile 
M anufacturers 
Assn., as chair- 
man of its taxa- 
tion committee. 

Recommendations urging elim- 
ination of excise taxes on rub- 
ber tires and tubes were also 
made by the Rubber Manufac- 
turers Assn. 

Speaking for the tire industry, 
J. J. Newman, vice-president of 


Goodyear, U. S., 
Firestone Join 
In Price Cuts 


DETROIT.—Reductions in retail 
prices by three additional tire pro- 
ducers were brought about last 
week when Goodyear, United States 
Rubber and Firestone announced 
cuts*in the prices of retail tires 
and tubes. 

B. F. Goodrich had announced | 
a price reduction for Silvertowns | 
previously. Last week the Hood, | 
Miller, Diamond and Brunswick 
tire divisions of Goodrich an- 
nounced a general reduction in 
first line tire prices effective | 
June 2. 

R. S. Wilson, vice-president of | 
Goodyear, announced retail price | 
reductions ranging from as high | 
as 25 percent on inner tubes to as | 
low as 4 percent on some automo- | 
bile tires, effective June 12. | 

He also announced that some 
adjustments in list prices of | 
truck tires have been made to 
conform with current selling | 
practices. { 

United States Rubber, through; 
its offices in New York City, an- | 
nounced price cuts ranging from 4; 
percent to 11 percent in its reg-' 
ular line of U. S. Royal automobile : 
tires, with the largest reductions | 
in the popular sizes. 

Consumer list price of the larg- 
est selling size—6.00 by 16—was re- | 
duced from $16.10 to $14.40. Sub- 
stantial slashes were also made in 
the prices of inner tubes, U. S. 
stated. 

Most popular size of tire among 
motorists, the 6.00 by 16 deluxe, ap- 
plicable to approximately 60 per- 
cent of all automobiles on the road, 
Goodyear said, will be reduced 10% 
percent to the consuming public. 
Goodyear’s heavy-duty tube for the 
6.00 by 16 tire will be reduced ap- 
proximately 25 percent to retail 
customers. 

Formerly, the 6.00 by 16 de- 
luxe tire retail price was $16.10 
with an excise tax of $1.16, to 
total $17.26. The new retail price | 
is $14.40, plus excise tax of $1.16 

for a total of $15.56. 

Firestone announced a reduction | 

(See TIRES, Page 33, Col. 1) | 





A. E. Barit 


injustice ,B. F. Goodrich, said that the na- 


tion’s tire users were carrying an 
unfair $159,000,000-a-year excise tax 
load, with the rates, 7 to 14 per- 
cent, approaching that levied on 
mink wraps and Chanel No. 5. 

Barit called for an end of all 
automotive excise taxes—special 
taxes affecting the purchase or use 
of vehicles, and those on motor 
vehicles and parts, tubes, 
gasoline and oil. 

While Congress has again and 
again indicated its desire to min- 
imize the burden of taxation on 
low-income groups,*Barit said that 
three-fifths of federal motorist ex- 
cise taxes are paid by the “group 
in the population which in 1941 
was making $3,000 or less in in- 
come. In" contrast, this group pays 
only one-eighth of federal income 
taxes.” 

Barit said that, while incomes 
have risen sharply since 1941, 
federal tax levies on vehicles and 


tires, 


| parts have more than doubled, 


so that relatively the burden on 
these lower income groups is 
greater than ever. 

These unfair taxes, he said, are 
borne by people who have little 
option in the matter, because in 
the majority of cases the automo- 
bile is operated as a necessity. 

“There is,” he , asserted, “no 
more justice in levying a federal 
sales tax against passenger cars 
and trucks than there would be in 
levying such a tax against the 
plows and other tools a farmer 
uses or against the other necessi- 
ties of our modern life.” 

He pointed out that one-sixth of 
the 28,000,000 passenger cars and 
31 percent of the 5,725,000 trucks 
registered are owned by farmers. 


“Added,” he said, “to the nu- 
merous taxes paid by 
the motorists, the federal excises 
represent multiple taxation at its 
worst. Motorists paid $394,000,- 


; 000 last year in federal excises 
| on purchase of vehicles, parts 


and tires; $367,000,000 in the fed- 
eral gasoline tax of 1% cents a 
gallon; $34,000,000 in the tax on 
lubricating oil, or a total of 
$796,000,000 in federal excises. 
“And they paid $1,711,000,000 in 
the more than a score of special 
state and local motorists taxes, or 
a combined total of $2,507,000,000 
in all forms of motorist taxes.” 
These excises are so large, he 
said, that in a competitive period 
they would seriously affect vehicle 
sales and thus employment. 
Barit here pointed out that the 
motor industry is responsible for 
about one of every seven jobs in 
the country. 
AMA submitted charts and ex- 
hibits to back up its statements. 


Unless special arrangements can 
be made with Chairman Harokd 
Knutson, these very likely will be 
the final oral presentations against 
automotive excise taxes before the 
committee. Briefs, however, may 
be filed until July 15. 

At press hour for AUTOMOTIVE 
News, there was still some doubt 
as to whether time could be al- 
lotted for the Motor Rebuilders 
Assn., which had been scheduled 
to present oral testimony. 





APPOINTMENT OF EIGHT regional sales promotion managers has been 


by T. H. Keating, 


row, J. W. Hudson, Southeast region; E. H. 
Glock, Eastern; A. 


Back row, left to right, C. 8. 
. W. Buckler 


announced 
sales manager of Chevrolet. They are, left to right front 


Sale, Flint; V. D. Daniels, Pacific Coast. 
Oster, Great Lakes; R. W. Miller, 


Southwest; E. » Midwest, and C. W. Taylor jr., Atiantic Coast. Working 
closely with regional managers and the national sales promotion department under the 
direction of J. K. Swisher, the regional managers coordinate and promote iield 
activities of the retail selling organizations in the over-all Chevrolet sales program. 





Tutwiler Hotel lobby, 
Production is still some months away. 


THE BOBBI-KAR convertible coupe roadster, which went on display last 


, Ala. The design has been changed a 


since the projected new car was first announced a couple of years ago. 


Bobbi Convertible, ‘Wagon’ 
Displayed in Birmingham 


BIRMINGHAM, Ala.—A model 
of the long-heralded Bobbi-Kar 
was placed on display here last 
week, although it is not expected 
to go into production for another 
five months or so. 


President George D. Keller said 
that this was a test showing prior 
to the big shows in New York, 
Chicago and the West Coast. 

Meanwhile, R. C. Gross, vice- 
president in: charge of sales, said 
that 800 dealers were on record 


K-F Purchases 
Foundry to Aid 
Castings Supply 


WILLOW RUN.—Edgar F. Kais- 
er, general manager of Kaiser- 
Frazer Corp., announced last week 
that Kaiser-Frazer will purchase 
the entire facilities of Round Oak 
Co. at Dowagiac, Mich., to supple- 
ment its supply sources of gray 
iron castings. 

The purchase includes modern 
foundries as well as a stove man- 
ufacturing plant, all inventories, 
patents, trade names and other 
property of Round Oak Co. The 
transaction involves $262,000 cash 
and other considerations. 

Kaiser-Frazer will take over the 
plant today (June 16). The stove 
manufacturing works and business 
will be sold or leased, said Kaiser. 


“The acquisition of the Dowagiac 
plant will give Kaiser-Frazer an 
assured supply of small castings 
which are needed for expanded en- 
gine production. This will be in 
addition to the castings we receive 
from our other suppliers,” Kaiser 
stated. 

The plant will be known as the 
K-F Dowagiac Foundry division. It 
is currently employing around 350 
workers. 


Auto Show Opens 
June 19 on L. I. 


HUNTINGTON, L. L, N. Y¥.—Ev- 
ery make of car and most truck 
models will be displayed in an 
automobile show to be staged here 
June 19-21 as a part of the expo- 
sition of Huntington township. 

Arnold F. Sammis, of Sammis 
and Downer Co. (Ford), who is in 
charge of the show, has obtained 
the cooperation of every dealer in 
the Huntington area on the north 
shore of Long Island. A showing 
of antique cars is also planned. 


Weil Leaves His Half 


Of Dealership to Son 

BUFFALO.—Raymond Ph. Weil, 
co-owner of Klein-Weil Chevrolet, 
Inc., who died here recently, be- 
queathed his interest in the auto- 
mobile business to his son, Ray- 
mond Ph. Weil jr., according to a 
will filed for probate. 

Mr. Weil requested his partner, 
Howard Klein, “to continue the 
business and give my son such 
counsel and advice as I would have 
given him had I been alive.” He 
also. asked that General Motors 
“accept and continue the partner- 
ship.” 


May 1 and that another 1,000 ap- 
plicants were standing by waiting 
to be signed by factory representa- 
tives. 

The Bobbi-Kar displayed here 
was a convertible coupe roadster, 
with a rear engine. A _ station 
wagon with engine in the front 
was on display at the factory dur- 
ing a dealer meeting. 

Both cars were demonstrated to 
dealers, It was.said that the com- 
pany’s engineers have satisfactor- 
ily worked out a ride on rubber 
with individual wheel suspension. 
Thousands are reported to have 
commented favorably after riding 
in test cars. 


J. S. Liefeld, vice-president in 
charge of engineering, explained 
salient points to the dealers. 

Keller said that the showing 
proved that there is a volume 
market for Bobbi-Kars. The cars 
have a wheelbase of 92 inches 
and are lighter than conven- 
tional cars. They have four-cyl- 
inder, water-cooled engines. 

Company officials advised that 
the convertible roadster and sta- 
tion wagon were shown first be- 
cause it is believed that produc- 
tion can be started on these two 
models earlier. 


An additional model, the package 
delivery car, which is the same as 
the coupe roadster with only one 
seat and the omission of the doors 
and hood, is planned. 


Safety Talks Set 


For Pa. Dealers 


HARRISBURG, Pa.—Safety talks 
by Captain Westrick, of the Penn- 
sylvania Automotive Assn., and by 
Frank J. Fellows, manager of the 
state license bureau, are sched- 
uled for the following areas: 

Westrick talks—-Washington 
county, June 23; Greene county, 
June 24; Westmoreland county, 
June 25,.and Blaire county, June 26 

Fellows will address the follow- 
ing dealer groups: McKean county, 
June 16; Tioga county, June 17; 
Bradford county, June 18, and 
Susquehanna county, June 19. 


Breech Foresees 
Prices Holding 


For Some Time 


NEW YORK.—It is economic 
day-dreaming to join in the chorus 
which keeps calling for 1941 prices, 
Ernest R. Breech, executive vice- 
president of Ford, told the Ameri- 
can Marketing Assn. here last 
week. 

He asserted that much of the 
thinking on prices today is based 
on nostalgia rather than facts. 

“We remember automobiles at 
$800,” he said, “but we forget that 

when we could buy a car at that 
price, farm prices were 40 percent 
of their present levels, wages aver- 
aged slightly more than half the 
current rates, and the nation’s 
goods and services were valued 
around $80 billion annually instead 
of the $180-odd billion of today.” 

Breech declared that he did 
not see how prices of most manu- 
factured goods can be expected 
to fall substantially. 

“I think it is idle to talk of a 
serious reduction in prices of most 
manufactured goods when wage 
rates and other costs are rising,” 
he said. 

He stated a belief that there 
will be great resistance to any 
downward movement in wage 
rates. 

Comparing auto prices to other 
prices, he said that they have gone 
up about 50 percent while farm 
prices have shot up 150 percent 
from 1941, 

So the farmer is in a much bet- 
ter position to buy a car. The aver- 
age industrial worker, he _ said, 
must pay on a 15-month basis 
slightly less than 1% weeks’ pay 
a month compared with slightly 
more than 1% weeks’ pay in 1941. 

But, Breech pointed out, in 1941 
he had the advantage of spreading 
his payments over an 18-month 
period. 

Turning to Ford’s own case, he 
said that the cost of materials 
purchased has gone up 47 percent 
since 1941 while average hourly 
wage rates, including extra bene- 
fits, have gone up 60 percent. Con- 
struction costs of new facilities 
nearly doubled the prewar level 
by February, 1947. 


Breech said that when Ford 
cut its prices in January it was 
making an investment in the fu- 
ture which cut into the modest 
profits of the company. 

The results have been reassur- 
ing, he added, pointing out that 
only last week one of Ford’s prin- 

cipal suppliers notified the com- 
pany that at last he was able to 
follow Ford’s action with a sizable 
decrease. 


Goodyear Chief Opens 
S. Africa Plant Today 

NEW YORK.—P. .W. Litchfield, 
chairman of Goodyear Tire & Rub- 
ber Co., left from LaGuardia field 
here last week for Uitenhage, 
South Africa, where he will for- 
mally open Goodyear’s new factory 
today (June 16). 

Already in partial production, 
Goodyear’s Uitenhage factory is 
said to be one of the rubber in- 
dustry’s most modern manufactur- 
ing plants outside the United 
States. 





SIR MALOOLM CAMPBELL, speed demon ashore or afioat, is seated in the cockpit 
of his jet-engined Bluebird racing boat in which he plans to attempt a new world’s 
water speed record on Lake Coniston in the near future. This photo shows the nose 
of the Bluebird which looks for all the worid like the bill of a duckbill platypus, with 
the jet intakes serving as the nostrils. ‘ 
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= increasing number of new or 
slightly used cars being sold at 
fancy prices is casting a reflection 
on every member of this trade. 
Many trade associations, as well as 
individual dealers, are tackling this 
problem with determination. 

One example is Tom E. Francis, 
Ford dealer since 1921 at Harris- 
burg, Pa. Early in March, 1946, 
Francis saw the handwriting on 
the wall and used much newspaper 
space to outline his delivery policy 
so all customers in his territory 
would be acquainted with it. 

He originated the statement: 
“Someday we shall come knock- 
ing at the customer’s door again 
asking for business.” This was 
a@ convincing argument and has 
been repeated by many dealers 
in their individual promotion 
since. 

Francis believes he must contin- 
ually remind customers of legiti- 
mate delivery prices of cars. He, 
like most dealers, can remember 

the days when dealers gave away 
most of their profit in used car 
overallowances, cut prices when no 
used cars were involved, and under 
present conditions should be tickled 
to death to get full new car profits 
and a legitimate profit on new ac- 
cessories and used cars. To expect 
more, Francis says, is unadulter- 
ated greed and outright dishonest. 
* + + 


Policy on Delivery 
Given Emphasis 

RANCIS’ latest ad starts out 

with the heading, “Ford Prices 
Delivered in Harrisburg” and lists 
the delivered prices of the various 
models and then continues with 
this text: 

“On March 27, 1946, we published 
our ‘Francis Policy on Delivery of 
New Ford Cars.’ We repeat it now: 

“1, Delivery on first-come, first- 
served basis. 

“2, Then ‘OPA Ceiling — NOT 
ONE CENT MORE,’ Now, ‘Fac- 
tory suggested Price—NOT ONE 
CENT MORE.’ 

“3. Deposit of $25 with order to 
apply toward purchase price or 
refunded on demand. 

“4, No trade-in required. 

“5, Liberal trade-in allowance. 

“6. Cars sold for cash or fi- 
nanced. Purchaser’s option. 

“7, Accessories other than fac- 
tory equipment not installed 
without prior consent of pur- 
chaser. 

“g. New cars sold for use only; 
not for resale. 

“With 26 years’ experience in the 
Ford business, Francis For Fords 
realize that the present abnormal 

demand for automobiles will not 
last forever; that the day will come 
when we shall be knocking at your 
door asking for business. There- 
fore, as in the past, we are en- 
deavoring to so conduct our busi- 
ness that we may always merit 
your confidence and respect.” 
+ Ok a 
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Moran Tells Mo. Dealers... 


Little Time Is Left 


To Train Salesmen 


company sells cars only at the fac- 
tory price and advises prospects 
to pay no more to anyone. 

J. W. Rose, De Soto distributor, 
explains the situation to the pub- 
lic in his community with an ad 
in the Lynn (Mass.) Item that 
details the policy in delivering 
new cars and winds up with the 
statement: “Sure, we could profit 
more by insisting that used cars 
be traded, but we are not in busi- 
ness only for now. We would 
consider this gyp practice, and 
when we are not able to treat 
others as we would expect to be 

_ treated ourselves, we expect to 
close our doors.” 

The shortage of cars is not of 
the dealers making. As long as 
there is a shortage there will be 
some elements in the trade for- 
getting the future and striving for 
quick profits. 

Many dealers are attempting to 
combat it by retaining the posses- 
sion of the title of the cars they 
sell. Other dealers are checking up 
the record to see that the customer 
has not accepted delivery of an- 
other new car for six months. For 
the most part dealers are not to 
blame for the situation, but it is 
purely a trade problem and the 
cleaning up of the situation must 
come from within the industry it- 
self. 

* + 


90-Day Note Helps 


To Fight Evil 
HERMAN G. WANGELIN, Chry- 
sler dealer at Belleville, Ih, 
and former secretary of NADA, is 
using another approach to the 
problem now employed by many 
other dealers. To guard against 
purchasers deliberately taking de- 
livery for the purpose of disposing 
of the car at a premium, he is 
taking a 90-day note and mortgage 
for $90, payable in three monthly 
installments of $30 each. The plan 
to hold title to prevent resale has 
met with gratifying approval, ac- 
cording to Wangelin, and has been 
pronounced legally sound. 

He keeps his customers informed 
of the delivery situation. Recent- 
ly he sent to all who had orders 
on his books the following letter: 

“As one of many who have 
placed an order with us for a 
Plymouth or Chrysler car, we 
believe you will be interested in 
the progress of deliveries. Pro- 
duction is still far short of what 
we had hoped it would be by this 
time, and we are still delivering 
orders that were placed over a 
year ago. 


“Conditions now, however, look 


more promising and we are grati- 
fied to note that those who have 


received delivery are enthusiastic 


about the new cars and feel re- 
warded for having waited. 
* + * 


‘Your Patience 


Will Be Rewarded’ 


“TX SPITE of precautions local 


dealers have taken to prevent 





new cars from reaching the black 
market, there are cases where de- 
liveries have been made to buyers 
who in turn have immediately sold 
their cars at a profit, thus defeat- 
ing our efforts to place cars into 
the hands of those really wanting 
them for their personal use. To 
prevent a recurrence of this evil, 
we are now selling our cars on a 
basis which will require purchasers 
to keep the car at least 90 days 
before disposing of it. We believe 
this will place them into the hands 
of legitimate buyers only. 

“This procedure is being fol- 
lowed as a protection against 
the misuse of an order taken in 
good faith and should be wel- 
comed by the vast majority of 
our customers. We want you to 
know that we are doing every- 
thing possible to expedite de- 
liveries in a most orderly man- 
ner. 


Advises His Prospects: 


‘Pay No More’ 
Goopwms BROS., Dodge distrib- 
utor in New Castle, Ind., deal- 
er since 1908, is one who also has 
a firm conviction that dealers have 
a responsibility in acquainting the 
public with their policy in respect 
to new car deliveries. The text of 
a recent ad in the New Castle 
Courier-Times, after explaining the 
shortage of cars, affirms that the 





Kans. Convention 


Set for Dec. 8-9 


WICHITA, Kans.— The Kansas 
Motor Car Dealers Assn. will hold 
its annual convention at the Hotel 
Broadview here Dec. 8-9, it was 
announced last week. 

Last year’s attendance was 700, 
and more are anticipated this year, “Your cooperation and patience 
according to Roscoe Hambric, sec-|is appreciated and will re- 
retary-manager of the association. | warded.” 





No Opposition as Ohio 


Passes Co-op Tax Bill 
COLUMBUS, O.—The Ohio 
legislature has approved with- 
out a dissenting vote a bill re- 
quiring cooperatives to pay the 
same taxes as corporations. 
Gov. Herbert was expected to 
sign the measure, which was 
one of the first of such a na- 
ture passed in any state. The 
bill was supported by the Ohio 
Automobile Dealers Assn. 








NEW OFFICERS of the 


jusetts 


ST. LOUIS.—Now is the time for 
dealers to start building produc- 
tive sales staffs and to continue 


. | fighting to retain and expand their 


Massach State Auto Dealers Assn. 
seated: William H. Bassett of Brockton, new president, and Edward H. Baker, retiring 
president. Rear, left to right: William A. Plunkett of Chestnut Hill, executive vice- 
president and general manager; J. Lawrence Bough of Milton, vice-president, and Rollin 
J. Farr of Greenfield, treasurer. 


Left to right, 


Mallon Urges Mass. Dealers 
To Take Interest in Roads © 


BOSTON.—More than 900 mem- 
bers and guests of the Massachu- 
setts State Auto Dealers Assn. 
completed their seventh annual 
two-day convention with a ban- 
quet and entertainment last week. 

William Mallon and Edward G. 
FitzHenry, respectively past presi- 
dent and treasurer of the National 
Automobile Dealers Assn., were 
principal speakers. Mallon told the 
dealers about the efforts being 
made by the NADA public con- 
tacts committee to insure fair 
treatment for the industry in leg- 
islation affecting income taxes, 
portal-to-portal limitations, Regu- 
lation W, the labor bill, and the 
general tax bill revisions expected 
next January. 


He urged dealers to take an 
interest in highway construction 
and warned them that the day 
of the seller’s market is ap- 
proaching its end. 

FitzHenry spoke for active mem- 
bership in NADA and said that 
dealers must maintain active or- 
ganizations to help them in mat- 
ters of taxes, highway safety, pub- 
lic relations, prejudicial city ordi- 

nances, parking problems, dealer- 
factory relations problems, over- 
expansion, the development of sales 
organizations and assistance in 
bank agent plans. * 


He urged uniform financial 
statements for dealers and de- 
cried the ease with which “fly- 
by-night” operators can secure 
permits to sell used cars. 

Ten resolutions were submitted 
to the convention and passed, in- 
cluding one calling for change in 
the date of automobile registration 
from Jan. 1 to April 1, another 
favoring revision and clarification 
of the language of Chapter 140, 
Section 158, of the state laws af- 
fecting licensing of automobile 
dealers, and several expressing 
gratitude to retiring officers and 
committees for their work during 
the past year. 

The business sessions were pre- 
sided over by Edward H. Baker, 





Houston Dealers 


Select Officers 


HOUSTON, Tex.—B. B. Brown, 
of Rountree Motor Co. (Oldsmo- 
bile), was elected president of the 
Houston Automobile Dealers Assn. 
at a recent meeting. 

Other officers elected were Harry 
Birkett, of Birkett Motor Co., vice- 
president, and J. M. Richardson, 
Knapp-Chevrolet Motor Co., sec- 
retary-treasurer. 


retiring president of the associa- 
tion. 

The Thursday luncheon meeting 
heard John J. Barry, former Bos- 
ton newspaperman and now vice- 
president of the National Shaw- 
mut Bank, sponsor of the lunch- 
eon, discuss the implications of the 
Truman doctrine in their relation 
to world events. 

Thomas ©. Johnson, of Brock- 
ton, presided at the banquet and 
John Holland, of Cambridge, was 
master of ceremonies. 

The speaker was Henry J. Tay- 
lor, radio commentator and direc- 
tor of the New York Economic 
Club. 

William 
ton, was 


H. Bassett, of Brock- 
elected president; J. 
Lawrence Bough, Milton, vice- 
president; William A. Plunkett, 
Chestnut Hill, executive vice- 
president and general manager; 
Rollin J. Farr, Greenfield, treas- 
urer, and John R. McBeath, 
Brookline, clerk. 

New directors elected for three 
years were Earl Bemis, Pittsfield; 
Robert B. Kayser jr., Belmont; 
John R. McBeath, Brookline; How- 
ard M. Tipton, Gardner, and James 
M. Hamilton, Worcester. 

The convention committee was 
composed of Tom Johnson, chair- 
man; Edward I. Ofgant, Roxbury; 
Harold J. Moy, Quincy; A. Edward 
Lalli, Brockton; John P. Corcoran, 
Wellesley; Roland Norwood, New- 
ton; Donald C. MacMulkin, Med- 
ford, and Herbert W. Scott, Holy- 
oke. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


service business, Lee Moran, exec- 
utive vice-president of NADA, told 
members of the Missouri Automo- 
bile Dealers Assn. here last week. 


Moran warned that a productive 
sales force cannot be trained over- 
night and that care should be ex- 
ercised in training the best men 
in the best methods. 


“The time is not too far off,” 
Moran said, “when purchasers of 
new models will have to be so- 
licited and salesmen must be 
trained to make intelligent calls. 
“After all,” he continued, “these 
salesmen sell the second highest- 
priced article in the country, next 
to homes in cost.” 

He also stressed the point that 
salesmen should be able to com- 
plete a deal by themselves instead 
of first obtaining the approval of 
the sales manager. 


Stressing service as an extra- 
profits element in any new car 
dealer’s setup, Moran said that 
many dealers have been able to 
live on their service business de- 
spite limited production of new 
cars, 


Moran urged dealers to fight 
to keep extra-profits business 
and to make every effort to in- 
crease the volume of service 
business even when production 
returns to normal and new cars 
are plentiful. 

Harry J. Klingler, general man- 
ager of Pontiac, spoke of his com- 
pany’s intent to hold prices at the 
present levels despite rising costs. 

He also forecast that production 
ample enough to meet current de- 
mand will not be attained for at 
least another year. 


New officers are Harry Gooch, 
of Troy, president; R. S. Arama- 
cost, Kansas City, vice-president; 
George M. Berry, St. Louis, treas- 
urer; Joseph A. Schlecht, St. Louis, 
secretary. 


Jones Heads Up 
Pa. Parley Unit 


HARRISBURG, Pa.—R. C. Jones, 
of Jones & Manske, Reading, Pa., 
has been appointed general chair- 
man of the general convention 
committee of the Pennsylvania 
Automotive Assn. it was an- 
nounced last week. The convention 
will be held Oct. 3-4 at Atlantic 
City, N. J. 


Jones will be assisted by the fol- 
lowing vice-chairmen: E. H. Bauer, 
Philadelphia; C. L. Nutter, Pitts- 
burgh; Hugh Gallagher, Wilming- 
ton; Foster A. Talbot, Baltimore; 
A. A. Martin and William Phillips, 
Philadelphia; J. H. Fassit, H. M. 
Layton, and Hugh Walsh, Pitts- 
burgh. 





Chevrolet Names Smithey 

Slater J. Smithey, for the past 
15 years engaged in personnel 
work at Chevrolet-Kansas City, 
has been appointed personnel di- 
rector at the Chevrolet-Norwood 
assembly plant, it was announced 
by D. G. Fraser, Chevrolet director 
of personnel. 





On the House. . . 


Chevrolet will show off its new “suspended assembly” plant in Flint 
June 24; it’s said to be a honey. ... An orchid to NADA on its latest 
dealer public relations bulletin to members. . . . Citing numerous 


daily paper headlines, Bill Randolph (West Vir- 

ginia) calls for “Truth in Headlines” movement... . 
Dealer salesmen staffs are said to be far less 
than 50 percent of prewar; drive now under 
way is to get fewer but better men... . Factory 
executives contend order backlogs beyond six 


months don’t mean a thing; could be washed 
out overnight by any recession. . Glenn 
Atcheson (Minnesota) on a tour of the west.... 
Tennessee association has issued a nifty outline 
of state’s new sales tax rules... . North Carolina 
association reports membership at new high of 
843. ... NADA convention committee includes Ben 
T. Wright, chairman; Ray Allen, B. B. Burns, 
Erwin L. Benning, D. E. Castles, James Mason, Arthur Summerfield, 
Frederick Sutter, Lynn Snow, George Ziesmer; also ATAM repre- 
sentatives Louis Milan, George Means, E. L. Cleary and C. W. Coons. 
—Prre Wemuorr 





Wembhoff 
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WE STAND FOR: 





AVTOMO TV . 11. Fair and equitable contracts between manufac- 
Oo wt <tA.M turers and dealers in motor vehicles, parts and ac- 
e AY cy cessories. 12. A fair profit to the dealer on every 
AME used vehicle accepted in partial payment for a new 

“¢ car or truck. 13. Every dollar of gasoline tax col- 
u lected by state or federal governments applied to 
E the building and maintenance of highways. 14. The 
R elimination of governmental and bureaucratic con- 


trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Suggestions Are Offered 
To Do Vital Job 


T= job of trying to keep the public informed seems dis- 
couraging from a short-term view. More often than not, 
it appears that the worst practices of the worst dealers make 
the headlines, while the good practices common among the 
majority of dealers are barely recognized. 

Yet you will find that most people who know you will 
understand that the unfavorable stories that are current 
now are sensationalisms. If you have done a well-rounded 
public relations job, your customers will read such stories 
with the mental note that they are lucky that their dealer 
does not engage in such practices. 

You can help them know that you do not. NADA has sug- 
gested a series of public relations steps which we think will 
help you do the job. They are: 


] Display and publicize a statement of sales policy —a 
proven method of convincing the public of your efforts 

to distribute cars fairly. 

*}) Give prospective customers a better and more complete 
story of the situation. What your salesmen tell customers 

is the basis of what they think about you. 


3 Do a more intensive job of keeping people on the waiting 
list informed. The longer a prospect waits, the more open 
he is to rumors unless you keep in touch with him by phone, 
letters or bulletins. 
4 Advertise and publicize your delivered prices. This is of 

great value, for it is lack of knowledge about established 
prices which helps the chiseler. 

Spike false rumors about “unwanted” accessories and 

forced trade-ins as conditions of new car delivery. 

Hold public-relations meetings in which every employe 

participates. Each has a sphere of influence. Each should 
be kept informed on the current picture and prospects. 

You can easily and inexpensively avail yourself of the 

power of radio in getting across your story in your com- 
munity. NADA’s five-minute programs help. 

NADA has available a short weekly press release based 

on some important situation in the industry. 

Public-relations is, of course, an amplification of yourself. 
You must conduct your business with honor and integrity, 
and then let people know about it. 

Frankly, if you are a louse to start with, nothing will 
help you. 


--a word in 


THIS MUST be the height of 


|something—I see by the papers 


where two New York state dairy- 
men were fined $25 each for deliv- 
ering cream with a higher butter 


NOTES FRoM {8t content) 


than the mini- 
MY NOTEBOOK mum demanded 
by the Milk Control Commission. 
It seems that the minimum is 34 
percent and, in one case, the farm- 
er had delivered 36 percent, and 
in the other 38 percent. So now it 
appears it has been established as 
a crime for you to deliver more 
than the customer pays for! * * * 
Staying down on the farm for a 
minute, you are probably no more 
incensed than I was to learn that 
the U. S. Department of Agricul- 
ture not only burned a huge quan- 
tity of surplus potatoes but used 
already scarce petroleum products 
to burn them. Germany for years 
preceding the war, insisted on a 
percentage of alcohol made largely 
from potatoes being mixed with 
every gallon of gasoline sold. Is 
there any reason under heaven 
why we cannot have an emergency 
distillation plant, which could be 
moved to any section where a sur- 
plus of any farm product exist- 
ed? To me, it is nothing short of 
blasphemy to destroy the God- 
given products of nature by kill- 
ing baby pigs, plowing up cotton 
or burning potatoes. Of course, the 
fact that the farmer has been paid 
out of subsidies, else he would vote 
against such folly, seems to make 
it legal. Humph-!! 

~ * * 


SUPPOSE THE fact that Wal- 
ter Briggs owns the Detroit Tig- 
ers, now in first position in the 
American league, helped stave off 
a strike at Briggs Body which 
would have been a serious blow 
to Ford and Chrysler production? 

*” * * 


For as long as history records, 
Europe has been poverty ridden be- 
cause of military preparedness. 
Always it was excused by the men- 
ace of a bordering state so the 
people were bled dry by taxes 
while the bogeyman of fear was 
held before them. The reason we 
will get no income tax relief this 
year is because the Red menace 
has scared the daylights out of 
Washington. Have they _ ever 
thought of little Switzerland or 
bigger Sweden which, with war all 
around them, have kept out of two 
world conflagrations and prospered 
thereby, on a formula as simple 
as Cal Coolidge’s: “I do not choose 
to run.” They simply do not choose 
to fight and everyone seems to 
agree that, after all, this should 
be their prerogative. 

* fe * 


HAVING JUST completed my 
semi-annual two-thousand mile 
motor trip, some _ impressions 
haunt me: 


(1) Automobile dealers have done 
the st job of modernizing their 
plants and in most towns, the most 
modern buildings are now the 
showrooms and service stations. 

(2) Seems my old gripe about 
unnecessary stoplights is being 
corrected. Saw many that were 
hooded or marked “not operating.” 
Remember when we suggested a 
checkerboard light which would 
indicate universally an_ all-stop 
corner, thus eliminating thousands 
of unnecessary lights? Well, al- 
though many of our readers agreed 
with us, apparently the three A’s 
never did because nothing ever 
happened. 

(3) Florida passed a law aimed 
to prevent ambitious county com- 
missioners from building or re- 
pairing roads during the tourist 
season. Last winter they had so 
many detours on the main arteries 
that it appeared the road commis- 
sion was doing its best to make 
millions of motoring visitors un- 
welcome. Let other states please 
copy! 

(4) The toll bridges must have 
paid out because there are few 
left. Paid only two tolls coming 
north. In the old days, driving in 
the South, it seemed as though you 
had your hand in your change 
pocket every time you crossed a 
creek.—G. M. S. 
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WHAT DO YOU MEAN, S.A, Ey 
"NO DREAM CAR UNTIL 1948” 
MILLIONS OF 'EM ARE SEEN 
BY MILLIONS EVERY NIGHT ! 


Gets Parts 


About a week ago I wrote you 
concerning a request for aid in 
locating certain parts for repair 
of my 1946 Mercury. Since then 
I have been able to obtain said 
parts through two _ cooperative 
Philadelphia dealers. 

I was both amazed and highly 
pleased at their prompt and cour- 
teous replies to letters from me, 
a resident in a city far removed 
from what one might consider the 
dealer’s normal zone of interest. 

Therefore, thank you just the 
same, and please cancel my _ re- 


quest to you.—William Gregg, 
Comdr., U. S. N., Alexandria, Va. 
A. B. Cc. 


Just thought maybe you had not 
seen an A. B. C. auto made in St. 
Louis, Mo., in 1905. Friction drive. 

Was lucky to bag this last week. 

Just one of your readers of 





Kopf’s Bag 


AUTOMOTIVE News, a grand paper 
to read. Herbert P. Kopf, El Paso, 
Tex. 


Dealer Duty 


I want to congratulate AuToMoTIvE 
News on the weekly page devoted 
to highway safety because of the 
constructive ideas it contains. Be- 


lieving it to be the duty of every | oct 


dealer to place safety first among 
his projects for the good of the 
community and the future of our 





This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
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business, I am doing everything I 
can to further safe driving in my 
city. 

In several issues I have found 
plans which I passed on to offi- 
cials who were glad to have them. 
We also like the frequent refer- 
ences to books on safety. Have sent 
for copies to the various organiza- 
tions offering them and have 
found such literature helpful. 

It pleases me to read on that 
page about the increasing number 
of dealers and associations whese 
activities prove they know that 
our negligence in this respect can 
mean death to our businesses, too. 
—“For Sarery.” 


Coming Events 


JUNE 

June 16-19—Chieago (Stevens Hotel). Semi- 
annual meeting of the American Society 
of Mechanical Engineers. 

Jume 24-26—Mackinac Island, Mich. An- 
nual convention, Michigan Automobile 
Dealers Assn. 

JULY 

daly 21-23—Detroit (Book-Cadillac Hotel). 
Midsummemr meeting, Automotive Trade 
Asan. Managers. 

duly 31-Aug. 2—Saratoga, N. Y¥. 1947 con- 
vention of the New York State Automo- 
bile Dealers, Inc. 

AUGUST 

Aug. 21-22—Los Angeles (Biltmore Hotel). 
SAE West Coast Transportation & Main- 
tenance meeting. 

SEPTEMBER 

Sept. 1-4—Salt Lake City (Hotel Utah). 
Fall meeting of the Society of Mechan- 
ical Engineers. 


Sept. 17-18—Milwaukee (Hotel Schroeder). 
SAE Tractor meeting. 

Sept. 18-19—St. Louis. Annual convention 
National Used Car Dealers Assn. 

Sept. 21-22—Myrtle Beach, S. ©. (Hotel 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 

OCTOBER 

Oct. 2-4—Los Angeles (Biltmore Hotel). 
SAE Autumn Aeronautical meeting. 

Oct. 3-4—Atlantic City. Annual convention 

of Pennsylvania Automotive Assn. 

. 6-8—Houston, Tex. Petroleum Mechan- 

{eal Engineering Conference 

Oct. 30-Nov. 1—Boston (Hotel Statler). 
15th semiannual meeting, American So- 
ciety of Tool Engineers. 
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BUICK buyer is practically that, 
A of course, the minute he takes 
over any new 1947 Buick. Never 
before has any automobile so com- 
pletely won the country by its beauty 
— so clearly defined the shape of cars 
to come. 


But to really take the stage and hold 
it—to cut a dashing figure in the smart- 
est of smart company 
—people everywhere 
are setting their sights 
on this bold beauty 
here. 


It is without question 
the most exciting ver- 
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sion of America’s most wanted car. 


It’s wanted for the freedom one feels 
when its handy control swings back 
the top — and the sky becomes your 
roof and the birds your travel mates. 


It’s wanted for the lift and surge of its 
satiny straight-eight Fireball power 
plant, master of every grade and hill, 
monarch of the farthest horizon. 


It’s wanted for bigness, 
and the deep comfort 
of low-set, cushiony 
seats — wanted for the 
floating ease of soft all- 
coil springing, and the 
sure-footed stride of a 


A FINGER TOUCH — and the door window 
runs up or down automatically. Other handy controls 
raise or lower the top and adjust the front seat. 


*% AIRFOIL FENDERS—a sleek, car-length, 
tapering contour of distinctive beauty. 





% ACCURITE CYLINDER BORING — smooth- 
ness from the start and an engine that “stays 
young.” 


oped all-coil springing for perpetual 


% BUICOIL SPRINGING — Buick-devel- 
smoothness and “panthergait” ride. 


%& FULL-LENGTH TORQUE-TUBE DRIVE—pro- 
tects moving parts, gives steadiness in traveling. 


Tune in HENRY J. TAYLOR, Mutual Network, Mondays and Fridays 


ONLY BUICK HAS ALL THESE Ste PEATURES 


% SILENT ZONE BODY MOUNTINGS—-scien- 
tifically placed for a firm and quiet ride. 


* FLITEWEIGHT PISTONS—for flashing 


action, swift response, reduced load on 
bearings. 


* STEPON PARKING BRAKE — sets with a 
toe-touch, eliminates awkward hand setting. 


oy %& PERMI-FIRM STEERING —light but 


( positive control with reduced need for 
adjustments. 


%& CURL-AROUND BUMPERS—front and rear, . 
originated by Buick to protect sheet metal. i 





White sidewall tires, as illustrated, will be supplied 
at extra cost as soon as available. 


car that’s big enough and brawny 
enough for its job. 


It’s wanted for styling that already 
has set the pattern for years to come 
— it’s wanted for fun, for adventure, 
and for year-round, all-round full 
family use. 


In short — it’s wanted for so many 
things that even Buick’s beaver-busy 
production staff can’t keep abreast of 
all the orders that come rolling in. 


BUICK opivision of GENERAL MOTORS 
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% BROADRIM WHEELS —for peak tire mile- 
age, better car control, freedom from heel- 
over on curves. 


%& DEEPFLEX SEAT CUSHIONS—giving luxury 
comfort in all models, three-person room on 
all seats. 


Ly fs *% NINE SMART MODELS — in three 


Built for bumper jac te 











6 
All Officers Renamed .. . 


AMA Parley Stresses 
Road, Parking Progress 


BLOOMFIELD HILLS, Mich.— 
Nearly 70 automobile leaders look- 
ed ahead to greater use of passen- 
ger cars and motor trucks in the 


United States and abroad as a 


prime factor in expanding future 
production and sales of their prod- 
ucts, at the annual meeting of the 
Automobile Manufacturers Assn., 
held June 5 at the Bloomfield Hills 
Country club. 

George Mason, president of 
Nash-Kelvinator, who was reelect- 
ed president of AMA, told indus- 
try executives that “we are beyond 
the planning stage” in development 
of programs that will improve 
highway and road systems 
throughout the United States and 
provide greater parking facilities. 

“Through our own activities, 
those of affiliated o ns, 
as well as public officials, pro- 
grams have been tested and per- 
fected in numerous pilot opera- 
tions,” he pointed out. “The 
great need is for Be en implemen- 
tation of national programs in 
all states and local communities.” 

In the overseas field, Mason cited 
the American automotive indus- 
try’s support of efforts to promote 
better highway transportation 
throughout the world. 

“It is the view of industry that 
the development of highway trans- 
port elsewhere will stimulate the 
same economic and social benefits 
that have resulted from its devel- 
opment at home,” Mason said. 

The industry leaders also heard 
George Romney, managing direc- 
tor of AMA, outline the industry 
programs being carried on jointly 
and individually that will improve 
the safety, efficiency and economy 
of motor vehicle use and lead to 
greater production, employment, 
sales and other economic and so- 
cial benefits to the industry and 
its employes. 

Four speakers from the Auto- 
motive Safety Foundation empha- 
sized the extent of the work go- 
ing forward to aid highway devel- 
opment, relieve traffic congestion 
and parking jams, and provide for 
greater safety on the road. They 
were Pyke Johnson, president, 
Norman Damon and Don Kennedy, 


High Engineering 
Post at Ford 
Goes to Oswald 


DEARBORN.—John Oswald has 
joined Ford in a _ newly-created 
engineering executive position, it 
was announced last week by Har- 
old T. Youngren, vice-president 
and director of engineering. 

Until recently, Oswald served as 
assistant to General Motors’ vice- 
president in charge of engineering. 
From 1929-1942 he was chief body 
engineer for Oldsmobile. 

Oswald will serve Ford as execu- 
tive engineer of styling and body 
engineering, Youngren said. 

George W. Walker, Ford styling 
consultant for the past year, will 
coordinate his activities with those 
of Oswald and Thomas L. Hibbard, 
company director of styling, it 
was stated . 





w. 
with 
Boyles became 


L. BOYLES (right), Nash 10-point dealer from Pampa was photographed 
H. — Doss, general sales manager of Nash, during a visit to Detroit last week. 


® 10-point dealer last January. 
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vice-presidents, and Grant Mickle, 
traffic engineer. 

The Michigan Good Roads Fed- 
eration Highway Study Committee 
set up a special exhibit pertaining 
to a current highway study in 
Michigan. 

In his report to members, Mason 
pointed to the work of the AMA 
export committee supporting the 
reduction of barriers to a healthy 
two-way trade, and to make avail- 
able to foreign nations America’s 
experience in developing workable 
and economical methods of high- 
way construction .and finance. 

Citing the automotive indus- 
ty historic position of een 

for fuller exchange of goods be- 
tween nations, he said that the 
industry had put ite views be- 
fore the reciprocal trade agree- 
ment meeting now underway in 
Geneva, Switzerland, and that 
the manufacturers were doing 
what they can to bring about a’ 
postwar revival of healthy inter- 
national trade. 

The AMA president further 
warned that “extended delay in 
reestablishing foreign markets 
for new vehicles on a sound, 
self-paying basis could seriously 
reduce future production and 
employment.” 

Other officers reelected were: 
Paul G. Hoffman, president of Stu- 
debaker, vice-president; Robert F. 
Black, president of White Motor 
Co., vice-president; Alfred Reeves, 
advisory vice-president; M. E. 
Coyle, executive vice-president of 
General Motors, secretary; George 
T. Christopher, president of Pack- 
ard, treasurer, and George Rom- 
ney, managing director. 

Members of the board of direc- 
tors reelected are Black, B. E. 
Hutchinson, finance committee 
chairman of Chrysler Corp.; Ma- 
son, and C. E. Wilson, GM presi- 
dent. 

The other AMA directors are A. 
Edward Barit, president of Hud- 
son; Coyle; Hoffman; K. T. Keller, 
president of Chrysler; Alvan Ma- 
cauley, chairman of Packard; P. 
V. Moulder, executive vice-presi- 
dent, International Harvester Co.; 
Charles W. Nash, chairman of 
Nash-Kelvinator; C. T. Ruhf, pres- 
ident of Mack Mfg. Corp., and 
Wilson. 

Winners in the annual AMA golf 
tournament were: Henry E. Hund, 
president of Reo Motors, Inc., who 
gained possession of the Alfred H. 
Swayne trophy. A. M. Wibel, vice- 
president of Nash-Kelvinator; 

Hugh J. Ferry, secretary-treasurer 
of Packard, and R. P. Fohey, sec- 
retary of Chrysler, also won golf 
prizes. 


Four Promoted 
By Barrett 


ST. LOUIS.—Harry B. Barrett, 
president of Barrett Equipment 
Co., announces the appointments of 
Ross Chastain as general sales 
manager and of Earl R. McAtee 
as director of Barrett Brake 
School. 

Announced at the same time 
were the appointments of Cliff 
Garstang as sales manager eastern 
division and of Milford N. Cain 
as sales manager western division. 


- 


» Tex., 





















PLANS FOR OONSTRUCTION of a ‘‘jewel box’’ showroom on E. Grand Bivd. opposite the 

last week of customer driveaways were announced by Lyman W. Slack, vice- 
. The showroom, for customer driveaways only, will feature story-high glass windows with stainless 
muraled Albert Kahn Associated Architects and Engineers, Inc., Detroit, is the 





walls. 





company’s administration building 
t and general sales manager 





Harvester Offers $545 Farmall Cub Tractor 


CHICAGO. — Volume production 
of a new, small, low-cost tractor, 
and a full line of matched imple- 
ments, designed to provide “eco- 
nomical, practical and complete 
mechanization for the small farm 
operator,” was announced last 
week by International Harvester 


“The Farmall Cub tractor,” stat- 
ed President John L. McCaffrey, 
“presents the first opportunity for 
the operator of the small family- 
size farm to mechanize at a price 
he can afford. The price of the 
tractor is $545 fob factory. Attach- 
ments and implements are extra.” 

Designed specifically for opera- 


Worthington, Ford 
Assigned to New 
Koppers Division 


BALTIMORE.—Appointment of 


John A. Worthington as general 
sales manager of the Piston Ring 


= 





J. A. Worthington 


T. L. Ford 


Division of Koppers Co., Inc., was 
announced here last week by Al- 
len W. Morton, vice-president of 
the division. 

At the same time, Morton an- 
nounced that T. Latimer Ford, 
who has been with Koppers or its 
affiliates since 1908, and has be- 
come widely known in the piston 
ring field, will head up a new com- 
pany department devoted exclu- 
sively to replacement sales. 

In his new position, Worthing- 
ton will assume responsibility for 
unifying and directing all sales 
activity of the division. He is a 
native of Annapolis, Md. and 
joined the Bartlett Hayward Co., 
now a division of Koppers, in 1916 
after attending St. Johns College 
and Johns Hopkins University 
night schook 

Ford joined the Bartlett Hay- 
ward Co. in 1908 and in 1919 be- 
came assistant secretary and treas- 
urer of the American Hammered 
Piston Ring Co. In 1921 he was 
made Pacific Coast district sales 
manager and in 1927 became vice- 
president and sales manager. 
When American Hammered was 
consolidated with Koppers in 1936, 
Ford became sales manager of the 
company’s automotive division. 

He is a native of Baltimore and 
was educated at Baltimore City 
College. 


Demand Is Heavy, 


GMC Dealers Told 


BUFFALO. — Demand for new 
motor trucks is far above the sup- 
ply now being produced, General 
Motors Corp. truck dealers de- 
clared at a recent meeting in Hotel 
Statler. 

The entire field organization of 
the GMC Truck & Coach division 
in 60 counties in New York and 
Pennsylvania attended the three- 
day sessions to hear the company’s 
plans. 


tors of truck gardens, orchards, 
small general farms, and for care- 
taking work on country estates, 
the new all-purpose Farmall Cub 
represents the latest step in the 
evolution of the Farmall system 
of farming, McCaffrey said. 


Utilization of the Farmall Cub, 
the company stated, will make 
modern farm tractor power, 
heretofore considered commer- 
cially profitable in general farm- 
ing only on farms having over 
40 crop-acres, available with 
comparable economy and effi- 
ciency to approximately 3,000,000 
farmers having small crop acre- 
ages. 

Produced at International Har- 
vester’s Louisville (Ky.) works, 
formerly the Curtiss-Wright plant, 
the Farmall Cub is being intro- 
duced into the Farmall tractor line 
in response to the desire of the 
small acreage farmer to compete 
on a more comparable basis with 
farmers of larger tracts, it was 
declared. 

A full line of implements, engi- 
neered for every region, are being 
produced at various company 
plants for use with this new trac- 

tor. They are: 

One and two-way moldboard 
plows, disk plow, harrow plow, 
disk harrow, mower, cotton and 
corn planters, vegetable planters, 
corn and cotton cultivator, sugar 
beet and commercial bean cultiva- 
tor, and a vegetable cultivator. 

The Farmall Cub, pulling a sin- 
gle 12-inch mokdboard plow, will 
plow up to 3% acres per 10 hours 
in most soils, and will cultivate 
one to four rows of crops at a rate 
of better than one acre per hour, 
according to IHC. The fuel con- 
sumption of its four-cylinder, four- 
cycle engine under maximum load 
is considerably less than one gal- 
lon of gasoline per hour, it was 
asserted. 

Despite its small size, which 
will be approximately two-thirds 
the weight and power of Inter- 
national Harvester’s previous 
smallest farm tractor—the Farm- 
all A—the Farmall Cub will be 
built with identical standards of 
materials and workmanship 
found in the company’s largest 
tractors, it was said. The Farm- 
all Cub weighs 1,200 pounds and 
has approximately 9% hp. on 
the belt and 8 on the drawbar. 

Among the attachments for the 
tractor are a belt pulley, a power 
takeoff shaft, electrical starter and 
lights and a swinging drawbar. 


ment. Ample crop clearance of 20 
inches is provided under the chas- 
sis of the tractor. 

The three forward speeds are 2, 
3 and 6 miles per hour; reverse, 
2% miles per hour. 

Wheel treads are adjustable to 
spacings of 40, 44, 48, 52 and 56 
inches to meet all row crop re- 
quirements. In vegetable and truck 
garden work multiple rows and 
bed-planted crops can be planted 
and cultivated. Single rows of corn 
and cotton also may be cultivated. 


Orders in Excess 
Of $10 Million 
For S-W Heaters 


INPIANAPOLIS.—Orders and 
production schedules for Stewart- 
Warner South Wind car heaters 
for 1947 delivery are in excess of 
$10,000,000, an all-time record, Lynn 
A. Williams jr., vice-president in 
charge of the South Wind division, 
told the annual convention of 
South Wind distributors here last 
week. Upwards of 80 distributors 
and factory field men attended the 
meeting. 

Williams announced a _ special 
summer sales campaign, to ad- 
vance the dealer selling season 
this year. A summer advertising 
campaign, in national and trade 
publications, and a comprehensive 
program of dealer and jobber sales 
promotional aids were shown dis- 
tributors. The special summer pro- 
motional program, combined with 
the regular fall and winter adver- 
tising campaign, will bring the 
1947 advertising and promotional 
schedule to approximately four 
times that of any previous year, 
Williams said. 

A highlight of the meeting was 
the presentation to F. A. Hiter, 
senior vice-president and a direc- 
tor of the corporation, of the two- 
millionth South Wind car heater 
produced since 1936 when this di- 
vision began operations. The two- 
millionth heater was produced late 
in May. 

In making the presentation, Wil- 
liams lauded Hiter as “the man 
who built the closely-knit distrib- 
uting organization through which 
our heaters are sold.” 


Fritch Remodels 


Fritch Motor Sales Co., Inc. 
(Chrysler - Plymouth), Vincennes, 
Ind., has remodeled its entire 


Rubber tires are standard equip- | plant. 





. 















N 


SCi 


th: 
re 


the 
bai 
of 

fro 
am 


as | 
































































TWO MILLIONTH car heater, 
since 1936, is presented to F. A. 
by Lynn A. Williams i, corporation 


» produced 
Hiter (right), senior 
vice-president 


by Stewart-Warner South 
it 
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ensive Nothing else on the market intended to prevent troubles caused by rust Read this guarantee — and remember — the Butler De-Scaler not only 
es scale in the cooling system really gets the scale out. removes the cause of those troubles, but also prevents their recurrence. 
r pro- Even after a cooling system has been cleaned as thoroughly as possible ; 
Boe by so-called inhibitors, even after caustic soda has failed to remove more HOW DOES IT W ORK — WITHOUT 
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ieee Boiling over due to rust and scale in the water . . . troubles at the : ; ; 
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GET THE REST OF THE FACTS FIRST-HAND 
MAIL US THIS COUPON 
co BUTLER ENGINEERING COMPANY 
I ee eed ae 


P.O. Box 1699, New Orleans 11, La. 
AND RUST ELIMINATOR City________________Zone 


Gentlemen: Please ship (fill in quantity**)_____.._.. 
Butler De-Scalers @ $4.95 (list) or @ $2.97 (dealer price) in lots of 12 packed in 
(C) Check or money order enclosed C2) Ship C. O. D. C) Bill open account 
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**Systems having a capacity greater than 30 quarts require one unit for each 30 quart 
capacity or fraction thereof. Operators of large Diesel engines should write for recom- 
mendation of proper unit to fit equipment. 
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Offer Free 


NORWICH, N. Y. — Chenango 
County automobile dealers have 
undertaken a program of voluntary 
free inspection of all motor ve- 
hicles as their contribution to bet- 
ter safety, it was announced here 
last week. 


The two-week inspection pro- 
gram was suggested by Carl E. 
Fribley, Norwich dealer and presi- 
dent of the New York State Auto- 
mobile Dealers Assn., and is being 
carried on with the cooperation of 
the sheriff’s department. 


Dealers are checking brakes, 
lights, mirror, horn, tires and 
steering mechanisms. Throughout 
the campaign, emphasis has been 
placed on the fact that the checkup 
is purely voluntary and free of 
charge and that there is no com- 
pulsion to have adjustments made. 

The sheriff's department is fur- 
nishing dealers with stickers to be 
placed on windshields if the car 
meets the proper standards. Check 
lists also are being kept and will 
be tallied later to obtain informa- 
tion on the number of cars and 
trucks inspected, the number in 


Chenango County (N. Y.) Dealers Join in Plan 
As Contribution to Safety 
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Inspection 





satisfactory condition and _ the 
number needing adjustment. 

Local police also are working on 
the campaign, stopping cars and 
urging drivers to have their cars 
checked. Fribley said the program 
was undertaken to prove the sin- 
cerity of the dealers’ interest in 
owners’ cars and trucks and their 
desire to help bring about greater 
highway safety. 

“We dealers have fought for 
compulsory automobile inspection 
not to aid our business but to take 
off the roads the potentially dan- 


gerous jalopies that are being), 


driven,” he said. “Unfortunately, 
these cars which really need in- 
spection are not the ones brought 
in to be checked when the program 
is purely voluntary.” 

Fribley said that since the pro- 
gram started June 2, 25 percent of 
the estimated 3,000 cars and trucks 
of Norwich have been inspected by 
eight dealers. ‘ 

Evidence of the necessity for 
compulsory inspection was indi- 
cated by the fact that of the first 
group of cars inspected, 28 percent 
were defective. 





@ BRIGHT, FAST COLORS, which are part 
of the filament itself, cannot “run,” 
stain, or fade. Wide choice of solid 


tones and patterns. 


@ TOUGH LUMITE, made of Dow’s Saran, 
can’t be scuffed or scarred by luggage, 
bundles, careless feet. It lasts and lasts! 


@ EASY TO CLEAN. Spill anything on 
LUMITE and it comes off in a jiffy with 


plain soap-and-water or cleaning fluid. 





BEHIND THAT CROP of whiskers is 
Oliver ©. Joseph, an original Dodge deal- 
er, of Belleville, 11. He grew them during 
a recent hunting trip to Cody, Wyo., where 
he bagged a fine bear for a trophy. When 
he arrived home, a neighbor telephoned 
police that a suspicious-looking character 
was prowling next door. 


Standard Motor 


Standard Motor Co., Conroe, 
Tex., has been incorporated listing 
$30,000 authorized capital stock by 
J. D. Weisinger, M. K. Weisinger 
and W. S. Scott. 


Adequate Vs. Inadequate Roads .. . 


Diversion Total Nears 


21, Billion Mark 


WASHINGTON. — The necessity 
of a continuing campaign to win 
more states away from spending 
highway revenues for non-highway 
purposes is shown by current state 
demands for better roads, the Na- 
tional Highway Users Conference 
points out. 

The conference declares that 
state highway revenues diverted to 
other purposes since 1925 now are 
nearing the two and half billion 
dollar mark. This sum, much of 
it collected from gas taxes, reach- 
ed a record annual peak of $215,- 
039,000 in 1941, last non-war year 
for which there are diversion fig- 
ures. 

According to Arthur C. Butler, 
director of NHUC, these diverted 
funds would make the difference 
in many states between an ade- 
quate road system and an in- 
adequate one. 

Nineteen states now have con- 
stitutional amendments requiring 
highway revenues, which include 


An easier 


way to sell 
SEAT COVERS... 


@ If you're selling seat covers the hard 


way—as non-essential “‘extras’’— it’s 


time you switched to covers made of 


LUMITE Woven Plastic Fabric! 


These wear-proof 


quality seat covers 


‘ are easily sold—not as “extras” —but as 


a necessary, permanent part of anew car. 


Because of their lasting beauty, you earn 


customers’ thanks, not complaints. 








registration and license fees, to 
be used for highway purposes. 
Some of the earlier amendments 
—the first was voted by the people 
of Minnesota in 1920—were not 
drafted in completely’ effective 
form, but most of the later ones 
entirely bar diversion. No state 
has ever repealed an amendment 
once voted. 

Tennessee has a chance to be 
the 20th state on the anti-diver- 
sion honor roll, according to But- 
ler. The legislature has approved 
that state’s amendment at two ses- 
sions, as required, and the amend- 
ment is now going before the vot- 
ers. Other amendments are still 
pending in four legislatures now 
meeting. 

One example of the diversion at 
which these amendments are aimed 
is supplied by New Jersey, whose 
1945 diversion of highway funds 
totaled $18,565,000, according to fig- 
ures of the Federal Public Roads 
Administration. In this state, funds 
collected from highway users are 
used for such purposes as paying 
interest on construction bonds for 
state institutions, aid to education, 
supporting a board of navigation 
and commerce, and work on water 
reservoirs. 

It is the contention of high- 
Way user _ groups, including 
NHUC, that no matter how wor- 
thy such functions are, they 
should not be supported from 
levies placed especially on one 
kind of taxpayer. 

They point to the injustice of 
this kind of taxation to people 
such as farmers. The farmer who 
has to travel 10 miles to town 
would pay 10 times as much in gas 
taxes alone to support general gov- 
ernment as the farmer who lives 
only one mile from town and thus 
buys less gas. 

Another state, which for many 


| years was consistently a heavy di- 


verter of highway funds, is New 
York, whose total diversion from 
1933 to 1944 was estimated by the 
Public Roads Administration at 
$626,087,000. 

States with anti-diversion amend- 
ments in their constitution now 
include: 

California, Colorado, Idaho, Iowa, 
Kansas, Kentucky, Maine, Michi- 
gan, Minnesota, Missouri, Nevada, 
New Hampshire, North Dakota, 
Oregon, Pennsylvania, South Da- 
kota, Texas, Washington and West 
Virginia. 


R. I. Threatens 
U. C. Dealers 
On ’47 Sales 


PROVIDENCE. — Meeting here 
to open an inquiry of used car 
dealers selling new 1947 vehicles at 
“fabulous” prices, the Rhode Island 
Motor Vehicle Dealers License 
commission voted last week to seek 
an opinion from State Atty. Gen. 
John H. Nolan as to whether it is 





@ GLOVE-LIKE FIT. LUMITE’S elastic weave 


Specify LUMITE when ordering seat 
guarantees a snug, smooth fit, now and 


empowered to suspend or revoke 
licenses of such dealers. 
Authority of the commission to 
act on their licenses was chal- 
lenged by local used car dealers, 
who charged that nine out of 10 
of their 1947 cars came from new 
car dealers who used the names 
of “stooges” in ordering new ve- 
hicles. They accused these dealers 
of selling these cars to second- 
hand car lots before they had been 


covers from your supplier! 


s 


later. No bulges, no wrinkles. 


UA 





delivered. 
There will be no cure for the 
present situation, one used car 


dealer predicted, until “there are 
enough new cars out so that the 
new car dealer is looking for cus- 
tomers instead of the customers 
looking for them.” 

The commission also voted to 
send questionnaires to 360 new and 
used car dealers asking them to 
supply the commission “at the 
earliest possible moment” with a 
detailed list of all 1947 cars pur- 
chased and sold beyond those for 
which the dealer had a factory 
contract. 

Whatever action is taken by the 
commission will be based only on 
new cars sold in the future, it was 
declared by Commission Chairman 
Frank F. Crook. 





WOVEN PLASTIC FABRIC for quality seat covers 


LUMITE DIVISION, Chicopee Manufacturing Corp 47 Worth St., New York 13, N.Y 
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ile fabrics rate tops with me... 


OLE BUA cL 
worth of shampoo 
makes them look new 
ee 
TOR rey 


GORDON WARREN \ hat Mr. Warren says here is far more than one dealer’s opinion. For 
Chevrolet Dealer dealers everywhere recognize this fact: Pile upholstery means more profit 
5950 HOLLYWOOD BLVD., HOLLYWOOD, CALIF. for them in wed cor trenesctions. — 

In fact, the benefits of pile fabric reach out to everyone all along 
the line. Car owners, whether they buy new cars or used ones, know from 
“Every time we recondition a car that has experience that pile fabric means higher trade-in allowances for them. 

Today the new Velmo* pile fabrics created by Goodall give even 
greater satisfaction. New improved designs offer new richness and glamour 
it is. You don’t see the signs of wear or for motor car interiors. And there is news, too, in the softer, smoother 
surface...offering greater “slideability” and more comfort. 


pile upholstery we realize how superior 


common tears found in other fabrics. 
*Reg. U.S. Pat. Off. 

Even if it’s very dirty, only a few cents’ 

worth of shampoo makes it look new 


again—to boost my profits on used cars.” 


WEE ILLS 


AUTOMOTIVE DIVISION 
1703 Fisner Burtpinc, Detroit, MIcHIGAN 
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Puncture-Sealing 
Tube Restored 


By U. S. Rubber 


NEW YORK.—United States 
Rubber Co. has announced the re- 
turn to production of its puncture- 
sealing inner tube, which contains 
plastic rubber inside the crown to 
surround puncturing objects. 

By sealing the aperture caused 
by the puncture, the company said, 
the plastic rubber prevents loss of 
air both before and after the ob- 
ject is removed. Repairs are usu- 
ally unnecessary because the plas- 
tic material flows back into place 
as soon as the object is taken out, 
it added. 

The sealing material is held in 
place by a honeycomb construc- 
tion to insure it against “bunching 
up” and shifting. 

Developed before the war, the 
tube is designed for use where the 
danger and possibility of punctures 
are great and where elimination 
of roadside delays is essential, it: 
was stated. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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KAISER-FRAZER CORP. and G 


Motors Corp. last week signed a two- 


raham-Paige 
labor contract with Local 142, UAW-CIO. The agreement calls for a wage increase 


year 
of 11% cents an hour, plus six paid 


are Henry J. Kaiser, board chair- 


holidays. Seated 
man, signing acreement for Kaiser-Frazer, and Joseph W. Frazer, president of K-F 
and G-P, who signed for Graham-Paige Motors. Standing, left to right, Jack Butler, 


president of Local 142; Edgar F. Kaiser, 


vice-president and general manager of K-F, 


and Fred Masters, chairman of the union’s bargaining committee. 


Chevrolet Ups 


Little in Texas 


EL PASO, Tex.—Appointment of 
R. L. Little as Chevrolet zone man- 
ager at El Paso, succeeding Brad- 
ley Sizer, who has resigned to be- 
come a Chevrolet dealer in Cool- 
idge, Ariz., was announced last 


UNION 
PACIFIC 










week by T. H. Keating, general 
sales manager of Chevrolet. 


Little comes to El Paso from 
Houston, where he has been assist- 
ant manager of the Houston zone 
since June, 1943. From 1933 to 
1943, Little was in the El Paso 
Chevrolet office, serving as dis- 
trict manager, business manager 
and assistant zone manager. 


* 
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Makers Re-examining 
Materials Inventories 


By A. H. Allen 


SCATTERED REPORTS from the field indicate many 
manufacturers, both large and small, are reexamining their 
inventory positions on material and either scaling down 
commitments or shortening up on releases. Whereas 90 days 
ago, buyers would be willing to make almost unlimited firm 


commitments for materials 
covering extended periods, 
the policy now is to purchase 
for perhaps only 30 days ahead. 

This could lead to a consider- 
able softening of the industrial ma- 
terials picture, if in truth it is not 
already here. The trouble is that 
this prediction has been made so 
often before that many hesitate to 
repeat it again, preferring to wait 
and see. 

Certainly it is difficult to see ma- 
terials prices going any way but 
down, and if this is true then a 





One of a series of ad- 
vertisements based on 
industrial opportuni- 
ties in the states 
served by the Union 
Pacific Railroad. 











Colorado offers industry many desirable sites for 
manufacture, distribution, warehousing, and other 
purposes. It is strategically located for national 
distribution. 


Diversified agricultural products are of high quality 
due to favorable climate and soil. 


More than 250 useful metallic and non-metallic min- 
erals and compounds have been found, including pre- 
cious uranium. Timber, oil and coal are practically 
unlimited. 


Native-born skilled labor, and a healthful climate 





resulting in fewer “time-outs” assure economical 
production. 

Colorado oe sound state economy, modern 
educational and cultural facilities. 


Thousands of vacationists enjoy its mountainous 
splendor, cool summer breezes and winter sports. 


Union Pacific provides Colorado with unexcelled 
freight and passenger transportation. Every night, 
over night Streamliner service between Denver-Chi- 
cago... Denver-St. Louis. 


For assistance in securing industrial and commercial 
sites—and for all-weather, dependable rail service, 
just... 


be Specific - 
say Union Pacific 
% Address Industrial Department, Union 


Pacific Railroad, Omaha 2, Nebraska, for 
information regarding industrial sites. 


UNION PACIFIC RAILROAD 


THE STRATEGIC MIDDLE ROUTE 





shift from long 
inventory posi- 
tions is overdue. 
A slight down- 
ward movement 
in a materials 
price can take a 
terrific slice off 
the assets of a 
manufacturer 
who uses quanti- 
ties running into 
the millions of 
pounds. 

Consider the case of copper, 
which a number of manufacturers 
consume in such amounts. About 
10 days ago, the price of foreign 
copper dropped 2% cents per pound 
to meet the Connecticut Valley 
base price of 21% cents on domes- 
tic copper, erasing the premium 
which foreign material had been 
bringing since April. 

A principal reason was a com- 
plete lack of domestic consumer 
interest in paying the premium 
on foreign copper, particularly 
when buyers had to add on the 
cost of fabricating the metal 
into wire, strip or other form 
for end manufacture. Foreign 
buyers with dollar balances like- 
wise were in no rush to buy, even 
with the reduction, possibly be- 
cause they had no urgent need 
for metal. 

Copper and brass mills, which 
had raised their prices when for- 
eign copper went up, immediately 
announced reductions to reflect 
lower costs. Buyers of their prod- 
ucts were wondering whether fur- 
ther reductions might be impend- 
ing, and started looking dubiously 
at large inventories where they ex- 
isted. 

Since there is a large demand 
for most copper and brass prod- 
ucts, there would appear little 
cause for apprehension over in- 
ventory losses, but the case is cited 
as a hint of what can happen to 
high-price long inventories. 

+ + * 


Hydra-Matic Swing 


STRONG possibility that Buick 
and Pontiac may have the Hydra- 
Matic transmission as _ optional 
equipment on 1948 models has 
caused considerable speculation on 
the load this may throw on the 
General Motors transmission di- 
vision, which builds these units. 

If you figure Cadillac and Olds- 
mobile as building 300,000 cars an- 
nually and 90 percent of them 
equipped with automatic transmis- 
sion; then add on a possible an- 
nual production of Buick and Pon- 
tiac of 600,000 units with a similar 
proportion so equipped, then it 
would apparently be necessary for 
the transmission plant to just 
about triple its capacity. 

Ultimately this will no doubt 
be done, but certanly not by early 
next year. Hence it seems logical 
to conclude Buick and Pontiac 
may offer the new transmission 
only on the Pontiac 8 and the 
two larger Buick series, and pos- 
sibly at a price premium calcu- 
lated to scare off a few buyers. 

As plant facilities are enlarged, 
the unit could be offered on addi- 
tional models and prices cut. 

* * * 


Bearing Problem 


PROGRESSIVE improvements in 
load - carrying characteristics of 
automotive crankshaft bearings 
would appear to be dictated by the 
eventual increase in compression 
ratios to the level of 12.5 to 1, as 
envisioned in the engine described 
by Boss Kettering. 

Considering peak firing pres- 
sures will ultimately move up from 
the present 580 psi range to around 
1150 psi, bearings will have to 
stand up under double the present 
loads, with the usual margin of 
safety. Diesel experience should 
readily point the way. 


A. H. Allen 
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See 


Yes, 3,000,000. Three million. Husbands and wives — 
heads of families — 3,000,000 of them — with good in- 
comes — pore over Better Homes & Gardens for the help 
it gives them in living better in a better home. (Cover to 
cover, ads and all.) It’s 100% service that screens out 
casual readers, and gives you this active homemaking 
market that spends billions every year. 


Mths bit Scrat Maylene 





Se 


These 3,000,000 families are the very heart of your market. 


Why? Because we deliberately chose your own automotive 
market to write to — the suburban families who can live 
their spread-out lives as they do only because you gave 
them the cars to do it with. 


No wonder 100% service to BH&G readers is 100% 
service for automobile advertisers, too. May we tell you 
more about it? 
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AUTOMOTIVE WASHINGTON 
Overall Picture Belies 


Recession Talk 


By William Ullman 
Washington Correspondent 


IS BUSINESS heading into a broad recession? That is a 
question indeed. Many concede that a “mild” recession is 
just around the corner, but there is a feeling in Washington 
that a damaging setback can be forestalled. 


It must be admitted that the postwar boom has lost mo- 
an. Dean nee. CC:C~™S:~S~S~<CSsti‘i‘“— SS 


control of the markets as 


oods become more plentiful. 
Spring building gains have been 
less than seasonal in many places. 
A new decline in the stock market 
registers the tendency to move 
more cautiously. Yet the overall 
business picture looks good. 
Employment holds around peak 
levels. Tax. receipts are ahead of 
expectations. National income 
has set new records. Exports 
have risen to an extraordinary 
high level for peacetime. The 


is being 
taken up in 
part by expan- 
sion in output 
of “hard goods” 
as reconverted 
industry recov- 
ers efficiency. 





@ FOR ALL SIZE TIRES 


© AUTOMATIC 
FOOT BUTTON CONTROL 


business recession seems to depend 
largely on what happens in the 
heavy industries. In these indus- 
tries there is still a great backlog 
of deferred demand. The backlog 
increases, rather than diminishes, 
in some industries as major pro- 
jects are postponed to await a 
possible shakedown in costs. 

The automotive industry, for 
example, is held back by a short- 
age of sheet steel. Two years 
after the ending of the war in 
Europe, the motor industry 
makes slow progress cutting 
down accumulated orders. 

For months now, the headlines, 
in varying shades of pessimism, 
have cried “recession” and “de- 
pression.” Some of these forecasts 
have come from sources seeking 
to steer public opinion toward a 
revival of federal deficit spending 
and public works. On the other 
side are those who argue that one 

of the most effective ways of fore- 
stalling a broad business setback 
would be immediate cutting of in- 
come taxes to encourage industrial 
expansion and capital investment, 
so that the capital goods industries 
will continue to take up the slack 


The answer to the question of a|in consumer goods. 
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Construction Costs 


Serious Obstacle 


INTERESTING indeed were the 
opinions turned in to Congress 
early this month as the result of 
the business and economic survey 
ordered as a prelude to an ex- 
haustive investigation by the na- 
tional legislature to learn what 
may be done to forestall a future 
economic setback. Questionnaires 
were utilized to obtain the coun- 
try’s thoughts, and 583 answers 
were received. 

The replies came from 176 man- 
ufacturers, mining and extractive 
companies; 19 construction indus- 
tries, 38 transportation, communi- 
cation and utilities; 38 finance and 
investment; 39 wholesale trade, 69 
retail, 101 farmers, 14 labor lead- 
ers, 35 economists, 19 newspaper 
editors and 21 in service trades. 


According to the survey, the 
most serious obstacle to the con- 
tinuation of high-level employ- 
ment in the United States is the 
high cost of construction. Next 
to this, the greatest impediment 
to continued high-level prosper- 
ity is the extremely high level of 
food prices. 

It was the consensus that the 
second half of 1947 may see a 
“mild recession.” Also that the re- 


Now Any Shop or Service Station 
CAN DO A MORE PROFITABLE 
TIRE REPAIR BUSINESS 


Tire repair business takes on new life with a 
Power-Pak Tire Spreader. It speeds up the job 


. cuts costs... 


swells profits ... 


sells more 


new tires (by showing customer damaged 


condition of his old tire). 


The tire rests on smooth spinning rollers. 


Revolving it is effortless! 


The rest is automatic. Two foot buttons con- 
trol the air power. One spreads the tire to any 
width. The other restores its original shape. 


Two sets of interchangeable gripper arms 
are furnished for handling all tires from giant 


farm tractor down to small passenger sizes. All are 
handled with equal ease. 


Power-Pak Tire Spreader comes to you ready for 


use. No installation is required. Merely connect an 


@ SPREADS TIRES TO ANY WIDTH 
@ BOTH HANDS FREE FOR WORK 


ordinary pipe or hose to any standard compressor. 
Cabinet, streamlined and compact, is finished in 


gleaming white enamel with bright red trim. 


@ OCCUPIES SMALL SPACE 
@ FASTEST TYPE MADE 
@ SIMPLE TO OPERATE 


* Ask your jobber or write Power- Pak 


at once for complete information. 





POWER-PAK PROBUCTS,. INE. 








“Why should I fool the public? 
NO monthly payments are easy!” : 


mainder of the year will see a 
higher output per manhour, a 
higher labor cost per unit of pro- 
duction, some decrease in employ- 
ment, a decrease in hours worked 
a week, higher dollar volume of 
inventories, more plant capacity 
and lower profits. 
aa * 


Everyone Optimistic 
On Own Business 


MOST OF the concerns inter- 
viewed were more optimistic about 
their own individual businesses 
than about the business outlook in 
general, whereas the labor leaders 
who responded to the _ inquiry 
reached exactly opposite conclu- 
sions. 


Labor leaders were much less 
optimistic about the outlook for 
their own industries than they 
were about the outlook for indus- 
try generally. In their own indus- 
tries they expected employment, 
hours, work and sales to be re- 
duced. 

Along with the major obstacles 
to high-level employment — high 
construction and high food costs 
—high present wages and high 
raw material costs also were 
mentioned. 

Many reports favored maintain- 
ing and raising rent ceilings. This 
policy was advocated by most of 
the businessmen and by the econ- 
omists and newspaper editors. A 
majority of the labor leaders and 
42 percent of the farmers stated 
that rent ceilings should be main- 
tained “unchanged.” 

Most of the industrial and busi- 
ness groups favored reduction of 
federal encouragement of housing 
construction. They felt that private 
construction would be invigorated 
to the extent that government 
withdrew from the field. But most 
of the labor leaders and the econ- 
omists favored more federal aid for 
housing as a means of correcting 
the existing housing stringency 
and providing strength against un- 
employment. 

* * > 


Corporate Tax Cut 


Favored by Most 


BUSINESS was against indefi- 
nite continuance of federal sup- 
port of farm prices, while 48 per- 
cent of the farmers were for such 
support as were four out of 14 
labor leaders. 


Substantial majorities of all 
groups, except farmers, approved 
the reduction of federal personal 
income-tax rates. 

More than 55 percent of all 
farmers questioned favored reten- 
tion of present income-tax rates, 
as did substantial minorities of 
economists and newspaper editors. 

Regarding corporation taxes, 
there was about a two-to-one 
majority among 11 groups for a 
reduction. Farmers were about 
evenly divided on the issue. 
Labor leaders and most econ- 
omists were for keeping corpo- 
rate rates where they are. 

Many of the groups favored re- 
ducing federal spending but some 
of the farmers and economists 
were for keeping the present level. 
Business mainly favored cutting 
public-works spending for the next 
fiscal year and keeping works off 
for any bad times which may come. 

Some farmers advocated more 
public works—especially irrigation 
and regional development projects; 
and half of the labor leaders advo- 
cated spending levels in the fiscal! 
year about even with what the 
President proposed. 


Madern Motors 


Work has begun on a new sales- 
room and office remodeling at 
Modern Motors, 10th and Francis 
St. Joseph, Mo., with contract at 
$9,800 awarded to the Glaze Con- 
struction Co. 






































indefi- 
| sup- 
8 per- 
r such 
of 14 


f all 
proved 
srsonal 


of all 
reten- 
rates, 
ies of 
sditors. 
taxes, 
fo-one 
for a 
about 
issue. 
econ- 
vorpo- 


red re- 
t some 
1omists 
t level. 
cutting 
1e next 
rks off 
y come. 
| more 
‘igation 
rojects; 
8s advo- 
e fisca! 
at the 








AUTOMOTIVE NEWS, JUNE 16, 1947 





HE ee 


HEAVY-DUTY, HIGH-QUALITY TRUCK BODY 


2EG PAT. OFF 





QUALITY KILN-DRIED HARDWOOD 
Floors, sides and end racks are made of selected HEAVY GAUGE STEEL CROSS SILLS 


and carefully manufactured kiln-dried hardwood. , ‘ 
Designed for maximum loads, cross sills are of 


: heavy-gauge steel, scientifically placed and securely 
Mt — welded. Provide added strength and rigidity. 
: 9 Mt 


— HEAVY GAUGE REINFORCED LONGITUDINAL SILLS 


—— 










Platform is carried on deep, specially designed, 
and reinforced steel longitudinal sills. Special uni- 
versal mounting device permits installation on any 
make of truck through expansible sill width. 


ALL STEEL 
UNDERCARRIAGE 


Heavy-gauge sag-proof 
frame, designed for toughest 
service, every fixed joint 
welded like a battleship for 
added strength. 


FLOOR SECURELY ANCHORED 


Shiplapped hardwood flooring is securely anchored 
to steel cross sills of frame with flush-head, self- 
tapping screws. 


UTILITY TOOL COMPARTMENT 


Exclusive with Mid West is a large-size easily 


FLUSH TYPE STEEL RUB-RAIL 


Protection all around truck body is provided by heavy ; my : ; 

sel rub-ral Stake pockets and tarpaulin tie-downs OS EE 
> ot . cay . 

onan uiliaice ‘amon ae ae ik J the rear. Here is a use-feature owners appreciate. 


Ruggedness Is Built In From The Frame Up 


Added strength is a matter of better design and better materials. frame, plus kiln-dried hardwood floors, sides and end racks for 
Mid West has developed added ruggedness which means greater longer wear and greater service. Mid West truck bodies are en- 
dependability . . . durability . . . in the hardest type of everyday _gineered to do truck jobs better. Stronger materials, better design, 
use, on farm or highway. Years of trouble-free hauling service are | and high quality workmanship, plus precision manufacture, make 


provided. You cannot match the combination of an all-steel body | Mid West bodies outstanding. 





Quality Assures Greater Owner Satisfaction sa2siriss=: 


non-jamming steel base 
In recent months, when materials have been short, Mid West has Sadly Seanenl Pode 
. a - pi and sidewalls. 

made no compromise with quality. The high standards first estab- 

lished have been maintained throughout. Within the past year 

more than 9,000 Mid West truck bodies have been built, each of 
which is giving highest performance. Quality construction means 
satisfied owners. Mid West bodies will “stand up” under any type 
of operation. 











STEEL EMBOSSED STAKES 

















STAKE AND PLATFORM, TIGHTSIDE AND HIGH RACK 
IN COMBINATION WITH TIGHTSIDE MODELS 
Built In 9’, 12’, 13’, 14’ and 16’ Lengths 


Send for Illustrated Literature 
A Few Excellent Territories Are Still Open 
Write Us for Distributorship or Dealership Details 






MID WEST BODY and MANUFACTURING DIVISION 


ELECTROGRAPHIC CORPORATION PARIS, ILLINOIS 
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Highways & Safety ... 


Uniform Traffic Code 
Set Up in Texas 


oo out conflicting traffic 
rules and regulations through- 
out the state, the Texas legisla- 

ture has given final passage to a 
uniform traffic code. 

The measure, one of the longest 
passed during the 1947 state leg- 
islative session, rewrites the traf- 
fic laws of the state, and provides 
that the State Highway commis- 
sion shall adopt a manual and spe- 
cifications for a uniform system 
of traffic control devices in high- 
ways both rural and in cities. 

Provisions of the act do not 
take powers of local police away 
from them, unless municipal law 
conflicts with the state code. 

Local authorities may not, how- 
ever, erect traffic signals or stop 
signs on any state highway with- 
out agreement with the Highway 
department. 

Regulation of trucks, contained 
in the bill as originally written, 
were considerably amended. The 
measure, however, emerged from 
both houses with a provision that 
makes compliance with safety 
equipment regulations of the Rail- 
road Commission and the Inter- 
state Commerce Commission a 
compliance with the act, except 
that additional requirements of the 
law not in conflict shall be com- 
plied with. 

* + * 
Gos of the requirements under 
7 the new traffic code are: 

Lights on parked vehicles on 
highways must be dimmed. Mini- 
mum standards set for lights, 
brakes and for safety glass in new 
cars, 

Vehicles transporting explosives 
are required to be marked with 
word “explosive” and display a red 
flag, must carry two fire extin- 
guishers, must slow to 20 miles an 
hour at railroad crossings. 

Highway patrol has authority to 
remove abandoned vehicles from 
highway. 

Motorists overtaking and pass- 
ing school buses must come to 
full stop and then proceed past 
buses at speed not exceeding 10 
miles an hour. 

Buses and school buses required 
to stop at railroad crossings. 

Drivers striking unattended ve- 
hicle must leave written notice, 
giving name and address. 
Hit-and-run drivers face impris- 
onment not to exceed five years 
and fine of $5,000. 

Reports of accidents required 
when they involve death, injury or 
property damage exceeding $25 
must be made to Department of 
Public Safety within 24 hours. 

* * + 


Georgia Safety Congress 
Set for July 30-31 


A statewide highway safety con- 
gress will be held in Atlanta, Ga., 
July 30-31 at the call of Gov. M. 
E. Thompson. 

The meeting will be devoted to 
discussion and formulation of 
rules, ways and means to reduce 
the accident toll, and to the estab- 
lishment of committees to achieve 
a permanent safety organization. 

* * - 


‘Convertible’ Cops Set 
To Nab Dallas Speeders 


“Catch ’em in a convertible” is 
the cry of the Dallas, Tex., police 
force. 

In order to apprehend speeders, 
patrol cars in the future will be 
unmarked, and two convertibles 
have been ordered to speed up the 
law enforcement drive. 

of eo ” 


Extensive Traffic Count 


Scheduled for Chicago 


The first major steps launching 
the two-year program of the Chi- 
cago Assn. of Commerce and In- 
dustry to find a solution to Chi- 
cago’s parking problems were an- 
nounced last week by Wilfred 
Sykes, president. They are, first, 
the appointment of two widely 
known traffic engineers to carry 
out the program, and second, the 

of a new type of infor- 
mation from the “cordon count” 
to be made of Chicago’s downtown 
auto traffic tomorrow. 

The cordon count will develop 





facts as to the destination of 
cars entering the downtown dis- 
trict, the accumulation of cars 
in the district, and other data 
which will bear on the question 
of parking needs. 

This information will be gath- 
ered by means of cards given to 
motorists entering the downtown 
district, and picked up by police 
officers when the motorist leaves 
the district. These cards will then 
be punched and the information 
tabulated. Two hundred and forty 
thousand cards have been pre- 
pared, plus 20,000 postcards to be 
given motorists Who have lost or 
failed to receive the larger cards. 

* * * 


Bond Issue Urged to Meet 


New Hampshire Deficit 


Approval of a_ $2,000,000 bond 
issue to avert a deficit in financing 
New Hampshire highway construc- 


SERVING THROUGH SCIENCE 
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Buffalo Driving Course 


Backed by Don Allen 
BUFFALO—Don Allen City 
| Chevrolet, Inc., has offered to 
| furnish cars at a monthly rental 
of $1 each, plus cost of insur- 
ance, gas and oil, for the board 
of education’s auto-driver train- 
| ing course to be conducted in 
| Buffalo high schools. 
The board, in considering the 
proposal, voted to invite similar 
proposals from other auto deal- 
ers. 





tion in the next two years was 
urged by State Highway Commis- 
sioner Frederic E. Everett at a 
hearing conducted by the public 
improvements committee of the 
New Hampshire House of Repre- 
sentatives. 

He said his department plans 
operations for the next two years 
that will run up a deficit of $4,- 
933,430, but that with a $2,000,000 
bond issue the department would 
be able to carry out all the work 
that can be done under present 
conditions. He told the committee 
that with a reduced engineering 
department and a scarcity of some 
material, it would be impossible to 














DEALER'S MEETING held by Springfield Motor Sales, distributor for Willys-Over- 


land Motors, Inc., in southwest Missouri. 


field, Mo. 





The distributorship is located in Spring- 





carry out the entire program any- 
way. 


Sales Conference 
Opens at Dodge 


DETROIT.—The 17 regional 
managers of Dodge will meet in 
Detroit for two weeks starting to- 
day (June 16) in their annual na- 
tional conference with home office 
officials to discuss sales, service 
and other phases of passenger car 
and truck business. 

The 17 regional managers in- 


ORIGINAL EQUIPMENT 


OW AMERICAS GREATEST TRUCKS 


Automotive Sales Division 


NITED STATES 


clude T. J. McCarty, Atlanta; S. 
E. Pattison, Boston; K. A. Ride- 
nour, Chicago; T. G. Daley, Cin- 
cinnati; D. M. Beal, Dallas; J. G. 
Graham, Detroit; L. P. Jones, 
Greensboro; L. F. Desmond, Kan- 
sas City; J. P. Mansfield, Los An- 
geles; Paul M. Ruef, Memphis; 
P. M. Dingman, Minneapolis; J. 
W. McLaughlin, New York; C. A. 
Templeton, Philadelphia; R. W. 
Peek, Pittsburgh; William H. 
Hurd, Portland; E. M. Braden, St. 
Louis, and D. B. Mooney, Syracuse. 


Read Jack Weed’s ‘‘Backshop”’ for some 
highlights in the service field. 


6600 EAST JEFFERSON AVENUE, DETROIT 32, MICHIGAN 
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Auto Personnel 





Engineering Appointments 
Listed by New Departure 


Seth H. Stoner, acting divisional 
chief engineer of the New Depar- 
ture division of General Motors, 
has announced the following staff 
appointments: 

John H. Baninger is reappointed 
assistant chief engineer; Frederick 
J. Garbarino becomes manager of 
bearing applications; Leland D. 
Cobb is made manager of research 
and development; S. Robert Large 
is designated bearing products en- 
gineer, and Salvatore F. Marino is 
appointed bicycle products engi- 
neer. 

+ + 


Vehicle Chiefs in West 
Name Rogers President 


Allan Rogers, Utah director of 
motor vehicles, was elected presi- 
dent of region No. 4 of the Ameri- 
enn Assn. of Motor Vehicle Ad- 
ministrators at the closing session 
of the 14th annual convention held 
at Missoula, Mont. 

Rogers succeeds Martin P. 





Trenne, Montana deputy registrar 
of motor vehicles, who was chosen 
to represent the region on the 
executive committee of the 
AAMVA. 


+ + * 

McQuay-Norris Opens 
Branch at Atlanta 

McQuay-Norris Mfg. Co., St. 
Louis, has announced the opening 
of a factory branch and warehouse 
in Atlanta, Ga. 

The new branch will offer ma- 
chine shop service, and will be di- 
rected by Robert Schrader. 


* + + 
Goodyear’s Thomas Gets 


Doctor of Letters Degree 
Doctor of Humane Letters de- 
gree was conferred upon E. J. 
Thomas, Goodyear Tire & Rubber 
Co. president, at the 94th annual 


;}commencement exercises at Hei- 


delberg College, Tiffin, O. 

In presenting the honor to the 
rubber executive, Dean F. D. Lem- 
ke said in part: “We would not 


be the last to recognize leadership 
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of such proportions as those ex- 
emplified by Thomas.” Dean Lemke 
pointed to the service the rubber 
leader had given the country in 
this executive capacity and as a 
member of his community. 

+ * a7 


Autocar Shifts Executives 


\In Branch Organization 


A series of promotions in the 
Autocar branch organizations has 
been announced following resigna- 
tions of two senior vice-presidents 
of the Autocar Sales & Service 
Co., subsidiary that operates the 
branches. 

Frank D. Wait, vice-president in 
charge of the metropolitan New 
York district, resigned because of 
failing health. He was succeeded 
by J. B. Rosenquest, formerly dis- 
trict manager at Newark. Alex- 
ander H. Bishop, vice-president of 
the Maryland district, retired, and 
was succeeded at Baltimore by 
Burt F. Dunham, manager of the 
Michjgan district with headquar- 
ters in Detroit. William J. Fowler 
was made district manager in 
Newark, being transferred from 
the Autocar branch in Providence, 
R. I. Karl Pearson succeeded Dun- 
ham as district manager at De- 
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troit. In taking his new post, Ros- 
enquest was elected a_ vice-presi- 
dent. 

* * * 
Perkins Retires; Inventor 
|\Of 1%-Ton Linn Truck 
| The resignation of A. R. Perkins 
from affiliation with Linn Coach 
& Truck Corp., Oneonta, N. Y., 
which he headed until recently. 
has been announced. 

Inventor of the 1%-ton Linn 
truck, the 43-year-old Perkins is 
stepping down from more than 25 
years of activity in the transpor- 
tation field. The Linn plant re- 
cently became part of Great Amer- 
ican Industries. 


* 


Goodrich Names Craig 


Hawaii Sales Manager 


Eugene L. Craig has been named 
sales manager for International B. 
F. Goodrich Co. in Hawaii, it is 
announced by S. W. Caywood, com- 
pany president. 

Craig will have headquarters in 
Honolulu. He joined Goodrich in 
1936. 





4 * * 
Gardner Named Chairman 


OF New England SAE 


Robert Gardner, automotive man- 


}appointed sales 


| 


| 


~UBBER COMPANY 


5 EAST ANAHEIM 


ager of Lever Brothers’ national 
fleet, has been elected 1947-48 
chairman of the New England sec- 
|tion of the Society of Automotive 
| Engineers at Boston. Vice-chair- 
men are as follows: 

Elty C. Guiou, Robert F. Lybeck, 
Ernest K. Bloss, Alfred S. Hunt, 
Clarence C. Eldredge, Kingsley 
Cochrane and Irvin F. Richardson. 

+ * * 


O’Neill Named Assistant Head 


Of Ford Fleet Sales 


Appointment of J. J. O’Neill as 
assistant manager of the fleet sales 
section, Ford Motor Co. truck and 
fleet sales department, has been 
announced by J. D. Pall, director 
of truck and fleet sales. S. M. 
Copland is manager of the fleet 
|sales section. 

O'Neill joined Ford as a sales 
representative at Kansas City, Mo., 
Jan. 2, 1946, and last year was pro- 
moted to truck and fleet sales 
manager for the company’s south- 
western region. 

* * * 


General Tire Names Silbey 
to Replace Walker 


Frank H. Silbey, formerly assis- 
tant manager of the Chicago 
branch for General Tire & Rub- 
ber, has been made manager of the 
St. Louis branch, according to L. 
A. McQueen, vice-president in 
charge of sales. Silbey replaces 
John H. Walker, who came to St. 
Louis early in March from Mem- 
phis but is now on a leave of 
absence due to illness. 

+ * * 


Chest Drive Cites Howe 


M. W. Howe, plant manager of 
the Chevrolet-St. Louis division of 
General Motors, has been honored 
for his services to the Greater St. 
Louis Community Chest. Howe was 
chairman of the employe division. 

* 


Goodrich Moves L.A. Office 


B. F. Goodrich Chemical Co., 
Cleveland, has announced a change 
of address for its West Coast sales 
office. It is now located in room 
509, 714 W. Olympic Blvd., Los An- 
geles 15, Calif. R. E. Bitter is in 
charge of the office. 

» © 7 


Russell Names Brainard 


Lyman B. Brainard has been 
manager of the 
automotive equipment division of 
Russell Mfg. Co., Middletown, Conn. 
Brainard will have supervision of 
the domestic sales of the Rusco 
line of friction materials. 
+ + * 


Vollmer on Smith Board 


At the quarterly meeting of the 
A. O. Smith Corp. board of direc- 
tors, held in Milwaukee, M. Jd. 
Vollmer, assistant secretary and 
assistant treasurer, was elected a 
director to replace John Leekley, 
resigned. 








* * + 


Kellogg Shifted on Coast 


W. T. Kellogg jr., for three years 
personnel manager of the National 
Motor Bearing Co., Inc., Redwood 
City, Calif., has been transferred 
to Portland, Ore., to become the 
firm’s Pacific Northwest replace- 
ment division sales representative. 

* + * 


Ostrich Remodels 


Charles Ostrich (Chrysler-Ply- 
mouth), Maxwell, Ia., has formally 
opened his remodeled facilities. New 
shop equipment has been installed 
and a modern front put on the 
building. 


+ * * 


White Names Corwin 
White Engineering & Mfg. Co., 
Inc., Rochelle Park, N. J., manu- 
facturer of White portable vapor 
steam cleaning machines, has an- 
nounced the appointment of H. Cliff 
Corwin as sales manager. 
* * + 
Goodyear Cites O’Brien 
T. Rivers O’Brien, manager of 
Goodyear Tire & Rubber Co.'s 
crude rubber office in New York, 
has completed 25 years continuous 
service with the company. He was 
presented a diamond-studded serv- 
ice pin and a cash award. 
* * * 


N. H. Racing Chairman 


Merrill A. Calkins, district man- 
ager for Mack Truck Co., has been 
appointed by Gov. Charles M. Dale 
as chairman of the New Hamp- 
shire state racing commission: 
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Dealer 


Cade Opens L-M Concern 


In Remodeled Building 


Lincoln-Mercury Co. Bryan, 
Tex., owned by Charlie Cade jr., 
recently opened in a remodeled 
building. 

The owner had the Ford dealer- 
ship in Caldwell, Tex., before go- 
ing into the service and was with 
Bryan Motor Co. after his return. 

Other employes of the company 
include Stanley Prazak, head of 
the service department, who was 
with Cade in Caldwell; Frank 
Zikes, formerly with Bryan Motor 
Co., and Daphane Dale. 

+ 7 +. 


Studebaker Franchise Goes 


To Snyder at Denison 


Dudley Snyder, owner of Snyder 
Motor Co., has announced he has 
been awarded the Studebaker deal- 
ership for Denison, Tex. The com- 
pany formerly handled Kaiser- 
Frazer. 

Snyder entered the automobile 
industry in Colorado City, Tex., 
where he held the Ford dealership. 

+ ca + 


Anniversary 
Kohler Dealership Marks 
Twentieth Year 


In observance of its 20th anni- 
versary, Kohler Chevrolet Co., 
Bristow, Okla., used two full pages 
in the Bristow Record to trace the 
history of the dealership, present 
photographs of its personnel along 
with brief biographical sketches 
and to advertise its facilities to the 
community. 

John Logan Kohler is founder 
and owner of the firm. He is a 
past director of Oklahoma Auto 
Dealers Assn. John Kirkman 
Kohler is general manager. A con- 
siderable part of the ad is devoted 
to descriptions of the Kohler ser- 
vice, parts and body departments. 

The ad stresses that “the com- 
bined skills and experience of 
Kohler Chevrolet personnel make 
possible an efficient handling of 
every problem that arises locally 
in the field of motor car trans- 
portation.” 


a7 - * 
Haring Publishes Maps 
Showing Dealership 

Oo. E. Haring Co. (Chrysler- 
Plymouth), New Orleans, has tak- 
en space in the newspapers for a 
map of the downtown area of the 
city with a large arrow pointing 
to its place of business. 

Haring claims most of New Or- 
leans’ Chrysler dealers have equal 
service facilities, urging custom- 
ers to look for the most conven- 


ient location. 
* * = 


Tennis Opens Dealership 


In West Bend, Wis. 

Walter J. Tennis Buick Sales has 
been opened at West Bend, Wis. 
A new Lannon stone structure has 
been erected for the purpose. 

e The personnel includes Carl Ger- 
hardt as service manager and first 
mechanic; Joseph Matyskiela, 
parts manager, and Elmer Stein- 
ert, mechanic. 

. . +. 


Wis. Building Permits 


Granted to 3 Dealerships 


The following building permits, 
for the construction of additions to 


Hard Fact 


Silver Dollars Emphasize 


Role of Dealers 


Members of the Centerville (Ia.) 
Automobile Dealers Assn. recently 
paid off their 123 employes in silver 
dollars. 

Paul Mishler and Dwight Selix, 
spokesmen for the association, said 
payment of these 6,375 silver dol- 
lars made Centerville residents 
realize more forcibly the impor- 
tance of the automobile payroll 
and employment. Members of the 
association are: Universal Car Co.; 
Dwight Selix Motor Co.; Pullman 
Motor Co.; Norris Motors; Moss 
& O’Briant Motor Co.; Carmer 
Motor Co.; Jack Norris Motor Co.; 
Floyd Bankson Motor Co. and 
Evans & Stark Motor Co. 
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Doings 


garages, have been issued in Wis- 
consin: 

Studebaker Garage, Medford, 
Wis.; Hoeschler Buick Sales Co., 
Stevens Point, Wis., and Stevens 
Point (Wis.) Motor Sales. 


* * * 


Wilson Quits Chevrolet Job 


To Open Dealership 
Resignation of Fred A. Wilson, 
assistant national budget manager 
of Chevrolet, to establish a Chev- 
rolet dealership in Hudson, N. Y., 
has been announced by T. H. Keat- 
ing, general sales manager. 
Wilson has been a Chevrolet em- 
ploye for more than 27 years and 
started with the company as an 
accounting department employe in 
New York. He has been assistant 
national budget m&nager at the 
central office in Detroit since 1935. 
* 


Green Bay’s Meidl 


Announces Opening 


Meidl Motors, Inc. (Lincoln-Mer- 
cury), has announced its formal 


is located at 


opening. The firm 
Green Bay, 


412-14-16 N. Adams, 
Wis. 


* * * 


2-Language Copy 
Both French and English 


Advertise Opening 


Chicoine Motor Sales, Inc. (Chry- 
sler-Plymouth), Auburn, Me., re- 
cently opened a new showroom 
here. Local papers carried full- 
page advertisement announcing the 
opening. 

Because of the large French- 
speaking population in the terri- 
tory, full-page copy was repeated 
in the local French press. 

+ + * 


IHC Dealer Opens Home 


In Nashville, Ga. 

M. E. Perry & Co. (Internation- 
al), Nashville, Ga., has opened a 
new building. 

The plant includes a parts and 
service department. M. E. Perry 
is manager. 


Babcock (Packard) Opens 
New Plant in Spokane 
Babcock Motors, Spokane, Wash., 


A NIGHT VIEW OF THE $150,000 structure which Yarbrough Motor Co. 
tlanta shows the wide, circular show 


baker) has just opened in A 


(Stade- 
windows and the 


outdoor ramp which leads to the roof parking area. The new structure is on W. Peach- 
tree St. and provides 28,000 square feet of enclosed space. The firm has represented 
Studebaker since 1921 and is headed by John E. Yarbrough. 


distributor of Packards in the In- 
land Empire area, has moved into 
its new home at Fourth and How- 
ard Sts. J. R. Babcock 
dent of the firm. 


The company’s new tire recap- 


ping department has been com- 
pleted and is managed by Fred 
Bok. 


* * * 


Bobbi Firm in Charlotte 


Bobbi Car Sales & Service Co., 
Statesville highway, Charlotte, N. 


is presi- 


C., has just opened for business. 
A. D. Morgan and Howard A. 
| Bundy jr. are co-owners. 

* * + 


Jensen Heads FEPC 


George M. Jensen, district man- 
ager of Nash-Kelvinator Sales 
Corp., has been named chairman 
of the Minneapolis fair employ- 
ment practices commission, an of- 
ficial agency designed to eliminate 
racial and religious discrimination 
in employment. 
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first quarter of 1947 are reported 
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BALCRANK 


Corp., Chicago, are receiving, as 
an enclosure with a dividend mail- 


board chairman, said that while 
the company customarily sends an 


Big things are happening at Balcrank today—things 


than ever before. 


service and parts depots. 


Aa A 


I Ae 


shop, the speedy, effortless way. 


INC. - 








CINCINNATI 


that mean big business for you. Big plans for every type of lube 


equipment, to make your lubrication department more profitable 


Balcrank lubrication equipment is guaranteed not 
for the usual 30 or 60 days, but for one fall year. Balcrank backs 


up its units in the field with more than 135 strategically located 


Simplicity means dependability in lubrica- 
tion equipment and simplicity is the keynote of the Balcrank ad- 
vanced engineering. For example the famous TH high pressure 


pump has one-third less component parts than most. 


New, all new products are coming 
from Balcrank today—the Balcrank Lubette arid other stream- 


lined equipment that gets business to the shop and through the 


9 OHIO 





BALCRANK DELUXE 600 SERIES 

Portable equipment with ad- 
vanced engineering features and 
advanced styling. 


BALCRANK “RETRAK” REELS— 
No tugging, no jerking, no compli- 
cated mechanism. For air, water, 
chassis grease, gear oil, motor oil. 


At Over $1.7 Million 


Timken-Detroit Axle Co. reports 
net profit for the three months 
ended March 31 of $1,788,440.95, 
equivalent to 83 cents per share on 
the 2,157,589 outstanding common 
shares of the company. Sales for 
the same period amounted to $26,- 
387,134. 

+ * * 


‘Casco Products Earns 


| $865, 000 in Year 


Casco Products Corp., Bridge- 
port, Conn., reports net sales of 
$10,476,886.42 for the fiscal year 
ended Feb. 28. 

Net profits for the fiscal year 
amounted to $865,634.06, or $1.69 a 
Share after all charges were de- 
ducted including provision of 
$535,813.91 for federal income tax. 

* + * 


Graham-Paige Retires 
Two Million in Debts 


Joseph W. Frazer, chairman and 
president of Graham-Paige Motors 
Corp., announces that the com- 
pany has repaid two-thirds of its 
$3,000,000 loan from the Bank of 
America Trust & Savings Assn. 
through application of a $2,071,- 
478.25 refund resulting from carry- 
back provisions of the federal in- 
come tax law. 

The Graham-Paige executive 
said that the company anticipated 
repayment of the balance of the 
loan this summer. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
of every franchised dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 


AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding, $4.50 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 











FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, §3. 


FLOYD CLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2 or 3 in 
paper cover, $1.50 each. Deluxe 
bound, $2.50. Steam-car edition, $2, or 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, 
HIS GENIUS. By Wm. A. 


HIS WORK, 
Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 


$4 postpaid. 


INDIANAPOLIS" RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper bound, 
$3.50. 


LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 
postpaid. 


MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 
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new survey in New York 


9 OUT OF 10 NEW CAR BUYER 


Facts now available to Automobile Manuf fur 
help make their advertising dollars morejod 






New Yorkers spent more than $300,000,000 in 1946 to buy new cars... to buy 


166,694 new cars... more new cars bought and more bright, new shiny dollars 






spent to buy them than in any other market in the world. 






And of every 10 New Yorkers — city and suburban — who bought new cars in 1946 
— 5 are regular readers of The New York Times. , 



















Brand new facts about New York’s new car buyers and the newspapers they read 
have just been made available. They were gathered in a survey made among new 
car buyers themselves by the independent and impartial Recording & Statistical 


Corporation. 


These facts are important to every automotive advertiser. They help measure not 
only the size of the New York market for new cars... but the size of the market for 
individual makes of car. In this way they help advertisers plan campaigns in New 


York for maximum efficiency. 


On the basis of the simple facts brought out by this survey one inevitable conclu- 
sion appears — EXTRA advertising in The New York Times means EXTRA sales 
and EXTRA profits. 


Before any automotive advertiser plans any schedules for New York newspapers, it 


The New br 


“All the News's Fit - 


Boston: 140 Federal Street, Boston 10 Detroit: General Motors Building, Detroit 2 CH: 333 bh 


Advertising Leader in the World's Biggest Market for 30 Consecutive Y@ Circula 
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‘orkpity and suburbs shows 


-R} READ THE NEW YORK TIMES 


anufjurers and their Advertising Agencies can 





nore foductive in their biggest new car market 


will pay him to examine the facts this survey, shows about his car. Any of our rep- 
resentatives will be glad to show them. 


HERE ARE THE EXTRA VALUES AUTOMOTIVE ADVERTISERS 
GET FROM ADVERTISING IN THE NEW YORK TIMES : 


Weekday readers of The New York Times in New York City and suburbs 
bought 68,336 new cars in 1946—18,311 (37%) more than the readers of any 


other New York weekday newspaper. 


Sunday readers of The New York Times in New York City and suburbs bought 
82,179 new cars in 1946—24,157 (42%) more than the readers of any other 


New York Sunday newspaper. 


That’s why we say: extra advertising in The New York Times pays off in extra 
sales and extra profits. 


in an impartial and independent survey made last fall among _ 

New York's new car dealers... they voted 2-to-1 for The 

New York Times as their FIRST CHOICE among all New York . 
_ newspapers for new car advertising. — 


automobile dealers agree! 


yp ork Cimes 


News#’s Fit to’ Print” 





d [#: 333 North Michigan Avenue, Chicago 1 New York: 229 West 43rd Street, New York 18 


sutive Y@ Circulation Now Over 500,000 Weekdays, over 1,000,000 Sundays 








The American Petroleum Insti- 
tute, which is planning an adver- 
tising campaign to tell more people 
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a solid success few papers have | in a new edition of the bureau’s 


—Auto Advertising —\ 


It Does Help 
To Tell Public 
By Bob Finlay 


bile industry best. Then came rail- 
roads, 23 percent; coal, 8 percent; 
oil, 7 percent; steel, 7 percent, and 


about the oil industry, sends along | chemical, 5 percent. 


a copy of its book, “Those Who 
Know You Well—Think Well of 
You.” 

The 270 well-illustrated pages 
of this book give the facts about 
one of the most comprehensive 
public opinion studies (Opinion 
Research Corp.) ever made by 
an industry. It was found that 
the oil industry has a sound basis 
for a public educational program 
since those who know the indus- 
try have a favorable opinion of 
it. 

Interesting, however, is the fact 
that few people are familiar with 
what the industry is doing. It was 
found that most people (29 per- 
cent) felt they knew the automo- 


While the institute says that 
the oil industry leads in benefits 
for employes, people (61 percent) 
thought the railroads did most 
for employes. Then followed 
automobiles, 6 percent, and oil, 
5 percent. 

Throughout the study it was 
shown that the more that was 
known about an industry the less 
was the distortion. 

This carefully detailed survey is 
worthy of serious study. 


The Tribune Story 


The Chicago Tribune marked a 
century of service last week with 
flamboyant fireworks backed up by 


everyone Wants 
Salety in his 
new car... 


Here’s a safety feature that 1s sure-fire ammunition for 
any sales force. With clutch-pedal starting the clutch is 
always disengaged when the engine starts. And you can 
add clutch-pedal starting to your cars with Bendix* Drive 
more simply and inexpensively than any other way. 


Since the clutch pedal is already depressed when the 
starter engages, the strain on the battery and starter 
motor is greatly lessened. If the clutch is accidentally 
pushed all the way down to the starter button while the 


ever attained. 

In a four-page ad in many pub- 
lications, the Tribune told its story 
from the start in 1847 with a cir- 
culation of 400 and a credo: “The 
Chicago Tribune will be neutral in 
nothing; it will be independent in 
everything.” Now, under Publisher 
Robert R. McCormick, the Tribune 
goes its independent way with a 
daily circulation of more than 
1,040,000 and a Sunday circulation 
of more than 1,500,000. Time fea- 
tured the Tribune story on its cov- 
er last week. 


Clever 

A neat alternative to the usual 
ads marking openings, Western 
Auto Stores in Richmond, Va., ran 
a black bordered ad: “In memory 
of the demise of our old and an- 
tiquated fixtures and equipment. 
Our Broad and Hull St. stores will 
be closed Thursday.” The ad then 
said the grand opening would be 
the next day. 


Newspaper Service 

Expansion of advertising and 
marketing assistance offered to in- 
dustry by the Bureau of Advertis- 
ing, American Newspaper Publish- 
ers Assn., was reflected last week 


booklet, “Services Available to Ad- 
vertisers and Advertising Agen- 
cies,” copies of which are available 
on request. 


Dealer Activity 


Announcement of the appoint- 
ment of John L. McLaughlin as 
program manager of the Hartford 
(Conn.) Automobile Dealers Assn. 
is made by the board of governors. 
McLaughlin, an advertising and 
public relations man, represents 
the Associated Artists of Hartford. 


Trailers 

The trailer division of Brown 
Equipment & Mfg. Co., Taunton, 
Mass., has launched a campaign 
for its aluminum trailers, using 
direct mail, with trade publication 
advertising to follow. Baker, Cam- 
eron, Soby & Penfield, Hartford, 
Conn., is the agency. 


Special 

The Meridian (Miss.) Star ran 
a special 12-page auto section for 
the first auto show since Pearl 
Harbor. 


Billboard Laws 


House Bill 318, which would 
have restricted roadside advertis- 
ing in New Hampshire, has been 








engine is running, the inherent design of the Bendix 
Drive prevents starter engagement or damage. 


Higher break-away torque making for increased power 
and rugged, durable construction are other reasons 
Bendix Starter Drives have performed reliably in over 
65 million installations. Investigate Bendix Drive—you'll 
find the newest of the new cars depend on Bendix Drive 


for safe, sure starting. 


*REG. U.S. PAT. OFF. 





“Bendix Drive 


ELMIRA ~*~ 


ECLIPSE MACHINE DIVISION of 


NEW YORK 


’ 


AVIATION CORPORATION 





killed by the House of Represen- 
tatives. Immediately after this ac- 
tion, Rep. Charles V. Kimball, of 
Manchester, sponsor of the bill, 
put through a motion for publi- 
cation in the House journal of an 
agreement by advertisers to carry 
out a two-year voluntary plan to 
improve conditions. 


Free Sleeping 

Nash Motors has issued a two- 
color folder promoting the Nash 
convertible double bed. It is en- 
titled, “No Reservations Needed 
With a Convertible Bed in Your 
Nash.” 


Steel 


The steel folks aren’t too happy 
over their public relations, either. 
In a talk before the Gary (Ind.) 
Chamber of Commerce, Edward L. 
Ryerson, chairman of Inland Steel, 
said that public relations of the 
industry have been outstandingly 
bad for a long time. 

He said that the public thinks 
of steel executives as steel barons, 
believes the industry made exces- 
sive profits, thinks steel making 
is one of the most dangerous and 
disagreeable of jobs and gives the 
industry little credit for develop- 
ing new products. In each in- 


stance, the opposite is true, he 
said. 
Ryerson, by the way, believes 


that steel supply will about equal 
the demand at the end of this year. 


Parade 


Parade has an interesting article 
on highway safety in its current 
issue. 


| Answer Man 


A unique advertising campaign 
designed to spotlight the 5,000 
| Mobilgas dealers in the West as 
| “the answer man” for touring mo- 
torists this summer will be launch- 
ed by the General Petroleum Corp. 
in June, it is announced by C. S. 
Beesemyer, vice-president. West- 
Marquis, Inc., is the agency. 


| Names 


| Richard J. Babcock, previously 
|}on the New York sales staff of 
Farm Journal, has been appointed 
| national advertising sales mana- 
ger, it is announced by Graham 
Patterson, publisher. He will make 
his headquarters in new offices to 
| be opened in the Graybar Bldg., 
| New York City, which will func- 
‘tion as the sales operation center 
| for the entire country on both 
| Farm Journal and its affiliated 
magazine, Pathfinder. Working 
from the same headquarters will 
be Arch Thiele, who as director 
of sales development and merchan- 
dising functions as national ad- 
vertising sales manager for Path- 
| finder. 

Meanwhile, the new Cleveland 
offices of Farm Journal and Path- 
finder magazines were officially 
opened with a reception and cock- 
tail party June 10. 


Don Wilson, formerly on Farm 
Journal’s Philadelphia sales staff. 
will head the Cleveland offices of 
io farm publication, and Robert 
| Watts, previously of the Chicago 


office, will be in charge of the 
Cleveland operations for Path- 
finder. 





| LARGEST OHEVROLET sign in_ the 
| world is the claim for this recent Doug- 
las Leigh creation, visible from as far 


away as three miles. From its vantage 
point on the south rim of Columbus Oir- 
cle, New York City, this ‘‘spectacular’’ 
commands the eye of persons on three 
of New York’s busiest thoroughfares— 
Central Park S., Central Park W. and 
Broadway, as well as a main Central Park 
exit. On Morningside Heights, approxi- 
| mately 60 blocks away, persons can tell 
| time by this giant 21-foot clock. The sign 
stands 35 feet high, is 80 feet long and 
is Nt by ten reflectors. 
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Lhe Hearst Newspapers present 
n urgent program for 


EXCERPT FROM AN EDITORIAL BY 


W ilham Randolph Hearst 


PUBLISHED IN THE HEARST NEWSPAPERS 
MAY 29, 1938 


“Recognize the profit system as the most practi- 
cal creator of prosperity and stability and realize 
that both leaders and laborers in industry are worthy 
of their hire. 


“Reward and protect constructive work and con- 
servative thrift, for these are the broad basis of 
national wealth and welfare. 


“Encourage the accumulation of property. 
“Suppress the evil encroachment of crime and 


Communism on social stability and economic 
security. 


‘Stimulate the creation of wealth and the distri- 
bution of wealth in wages. 


“Maintain law and order. Make both employers 
and employes equal and equally responsible under 
the law. 

“End industrial conflict by an impartial and 
omnipotent court of compulsory arbitration. 

“Stop reckless spending and reckless taxation to 
support reckless spending. 

“Economize in Government, both State and 
National. Simplify government system and 
function. 

“End bureaucracy. Take parasitic politicians off 
the public payrolls. 

‘Balance the budget and restore the balance of 
Executive, Legislative and Judicial Departments 
under constitutional government.”’ 


Qv-RAB a 


the 80° Congress 


, F ne AS 
~w_« | j . é 
/ x > ge 
ty pte FP Ae ad | 
a Ae 


aA a= 





COMING HOME TO ROOST 





This American Program for an American Government is as 
badly needed today as it was in the New Deal Recession of 
1938, when it was first presented. The Hearst Newspapers 
will continue to press for it with all their vigor. The Hearst 
Newspapers are published for people who think American, 
live American and are American. 
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$2,575. 
LINCOLN oi 


— 2 2,325; Roadmaste: 
’42—4 door, $1,060. Super 2 door, $2,325; 
. . *41—Club coupe, $1,000. 2 door, $2,125. on, 6 ,; 
ar Auction Prices rite ee sam, See 
Ss ’47—4 door, $2,100. door, $1,210. 


’40—S 1,120; club 
*46—Club coupe, $1,830. Super club coupe, $1,120; 
RD eas ; ‘414 door, $1,220; 2 door, $880; 4] coupe, $1,120; club coupe, $1,100. 
ge lage aed '42—4 door, $1,000. '47—1%-ton truck, $1,825; Y-ton pick- ‘joan $1,115; station wagon, $900; club | ‘ s Pe sy 
(Concord Auto Auction Sales. E. LeRoy '41—(8) 4 door, $1,050. up, $1,665; 114-ton express, $1,900. coupe, $1,100. | "46 (62) 4 door, $3,200. 
Cox, manager. Auctions held every Mon- '40—2 door, $700. 46—114-ton stake, $1,880; 4 door, $1,- “40-4 door, $1,080; 4 door, $930. 42—(63) 4 aene, $1,910. 
day. Prices are for June 2.) '89—Convertible, $885. 800; 2 door, $1,860; pickup, $1,400; %- NASH | "B8—(V-16) 4 door, $225. 
ae ta ate STUDEBAKER ton pickup, $1,500; pickup, $1,300; pick-] +47 4 door, $1700. ee CHEVROLET 
’41—-Convertbile, $1,475; Super 4 door, ’41—Comander 2 door, $975; Command-| up, $1,430. ~ ‘46—Club coupe, $1,570. 47—F M Convertible, 2.420; conve: 
Par # S door, 00 ia — Three-quarter-tom,” 990e. '42—Coupe, $800. ible, $2,410; FL 2 door, $2,305; FL 4 s 
CA, 000. : en '41--Panel, $875; 4 door, $810; 4 door,| +39 4 door, $450. | door, $2100; SM coupe, $1,080; SM 2 
'46—62 sedan, $3,600. $985. OLDSMOBILE | door, 970. ¥ 8 
61 ct EVROLET mit Oe ulios) "88—Stake truck, $740. '42—-Convertible, $1,035. '46—FL 2 door, $2,005; FL 2 door, $1 
Cea nesst (Auction held ‘on “Wednesdays. Prices for FORD : *41—-2 door, $930; 4 door, $1,100. ; FL 2 door, $1,950 ; FL 4 door, $1 
45-4 oy Sake, $975 June 4.) ’47—4 door, $2,200; 1-ton pickup, $1,-| °35—4 door, 8 ourn 930; FL 2 door, $1,910; FM 4 door, $1 
"40 %-ton stake, 5. . + 970: ickup, $1,360. PL 50. : 
’41—2 door, $950; 2 door, $935; 4 door, ee gn eies s dete: on = = pa ane: © decor, $1000; 4 0-4 dee, . “iy 2 door, $1,190. a i 
0S Se tao: S755 '40—4 door, $725; convertible, $800; 4] door, $1,500; convertible, $1,890; 2 door, ’41—2 door, $820; coupe, $1,301; 4 door, 41—Convertible, $1,325; 2 door, $1,125; 
’40—2 door, $800; 2 door, $875. , — 4 $1,475: 2 door, $1,680; convertible, $1, | s960. station wagon, $1,100; club coupe, $1,040; 
i an ae oro —4 door, $640 925; 2 door, $1,710. *40—2 door, $700. coupe, $905; 4 door, $825; 2 door, $730 
'46—Windsor sedan, $2,200. Hi ' . '42—Jeep, $580; 4 door, $870. 97-4 door, $305. "40—4 door, $825. - 
'41—Royal, $1,050. , CADILLAC *41—2 door, $950; club coupe, $1,155; 4 PONTIAC _39—2 door, $730; 4 door, $660; coupe, 
“41—2 door —_— 41—4 dor, Ge ROLET door, $870; club coupe, Seen 4a ah 2 Gon, e100. $550. CHRYSLER 
a , : *40— 50 ; > ; 4 door, —2 door, ,100. 
’89--4 door, $725; 2 door, $600. '47—FM 2 door, $2,125; 4 door, $2,145; $830: 7 — tee. oor, oor '41—Club coupe, $950; 2 door, $1,060 "s~Reval 4 deer, $2,160. 
, es 1.575 Fi, 3 docs, 93.205. $1.450:  1%4-ton| _’39—Coupe, $700; 2 door, $510; 4 door.| '39—4 door, $590. '40—Royal 4 door, $960. 
ee Sees, See: © Seer, Flow. ee ey a aah: 4 den | 9000 STUDEBAKER _ __ | °37-—Royal 4 door, $430. 
: $1,765 nia dichapanadeneicaileabecis GMC "47—Coupe, $2,170; pickup, $1,475; % en CROSLEY 
149 ‘ ‘ ‘ ’47—1'4-ton, 125; 1%-ton, $1,860. ton, $1,975. | ’47—2 door, 680. 
’42—2 door, , $1,200; 2 door, $1,675; <a ee % Mio” Club coupe, $885. oy BS toro 
ete oe SH ge BR "$950: 2 door. $950; 2| °44—1%-ton, $1,100. 41—2 door, $750. 42—4 door, $1,340. 


42—(600) 4 door $700 door, $1,050; 4 door, $1,130. fucken, See. "49-2 door, WILLYS '46—2 door, soe | 
7 OLDSMOBILE ’40—Club coupe. $1.010; coupe, $710; 40—Panle, ra '40-Pickup. $345 49 door, $1,175. 

*40—(6) Club coupe, $875. 2 door, $950; convertible. rt ot “ak ede oo : . aos ye” ag do 
BO (1) 4 Ce ORAR: 2 2. ee ee INTERNATIONAL INDIANAPOLIS ‘st—8 décor, $1,500; 2 door, $1,000 16 
'39—(70) 4 a wan CHRYSLER 47—1'4-ton, $2,100. (Ken Schaefer Co.) , $1,860; 2 door, $1,590. 


a? 49-114. a j (Auctions held Thursdays. Col. R. V. '46—4 door, $1,810; 2 door, $1,600; 2 ' 
$510. - bcd —- aioe Martin, auctioneer. Prices listed are for am, $1,575; 4 door, $1,495; 4 door, $1.. 
42—4 door —" : DE SOTO St Fiche, ee eeR vom BUICK "422 door, $1,080. 
'41—Station wagon, $1,050 —4 door, $1.990. - ‘47—C ible, $3,325; Special 4 door, *41—Convertible, $1,080; 2 door, $1. 
ae den, ‘oe. door, $725. 47—4 door, $1,580. #i—Convertible, 98,555; Sp 040; 2 door, $1,010; '4 door, $990: club 
coupe, $930; convertible, $900; 2 door, 
$880; 2 door, $875. 
*40—4 door, $900; convertible, $870. ley 
’89— 2 door, $780. da 
GRAHAM 
"41—4 door, $325. 
HUDSON 
*39--4 door, $510. 
*B8—4 door, $400. 
'35—4 door, $210. 13 


"(@) OH HENRY NEVER MISSES ANY~ 40-4 door, 1.180. 


sta 





'89—4 door, $1,025. $1 


THING — ESPECIALLY WHEN HE'S on Bae omen, FS 


SERVICING MY CAR. HE CHECKS a4 Som, ee 


door, 
PACKARD , 
TIRES, WATER, BATTERY, WINO- 40 onan a ! 


PLYMOUTH 


h cat oa 
D C 2,300; coupe 
Sn ZG. un onvertible, $2,300; club upe 


"42—-Club cuope, $1,275. 
’41—4 door, $990; 4 door, $960. ' 
"40-2 door. $885. 
’B9-—-2 door, $715. 
PONTIAC 
; = *42—-Station wagon, $1,100. 
*41—2 door, $1,050. ‘ 
G3) i's '40—2 door, $1,020. 
WILLYS 


SPEAKING OF OIL, iM GLAD HENRY E *47--Station ie ' 


Chevrolet: ’40—Half-ton panel, $560. 


N = CARRIES OILIN CANS. YOURE / 6 Title jae ae $1,505; co 


International: °39—Pickup. $530; panel. 
5OO 


7-77“ BLWAYS SURE OF GETTING CLEAN = "pudidddidr: “40~Taliren glide, 81. | 


325. 


OIL-ANO THE BRAND AND GRADE a VALDOSTA, GA. : 


_ (Tom Hewitt Auto Auction Sales, auc- 
tions every Friday. The price quoted below 
are said to be representative of sellings for 


| 


May 23.) 
BUICK 
’46—Super 2 door, $2,425. 
’38—4 door, $600. Jui 
CADILLAC 
*41—-(62) 2 door, $1,400. 
CHEVROLET 
; aes 4 a ame pickup, $1,575. $2, 
? a Pe Ui Ze 42-2 door, , . 
~ 77 : ’41—-Coupe, $950. di 
y wel” ba— or Vi << "40—2 door, $930. m 
/ a LY Uf Wo CHRYSLER 
7A bis fr é > ae ’46—Royal 4 ae 
BZ A~Eile “GS , = ims 2 
—— 2, 
a FS: SE '47—Coupe, $2,025. : 
= —2 » $1,100. 1, 
Fp, AS FOR MET NEVER WORRY ABOUT BREAKAGE ee cok ae 1 


= .\\——==| WHEN THE OIL IS IN CANS— HELPS KEEP MY a ° 


OLDSMOBILE ; 
STATION CLEAN, TOO! om Sea | 
PONTIAC 
. yy -(8) 2 door, $2,280. ‘ 
. j 2 door, $1,025. 
PLYMOUTH 
4 door. $1,955. ‘ 


~~ 
— 


STUDEBAKER $2, 
Champion Regal, $2,175. 
HOLLYWOOD : 
(Al Herd) 
(Auctions held on Tuesday. W. R. Stone 
3 : auctioneer. Prices for June 3.) 
ess ef s . 7) r BS ake _ BUICK 
Give me oil in cans every time, says Henry = a. sarees ae 3 
a , eedanet, D2, . 
SS ’42—4 door, $1,400; convertible, $1,675 
sy s : . convertible, $1,825; club c , $1,260; 4 
“My customers prefer oil in cans—and that’s the way I like Sea! Gb Cem F 
it! = : *40—Convertible, $925; 4 door, $935 
to sell it! ’39—Convertible phaeton, $825. 
“Oil in cans is a natural for smart displays, and it helps "47— Convertible, $5,600. 
show customers I have a well-stocked station!” os Goer, - 
’41—Convertible, $2,100; convertible re 
$2,085; 2 door, $1,150. 
. CHEVROLET 
’ f ’46—Aero sedan, $2,175; 4 door $1,900; 
4 door, $1,950; 2 door, $2,175; FM 2 
AMERICAN CAN COMPANY Soh dt 
‘ *42—Club coupe, $1,430; pickup, $1,100 
; N *41—Club coupe, $1,280. 
New York ¢ Chicago + San Francisco i. OD ee tied OO He. 
Ss Ai ’47—Town/Country, $3,350. ut 
: *46—4 door, $2,100. Ne 
i 4 *41—Convertible, $1,175; 2 door, $1,500 Ja 
; *40—Convertible, vane coupe, $1,240 tal 
f DE sO 
NO OTHER CONTAINER PROTECTS LIKE THE CAN J » f 46—Sedan, $2,300. As 
. ey ’41—-Sedan, $1,075. tio 


(Continued on Page 23, Col. 1) Au 
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Used Car Auction Prices 


(Continued from Page 22) 


DODGE 
‘47—Pickup, $1,76v. 
"41—4 door, $1,125. 
"39—2 door, $850. 


‘47—2 door, $1,925. 

'46—Club coupe, $1,750; convertible, $2,- 
150; 2 door, $1,660. 

*42—2 door, $1,175; 
350; 4 door, $1,200. 

*41—-Convertible, $1,235; 2 door, 
station wagon, $1,175. 

’40—Station wagon, $985; 2 door, $675. 

"39—2 door, $890. 

MERCURY 
'46-—Convertible, $2,125; 2 door, $1,960 
‘42—-Club coupe, $1,250. 

OLDSMOBILE 
"42-4 door, $1,1%). 
*41—Club coupe, $1,130; 2 door, 

PACKARD 
*42—Convertible, $980 
*41—4 door, $1,125. 

"39—4 door, $780. 

PLYMOUTH 
"47—Club coupe, $2,080; 4 door, $1,970 
*42—2 door, $1,075. 
*41—-2 door, $885. 

PONTIAC 
*46—2 door, $2,200. 
"41—4 door, $1,075; 2 

door, $1,060. 
"40—Club coupe. $860; 


160. 
STUDEBAKER 
2,700. 


station wagon, $1, 


SVU ; 


$950. 


$950; 4 


door, 


club coupe, $1,- 


*47—Commander, 
’46—4 door, $820. 
'40—4 door, $635. 
WILLYS 
*42—-Station wagon, $790. 
LANSING, MICH. 
(Capitol City Pontiac Co., G. H. Row- 
ley, president. Auctions he'd on Wednes- 
days. Prices are for June 4.) 
BUICK 
’47—Special 4 door, $2,550. 
’40—Super 2 door, $1,055. 
CHEVROLET 
"47—FM 2 door, $2,065; FI Aero, $2, 
130. 
°46—Pickup, $1,320; FM 2 door, $1,765. 
’41—Coupe, $850; 4 door, $800; 4 door, 
$1,050; coupe, $1,125. 
’40—Coupe, $815; coupe, $610; 2 door, 
$865; 2 door, $765. 
DE SOTO 
’41—4 door, $875; 2 door, $840 
DODGE 
’46—-Convertible, $2,450. 
FORD 
’46—2 door, $1,580; 2 door, $1,515. 
’42—Pickup, $900; 2 door, $985. 
*41—2 door, $855. 
*40—2 door, $805; 2 door, $675 


HUDSON 
*42—, $1,025; 2 door, $750 
INTERNATIONAL 
*41—Panel, $590. 
MERCURY 


’47—Coupe, $2,075. 
'46—Club coupe, $1,880. 
NASH | 
’42— (600) 2 door, $940 
*41—4 door, $850. | 


"40—Coupe, $630. 
OLDSMOBILE 
"46—(78) Club sedan, $2.250; (76) 
coupe, $2,075. 
’41—(78) 4 door, $980. 
PLYMOUTH | 
*41—Coupe, $925; coupe. S880. | 
PONTIAC 


"46—4 door, $2.200. | 
*41—2 door, $985. | 
*40—(6) coupe, $600. | 
STUDEBAKER | 
"47—2 door, $1,850. 


TOLEDO, OH10 
(Voc Greiner) 

(Auctions heid ‘nursaay. Prices are tor 
June 6. Colonel Cari Marker, aucuoneer., 
BuicK 

’47—Super 4 door, $2,500. _ 

‘46—Super 2 door, 92,6U0; Super 4 door, 
$2,515; Super 4 door, 92,50vU. 

42—Special 4 door, }$1,5uU; 
door, $1,22U. 

’41—Special 2 door, $1,150. 

’g7—Special 2 door, $405. 

CHEVROLET 

'47—FL 2 door, $2,220; F 

2,100; SM 2 door, $2,000; IM 2 door, 
$2,085; SM 2 door, $2,U15. 

'46—FM 2 door, $1,750; FM 
$1,725; FM 2 door, $1,785; SM ; 
$1,770; FM 4 door, $1,785. 

’41—2 door, $1,010; panel, $995; 4 door, 
$975.... 2 door, $1,120; ciub coupe, $1,00U; 
4 door, $1,080; 2 door, $1,060; coupe, $725. 

DE SOTO 

’46—4 door, $1,910. 

’41—4 door, $1,095. 

DODGE 
’47—2-ton stake, $2,400. 
’46—4 door, $1,900. 

FORD 


Special + 


wht 
e 
g 
= 


*46—4 door, $1,595; club coupe, $1,800. 


"42—4 door, $1,000. 
"41—2 door, $1,085. 
‘36—4 door, $290. 
PONTIAC 
*47—(8) 2 door, $2,450. 
*36—4 door, $270. 
STUDEBAKER 
*41—Champion club coupe, $850 
*38—Commander coupe, $480. 
WILLYS 


wagon, $1,555; 


$1,600. 


*47—Station station 
wagon, $1,535. 


'46—Station wagon, 


BIRMINGHAM, ALA 

(Dixie Auto Auction Sales) 
(Sales held every Morday and Friday. 
E. M. McE!‘roy and R. A. Waldrep, man- 
agers. Doc Liles, auctioneer. Prices are 


for June 2.) 
BUICK 


*41—2 door, $1,200. 
CHEVROLET 
’47—-FL 2 door, $2,125; FM 2 
*2,100. 


door, 








’47—Convertible, 2,400; convertible, 
$2,-305. 

HUDSON 
’47—Commadore (8) 4 door, $2,150. 
’46—4 door, $1,600. 

INTERNATIONAL 
'47—Pickup, $1,535. 

MERCURY 
’46—Convertible, $2,200. 

NASH 
'46—(600) 4 door, $1,600. 

OLDSMOBILE 
'47—(76) 4 door, $2,500. 
‘41—(66) 2 door, $1,100. 

PACKARD 
’42—Convertible, $1,185. 
*41—Convertible, $1,140. 

*40—Club coupe, $845. 


PLYMOUTH 
*47—4 door, $1,975; 4 door, $1,785. 


Hospital Aid 


Jamestown Area Dealers 
Give Fund $200 


A $100 check has been contrib- 
uted to the strepcomycin fund for 
Newton memorial hospital at 
Jamestown, N. Y., by the Chau- 
tauqua County Automobile Dealers 
Assn. This action follows a dona- 
tion of $100 by the Jamestown 
Automobile Dealers Assn. 


*42—-2 door, $1,050; 2 door, $925; %- 
‘on pickup, $860. 
*41—-2 door, $925; 2 door, $1,000; club 


coupe, $1,000. 

DE SOTO 

*42 -2 door, $1,200. 
FORD 

’47—2 door, $1,950; convertible, $2,200. 
’46—2 door, $1,680; club coupe, $1,625. 
*41—2 door, $850; 2 door, $1,100. 
"40—2 door, $940. 
"39—2 door, $750. 

HUDSON 
’46—Convertible, $1,850. 








PONTIAC GATHERS ITS SALES STRENGTH. Here are the top sales executives of Pontiac, with Sales Manager L. W. Ward 
(second, left, top row) during their recent conclave at Pontiac. Pontiac’s sales executive staff is now complete and at peak 
efficiency, Ward said. 


INTERNATIONAL 42—-2 door, $1,005. MERCURY 
‘47--Half-ton pickup, $1,500. *41--4 door, $1,110. '47—Club coupe, $2,180. 
ERCURY ’88—4 door, $820. OLDSMOBILE 
*41—4 door, $625. CHEVROLET '40—Coupe, $775. 
OLDSMOBILE *47—FL 4 door, $2,335; FL 2 door, $2,- PLYMOUTH 


*46—2 door, $2,600. 210; 2 door, $1,910. "47—4 door, $1,850. 
"46— 


*42—-2 door, $1,260. FL 2 door, $1,910; FL 2 door, "46—4 door, $1,625; 4 door, $1,440. 
f PLYMOUTH $1,750; FM 2 door, $1,710; SM club *41—Coupe, $840. 
39— 2 door, $500. coupe, $1,625. *40—Coupe, $750; coupe, $665. 
can kl = oe CHRYSLER oe PONT 
“47 : 5. P IA 
47—Station wagon, $1,675 4 Ged $1,190, '46—2 door, $2,088. c 
DODGE STUDEBAKER 
NEW ALBANY, IND. . ’46—4 door, $1,750. ’41—2 door, $400. 

(Schaefer-Connell Co., Inc., 108 W. Main '89-—4 door, $790 WILLYS 

St., Col. R. Martin, auctioneer. Auc- , FORD ‘40-4 door, $575 

tions held every Monday. Prices are for 46—Converitble, $2,100; 2 door, $1,550. . TRUCKS 

June 2.) *41—2 door, $940; 2 door, $760. Chevrolet: 46—Half-ton panel, $1,180; 


BUICK 
’46—Roadmaster Convertible, 


a HUDSON 
$3,125. "46—2 door, $1,750. 


*41—-Half-ton pickup, $580. 
Dodge: °42-~-Army ambulance, $460. 





4 









YOUNG SCIENTIST AT WORK 


He’s discovering centrifugal force. The faster he 
swings the less water he loses. The same principle 
employed in our semi-centrifugal clutches provides 
easy pedal action in traffic driving plus increasingly 
stronger “grip” as engine speed increases. This 
means less slippage and wear, and longer service. 
Millions of cars, trucks, buses and tractors have been 


equipped with Long clutches since 1922. 


LONG MANUFACTURING DIVISION 
BORG-WARNER CORPORATION 
Detroit 12, and Windsor 


CLUTCHES + RADIATORS + OIL COOLERS 
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R THE first time in history, the scientific 
TO cunts used by life insurance companies in 
computing rates have been put to work in figur- 
ing out life-expectancy tables for Ford Trucks. 


4,967,000 Trucks Studied ... 


Wolfe, Corcoran and Linder, leading New 
York life insurance actuaries, assembled the 
records of all trucks of the five sales leaders 
registered from 1933 through 1941... 4,967,- 
000 trucks in all. Then they prepared truck 
life-expectancy tables in exactly the same way 
that they prepare human life-expectancy tables 
for life insurance companies. 


Ford Trucks On Top! 


The result? Ford Trucks Last Longer! Up to 
19.6% longer than the other 4 sales leaders! 
Why is this true? Because Ford Trucks are 
built stronger. They’re built to last longer! 


\ Now! f (st time in history! Ltt 


FORD TRUCKS LAST 


The life-expectancy of 









That extra life that’s put into Ford Trucks 
comes from Ford experience in building more 
trucks than any other manufacturer. Ford 
knows how to build trucks that last longer! 


Ford Dealers everywhere acclaim this 
factual, hard-hitting truck value-record that 
works for them exclusively. No wonder that 


Ford Dealers are ‘‘out front’’ with Ford! 


a Ford Truck is: 


€ Truck “B” 

% longer than that o 7 

ak <n than that of nese aoe 

7.6% longer than that of tee 4 A 
19.6% longer than that of Truc 


OFFICIAL ACTUARIAL CERTIFICATE 


é actuarial 
Cr d and accepted a 
application of soun 
Based on the app 


are asured by truck 
: ence as measure®’ ™: 

e actual exper! ; on, the 
methods to - hereby certify that, in our opini 


able fairly presents the relative life- 
ks involved. 


WOLFE, CORCORAN 
Life Insurance Actuarie 


registration, 
accompanying ¢ 
expectancy of the truc 








AND LINDER 
s, New York, N. Y. 





E | INSURANCE EXPERTS PROVE 


70 19.6% LONGE 


Trucks |What Longer Truck Life Means to 


& more |Truck Buyers...and to Ford Dealers! 
r. Ford 


longer! 








Obviously, the longer a Ford Truck 
buyer can use his truck, the less it costs 
m this _L[to own. That’s why longer-lived Ford 
rd that | Jfucks are top truck values today. 
Furthermore, Ford longevity logically 
means lower maintenance costs... 
more unused miles when the time 
comes to trade . . . better trade-in value. 
All good dollars-and-cents reasons why 
truck buyers are finding it is smart 
business to place their orders NOW for 
a new Ford Truck. And they're the 
same reasons why Ford Dealers are 
cashing in these days on the longer- 
lasting Ford Truck line! 


ler that 
Ford! 


a ee ee ee ere ee. ee en ne ee 
* 


Bin. 






sch aesieihde eiaeinaleaettinaedidemetecemeeneent are eee 


AUTOMOTIVE NEWS, JUNE 16, 1947 


In the Hopper 


Conn. OKR’s 50 Pct. Hike 


In Corporation Taxes 


A bill increasing Connecticut's 
corporation business tax by 50 per- 
cent, to provide the state with 
about $4,000,000 in additional rev- 
enue, was given final passage by 
the state legislature. 

Also enacted was a measure 
making rent a deductible item in 
the computation of the corporation 
business tax. This is expected to 
save business about $700,000 an- 


nually in taxes. 
+. os * 


1-Cent Gas Tax Boost 


Rejected in N. H. House 


House Bill 449, which would 
have increased New Hampshire’s 
state gasoline tax by one cent, 
making a total of five cents a gal- 
lon, has been rejected by the 
House without a dissent on a voice 
vote. 


The controversial measure had 


Dollars in the bank, or ruinous soil-eater . . . 


been bitterly fought by the New 
Hampshire Automobile Dealers 
Assn., New Hampshire Truck Own- 
ers Assn., Inc., Automobile Legal 
Assn., N. H. Petroleum Industries 
Committee, New Hampshire State 
Grange and other organizations. 
* * * 


End of Pay Tax Ban 
Is Proposed in Florida 


A measure to eliminate Florida’s 
constitutional prohibition against a 
state income tax was introduced 
in the state legislature. 

Without specifying the amount 
of the tax, the bill suggested taxa- 
tion of all incomes over $3,000 an- 
nually after deduction of $500 for 
each dependent. 

* * + 


Commission to Study 


Tenn. Tax Structure 


An interim state legislative com- 
mission to study the tax structure 
of Tennessee’s state, county and 


municipal governments has been 
appointed by Gov. McCord. 

Authorized by a resolution pass- 
ed by the 1947 state legislative ses- 
sion, the study group will submit 
its recommendations for tax revi- 
sion to the 1949 Tennessee legis- 
lature. 

* + * 


Used-Car Sales Tax 
Proposed in Alabama 


Alabama’s sales tax would be 
made applicable to used cars un- 
der terms of a bill introduced in 
the Alabama legislature. 

A hearing on the bill, introduced 
by Rep. John Snodgrass of Jack- 
son county, was scheduled for 
June 18. 

> > * 


Fla. Legislature Studies 
County Gas Tax Measure 


A bill to permit Florida counties 
to levy an eighth cent gasoline tax 


has been introduced in the state | 


legislature. 


Proceeds from the proposed “ad- 
ditional emergency 1-cent excise 
tax” would go to construction and 


rain 


falls when it isn’t needed, fails when it is! Ag scientists at 


Purdue recently finished five year study of twelve small fields 


... Six farmed the ordinary way, six for conservation. Check of 


the run-off water over four years showed savings of 9.5 inches 


water, 7 tons soil, 484 lbs. organic matter, 118 lbs. applied 
fertilizer, for the “conserved” fields... plus increased yield 


—per acre corn 51 bu., wheat 9 bu., hay 1,100 lbs., cumulative 


dividends for soil that will bank the rain! 


outlets for milx products... 


Advertising and marketing men could read with profit 


“Keep The Water Now’ page 25, SuccessrFuL FARMING for 


June, as a significant single instance of the wide, continuous 
research that makes farming the fastest changing of modern 


industries, improves farm production, profits, standards of 


living, and potentials of the farm market! 


Most missed market are the nation’s best farmers in 


the 15 Heart states... 
the sole medium to more than 1,200,000 farm families not 


reached by general magazines, barely scratched by national 


network programs . 


.. With the best soil, best methods, best 


where SucCESSFUL FARMING is almost 


brains, largest investment in land, buildings and machinery 


... SF subscriber’s 1946 gross income, was $7,860 (without 


government payments)—$3,252 above U.S. farm average!... 


Current high income, savings of five good years, and piled 


up demand make these readers one of the best class markets 


in the world today! ... National advertising isn’t national 


without this market and medium! ... Ask any SF office for the 


facts... SuccessruL Farina, Des Moines, New York, Chicago, 


Cleveland, Detroit, Atlanta, San Francisco, Los Angeles. 





above, page 41, June issue. 


maintenance of city and county 
roads and streets. 
- * * 


Levies Proposed on Users 
Of Diesel Oil in Pa. 


Oil used in diesel engines would 
be included in the liquid fuels tax 
law under provisions of House Bill 
1325 which has been introduced in 
the Pennsylvania legislature. An- 
other bill (H. B. 1324) would im- 
pose a tax of four cents a gallon 
on fuel oil used in diesel motors for 
transportation and provides a $10 
annual fee for users of such fuel. 


* * * 


‘Toll Road Bill Progresses 
In Ohio Legislature 


The house highways committee 
has voted 19 to 1 to recommend 
for passage the senate bill pro- 
viding for the construction and 
maintenance of superhighways in 
Ohio modeled after the Pennsyl- 
vania turnpike. 


The bill would create a six-mem- 


| ber committee on turnpikes, which 


would have authority to plan, con- 
struct and maintain superhighways, 


— 


en |. \ 
c 


... milk, powdered, flavored for fountain drinks... 
butter better protected, new type cheeses... more 


are the current program 


of the American Dairy Association . . . See ‘‘ The 
Dairyman Goes to Market”, page 31, June issue. 


... Pests pass up strong plants, pick on weak ones! 
University of Missouri studies show fertility 

may be best pest preventive... .“‘Bugs Don’t Like 
Well-Fed Plants”, page 24, June issue. 


..+is near prospect, with the development of 
chemical defoliants that keep ground clear of 
unwanted plant intruders. See article, captioned as 





to be financed solely by tolls. The 
commission would be empowered, 


also, to issue bonds. 
* * * 


Mich. Curbs Driver Permits 


For Youths Aged 14 to 16 


Gov. Kim Sigler of Michigan has 
signed an act restricting drivers’ 
licenses for youths 14 to 16 years 
old. 

The law permits one-year li- 
censes, under which children can 
only drive a car within conditions 
laid down by the mate police. 

* od 


Minimum Resale Bill 


Goes to Missouri Senate 


Missouri’s House of Representa- 
tives passed and sent to the state 
Senate a fair trade bill which 
would authorize minimum resale 
price contracts between manufac- 
turers and retailers of trade- 
marked commodities. 

Under the bill, any persons who 
sold a protected commodity below 
a contract price agreed upon be- 
tween the manufacturer and other 
retailers would be subject to suit 
for damages, even though he was 
unaware of the existence of such 
a contract. 


R. I. Gas Tax Rate 


Increased One Cent 


A one-cent increase in Rhode 
Island’s gasoline tax rate, from 
3 to 4 cents a gallon, has been 
given final approval by the Rhode 
Island legislature and signed by 
Gov. John O. Pastore. The gaso- 
line tax increase went into imme- 
diate effect. 

Designed to raise a total of $12,- 
280,000 a year, the omnibus tax act 
also includes a 1 percent sales tax 
and several other new and _ in- 
creased levies. The sales tax, ex- 
pected to yield $6,100,000 a year, 
will not apply to gasoline and other 
commodities already subject to 
state taxation but will affect vir- 
tually every other commodity pur- 
chased. 

* x * 
Me. Gas Hike to Aid Finance 
Of $37 Million Road Plan 

The Maine legislature has ended 
its session after boosting the gaso- 
line tax from four to six cents a 
gallon. The money will be used to 
finance, in part, appropriations of 
$27,354,650 for highway construc- 
tion and maintenance. Another 
$10,000,000, to come from federal 
aid and state surplus, also will be 
spent on roads. 

a 


Forced Insurance Killed 


A compulsory automobile insur- 
ance proposal in the California 
legislature failed to receive suffi- 
cient votes in the judiciary com- 
mittee. The bill would require mo- 
torists, at the time they receive 
a license, to post a guarantee pay- 
ment for damages which might re- 
;sult from accidents caused by 
negligence. 


Ala, Aids Vet Amputees 


Alabama’s Senate has passed 
and sent to the House a measure 
|exempting disabled World War II 
veterans from license and ad va- 
lorem taxes on specially equipped 
automobiles given to them by the 
| federal government. 


* * * 
| Ala. Weighs Gas Refund 
An act to give farmers a tax 
refund for gasoline used in trac- 
tors and for other non-highway 
farm purposes has been introduced 
in the Alabama legislature. Simi- 
lar measures have been defeated 
in past Alabama legislative ses- 
sions. es 8 


Cities Get Parking OK 


A bill permitting cities to ac- 
quire off-street parking areas has 
been signed into Wisconsin law by 
Gov. Rennebohm. 

* * * 
Delaware River Bridge 


A bill to authorize the Delaware 
River joint bridge commissio1. t- 
erect one or more toll spans ove! 
the Delaware river has _ been 
passed by the Pennsylvania Senate 
and sent to the House. 

a * + 
Liability Delay Sought 

Effective date of the Pennsyl- 
vania financial responsibility act, 
under which drivers involved in 
accidents must furnish proof of 
financial responsibility, would be 
extended from July 1, 1947, to July 
1, 1949, under provisions of Senate 
Bill 720. 
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CHICAGO.—Two bills amending 
the definition of ‘used motor ve- 
hicles” and “dealer” were unanim- 
ously passed by the Illinois Senate 
and were due late last week to 
come up for vote in the House. 
The bills were prepared jointly by 
the Chicago Automobile Trade 
Assn. and the Illinois Automotive 
Trade Assn. 

Senate Bill 558 provides that 
a new motor vehicle shall not be 
considered as a used motor ve- 
hicle until it has been placed in 
bona fide consumer use and the 
title secured or transferred. 

In addition, the vehicle must 
have the retitle thereto secured or 
transferred, and must have been 
registered for plates by each sub- 
sequent owner. 

The CATA states that the pur- 

e is to stop the “straw man” 
titling of vehicles or the buyer 
who gets title only and immediate- 
ly sells for premium prices. 

In Senate Bill 559, also prepared 


Romney Outlines 
20-Year Program 


At CATA Session 


CHICAGO.—In this period of in- 
ability to catch up on deliveries, 
manufacturers and dealers must 
look ahead on a long range basis 
and consider what must be done 
to protect the interests of the in- 
dustry during the next 20 years, 
George Romney, managing director 
of the Automobile Manufacturers 
Assn., said last week in addressing 
the 43rd annual meeting of the 
Chicago Automobile Trade Assn. 


Romney presented a five-point 
program to the gathering of near- 
ly 500. He called for correction of 
(1) highway congestion; (2) lack 
of parking facilities; (3) inade- 
quate and varied laws and regula- 
tions; (4) lack of driving train- 
ing, and (5) the rate of highway 
accidents. 

To achieve results in those di- 
rections, the speaker said that the 
industry should work closely with 
legislators and other groups shoul- 
dered with responsibility for im- 
provement. He advocated efforts on 
a national, state and community 
level by manufacturers and deal- 
ers. 


Ralph W. Carney, vice-president 
of the Coleman Co., Wichita, Kan., 
urged dealers and salesmen to have 
more pride in their business of 
selling and to cultivate courtesy 
toward the public more intensively. 


Three directors whose terms ex- 
pired were reelected, namely, Steve 
J. Barrett (Buick), James F. 
Goodwin (Dodge-Plymouth), and 
Roy H. Keeling (Studebaker). Two 
new directors, Ralph J. Scheu 
(Nash) and H. W. Shepard (Cad- 
illac) were elected. 


James F. McManus jr. (Chev- 
rolet), CATA president, conducted 
the meeting. Edward L. Cleary, 
general manager, reported mem- 
aad at a new all-time high of 
432. 


U. S. Exports 
To Canada Up 


OTTAWA.—Canada imported 
7,398 automobiles from the U. S. 
in the first quarter of 1947 as com- 
pared with 1,350 automobiles for 
the same period last year, it was 
observed here last week. 

Value of this year’s quarterly 
total amounted to $9,500,000 as 
compared with the last year’s 
quarterly value of $1,200,000, it was 
stated. 





Curry, Mooney, Brown 


Head Indiana Assn. | 

BLOOMINGTON, Ind.—W. S. 
Curry was elected president of 
District 15 of the Automobile Deal- 
ers Assn. of Indiana, Inc., it was 
announced here last week. 

E. B. Mooney was named as vice- 
president and R. H. Brown as sec- 
retary-treasurer. 





What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


Illinois Bills Advance 


Acts Defining Used Cars, Dealers 
Passed by Senate 
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by the two associations, it is stip- 
ulated, with reference to dealers, 
that all persons engaged in deal- 
ing in motor vehicles must have 
an “established place of business,” 
which cannot be, as under the 
present law, in a house trailer, res- 
idence, tent, temporary stand, office 
space, temporary address, room or 
rooms in a hotel, rooming house, 
apartment house or premises oc- 
cupied by a single or multiple unit 
dwelling house. 

This bill also strengthens the 
requirement that a recognized 
dealer under the law must have 
and use repair facilities to carry 
out warranties made to retail 
buyers either at his established 
place of business or that he 
must provide them at an estab- 
lished repair shop by written 
contract therefor, so as to place 
vehicles in safe operating con- 
dition. 

The status of other important 
bills early last week was: 

The house industry committee 
voted “do pass” on House Bills 601, 





Have Patience 
And All Will Be Served, 


Dealers Tell Atlanta 


ATLANTA, Ga.—lIn publishing 
the delivered prices of Chevrolets 
here, the four Atlanta Chevrolet 
dealers pointed out: 

“We have a lot of orders on 
file, but we are confident the fac- 
tory will catch up in due time. 
We advise patience and all will 
be served.” 


The ad also pointed out that no 
trade-in is required. 

The dealers are John Smith Co., 
East Point Chevrolet Co., Down- 
town Chevrolet Co. and Decatur 
Chevroket Co. 


602 and 603, making it unlawful 
to solicit, intimidate, coerce or 
threaten any employed person or 
employer to become a member of 
a labor union in this state; mak- 
ing boycotting unlawful, as well 
as refusal to make _ deliveries 
where no strike is on or there is 
no labor dispute. 

It was also voted unlawful to 
employ pickets or permit picket- 
ing where no labor dispute exists 
or where no strike has been au- 
thorized by majority vote, or 
causing picketing to coerce a 
self-employed person or empleyer 


27 





FFATURE OF the Goodyear worldwide product exhibit at the Jackson (Mich.) plant’s 
open house program, commemorating the 10th anniversary, was this huge map 
locations of the company’s domestic and foreign plants. Inspecting the map are, left 


to right: 


E. T. Ruffner, Jackson plant manager; 
board, and Russell DeYoung, vice-president in charge of domestic 


P. W. Litchfield, chairman of the 
roduction. About 


3,000 persons visited the plant during the day. Principal speaker at the anniversary 


dinner was Goodyear President E 
the Anglo-American zones of Germany. 


to join a union. Each bill car- 
ries a penalty. 

House Bill 468, prohibiting di- 
version of road funds and gas tax, 
is on third reading. Under this bill, 
such funds must be used for build- 
ing and maintenance of roads, ad- 
ministering laws for the collection 


4d. Thomas, who has just returned from a tour of 


thereof, and payments of debts in- 
curred by the construction and 
maintenance of roads and bridges. 

Senate Bill 537 now on the cal- 
endar authorizes the issuance of 
group health, accident and hospi- 
tal insurance to all employes of 
members of a group or association. 











HOUDAILLE SHOCK ABSORBERS are thought of chiefly 
for their contribution to“modern riding comfort. 
That, however, is just the first of seven reasons 


why they are valued so highly by owners, dealers 


IS ONLY l/7 OF THE 


HOUDAILLE* STORY 


and manufacturers alike. 


The dependable operation of Houdailles for thou- 
sands upon — of miles is an nar fac- 
3 
tor in assuring*maximum tire mileage and ¥asoline 


economy. They also play a part in’stabilizing the 


RIDING COMFORT 


steering system, ore springs and their 


mountings, and in 


1elping maintain the body in 


good condition. Most important of all is their 


role in” safety. For Houdailles 


incréase stability and reduce 


rolling and 


turn, detract from the driver’s 
control and add to the danger of 


skidding on slippery pavements. 


side-sway which, in. 


HOUDE ENGINEERING 


HYDRAULI( 


MARKERS O1 
BUFFALO 71 


* P 


These are all potent factors in the strong sales 


appeal of Houdailles...and just as potent reasons 


why the checking of Houdailles should be routine 


procedure with every lubrication. 
C 







DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


CONTROLS 


NEW YORK 





ronounced Hoo-dye 












Dealers in West 
Map Drive on 
1947 Resales 


SALT LAKE CITY. — NADA 
delegates from four western states 
met here June 4 to plan methods 
of handling the new-car situation. 
A vigorous campaign will be 
launched immediately to clear the 
situation and free new-car dealers 
from public criticism on the prob- 
lem, it was decided. 

Charles C. Freed, NADA vice- 
president and Utah director, de- 
clared that all reputable western 
car dealers will begin at once to 
screen carefully all waiting lists 
for new cars as well as publishing 
newspaper ads containing delivered 
prices of new cars. 

Whenever dealers uncover per- 
sons who have already received a 
new car and bold it to a used-car 
dealer for resale while expecting 
delivery from other waiting lists— 
that person will be blacklisted 
from promised delivery, under the 
plan. 

The Utah association plans to 
publish current delivered prices at 
its own expense in order to cope 
with unscrupulous dealers who 
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WHEN JAMES W. McALISTER, of San Francisco, officially informed his associate 
dealers that in line with Chrysler division’s new distribution plan they were henceforth 
‘“‘on their own,”’ he did it in the typical grand manner. He gave a cocktail party and 
dinner in the St. Francis Hotel for all of his former associates. After telling the group 
how much he had enjoyed the association of many years standing, McAlister presented 
each dealer with a fountain pen. The dealers responded with words of appreciation 
for the fine treatment received from him as a distributor and, as a mark of their 
esteem, cave him a large solid silver platter. Bob Jansen, general manager of the 
McAlister company, was the recipient of a complete set of golf clubs. 


have been hiding from the public| Studebaker Firm Opened 


the reduced prices of some cars, 
Freed said. ° 

In attendance at the one-day 
conference were Harry Bell, of 
Montana; W. R. Showalter and 
William Bernard, of Idaho; E. 
Jack Beatty, Denver, and all of the 
Utah chapter presidents. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 





By Kiker in Florida 

Fred Kiker has been appointed 
dealer in Volusia County, Fla., for 
Studebaker. He has opened head- 
quarters at 726 N. Beach St., Day- 
tona Beach. 

Kiker has been assistant region- 
al manager of the Atlanta Stude- 
baker branch for the last three 
years. 





Michigan Strike Curb 


Majority Vote Required on Each Walkout; 
N. H. 16th State to Ban Closed Shop 


HE toughest anti-strike bill 

- ever passed by a Michigan leg- 
islature was on Gov. Kim Sigler’s 
desk last week for expected sig- 
nature. 

One of the principal clauses of 
the legislation requires that before 
a strike is called, a majority of 
the full membership of a collective 
bargaining unit must approve the 
walkout in a secret ballot. The bal- 
lot must contain the employer’s 
last settlement offer. 


If enforced, industrial observ- 
ers said, the Michigan statute 
could effectually outlaw so-called 
“wildcat” strikes and make par- 
ticipants liable to fines and jail 
sentences. The entire bill is not 
likely to take effect before next 
October. 

The New Hampshire legislature, 
meanwhile, approved a proposal to 
outlaw the closed shop, bringing 
the number of states that have 
taken similar action to 16. The bill 
was vigorously supported by the 





We don’t mind admitting 


li not feet of clay... 


The diet 


strictly 


abode on account of rent trouble— 


started to work next 


among advertising people, of course- 

that from time to time we have been 
sort of scared of these Chicago Sun 
readers. They don’t seem to run true 
to type of average newspaper readers 
you can recognize in the dark all across 
the U.S. if you know what we mean. 

They send in some mighty high 
minded mail, have a low flash point on 
moral issues, are not Sunday morning 
sleepers, so to speak. They take to 
serious topics like a duck to soup. 

If they disagree with something 
the paper prints, they get on the phone 
and bend the ears of the guys in the 
editorial dept something drastic. 


Ano talk about a soft touch! If 
The Sun prints a picture or a little 
piece about a sick kid, or a lost dog, or 
an old party who is tossed out of their 


zowie! They phone in droves and want 
to do something, kick in with cash and 
checks ... it’s a wonder the copy boys 
don’t go juvenile delinquent. 

Of course, occasionally they clean 
out some store advertising a hot value, 
and rush some Sun advertisers. Mostly 
you get theimpression that Sun readers 
are people to be very respectful of. 
But from now on I am going to be 


more at ease. 


a 

Sux readers may not have feet of 
clay as the poet says, but a lot of them 
must have rolls of fat! 

On Sunday, Mar.30, The Feminine 
Angle pages carried a column article 
on how it’s smart to be slightly skinny. 
Alittle paragraph at the bottom offered 
a diet sheet showing how to take off 
ten pounds in ten days. 


morning for the mailmen and our mail 


department girls, wrassling around 
the sacks of heavy mail that came in— 
couple of thousand letters a day for a 
few days before it trickled off. Late 
entries still dribble in, but at the end 
of four weeks the count of letters from 


Sun readers who want to lose some of 


that old embonpoint was 15,776! 

It is very reassuring to learn that 
some Sun readers are also concerned 
with the things of the flesh. 

There ought to be an advertising 
argument in this episode, too. Must be 
a lot of pretty hearty eaters reading 
the newspaper! Might be an economic 


index, too, as you know how much of 


the green stuff it takes to get good 
groceries these days! Guess we ought 
to try it out on some advertisers. And 
note reactions, if any. 


e CHICAGO SUN 


400 West Madison St., Chicago 6, Ll ¢ 250 Park Ave., New York 17, N. Y. 











| Restaurant; 12, 


| Chevrolet Inc., 


|ager and Ray Keller 


New Hampshire Automobile Deal- 
ers Assn. 
* * * 

A CLOSED shop ban, approved 

by the Michigan House, was 
deleted from the final measure at 
the insistence of the state senate. 
The Michigan bill also: 

Requires compulsory arbitration 
of labor disputes involving public 
utilities and hospitals. A previous 
enactment this year forbids public 
employes from striking. 

Prohibits mass picketing, co- 
ercion of a person who wants to 
work or blockading of highways 
under a penalty of a $1,000 fine 
or six months in jail. 


Outlaws picketing of private 
residences. 
Attorneys still were debating 


whether the Michigan bill would 
affect industries whose employes 
are organized under the Wagner 
act. Consensus was that the Wag- 
ner act or the Taft-Hartley act (if 
made law) would take precedence, 
but a Supreme Court ruling is 
awaited for full clarification. 

The Nebraska unicameral legis- 
lature implemented the anti-closed 
shop. constitutional amendment 
adopted last November with a bill 
subjecting violators to a minimum 
fine of $100. Nebraska also enacted 
legislation providing that unions 
can be sued. 


* * ca 
A LABOR union regulatory bill, 
“+ outlawing jurisdictional and 


sympathy strikes and barring sec- 
ondary boycotts, was given final 
passage in Missouri. The bill also 
would prohibit any strike unless 
a majority of the employes in- 
volved voted for it at a state-su- 
pervised secret election. 

Under the Missouri bill, col- 
lective bargaining agreements 
would be enforceable by law and 
any breach would be subject to 
the same remedies, including in- 
junctive relief, available in the 
state courts on other contracts. 
Texas lawmakers completed ac- 

tion on the last of nine anti-strike 
measures. They would: 

1. Ban the closed shop; 2. Ban 
interference with public utility 
services; 3. Ban mass picketing; 
4. Forbid county or municipal offi- 
cials from entering into collective 
bargaining contracts with em- 
ployes; 5. Authorize damages for 
employers whose business is in- 
jured by an unlawful strike or 
picketing; 6. Ban the payroll dues 
checkoff; 7. Ban secondary boy- 
cotts or sympathy strikes; 8. Place 
unions under the provisions of the 
anti-trust laws; 9. Amend Texas 
civil and criminal anti-trust laws 
to prohibit labor conspiracies in 
restraint of trade. 

The 16 states that have now 
banned the closed shop are as fol- 
lows: 

Arizona, Arkansas, Delaware, 
Florida, Iowa, Georgia, Maine, Ne- 
braska, New Hampshire, New 
Mexico, North Carolina, North 
Dakota, Tennessee, Texas and Vir- 
ginia. 


15 Meetings Start 


In West Virginia 


LEWISBURG, W. Va.—The Au- 
tomobile Dealers Assn. of West 
Virginia began here last week a 
series of 15 dinner meetings for 
auto dealers. 

Here is the rest of the schedule: 
June 3, Bluefield; 4, Beckley; 5, 
Logan; 6, Huntington; 9, Elkins, 
Hotel Tygart; 10, Clarksburg, Hotel 
Waldo; 11, Parkersburg, Wilmar 
Spencer, Hotel 
Spencer - Roane; 13, Charleston, 
Hotel Daniel Boone; 16, Martins- 
burg, Hotel Shenandoah; 17, Rom- 
ney, Hotel New Century; 18, Fair- 
mont, Hotel Fairmont; 19, Morgan- 
town, Hotel Morgan, and 20, Wheel- 
ing, Hotel Windsor. All meetings 
start at 6:30 p. m. 


Pelke Wins Disesedion 


H. B. Pelke, formerly manager of 
the truck department of Shearer 
Maplewood, Mo., 
has been promoted to sales man- 
has been 
made truck department manager, 
according to Franklin W. Shearer, 
president of the company. 
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paint their own cars faster, 
easier, more economically, 
with new, different DAB— 
the miracle auto paint that 
gives a factory-like finish in 
one hourl DAB leaves no 
brush or lap marks, dries 
dust-free in one hour. Two- 
year guarantee against 
peeling, chipping or fad- 
ing. 


roe even 


One quart paints 
the average car 


fast - sellin 
DEALERS: DAB. gout “Free 
display and ——.. 
= —_ Wire or phone today for 


P vain your customers can 


NU-WAY PAINT 
& SUPPLY CO., 
311 Lincoln Ave., Canton, Ohio 


A product of the Armolite Co. 


lL METAL 


Hope a BINS 


Hope Metal Bins provide 
quick, orderly expansion for 
parts departments. Patented 
slip-in shelf dividers require 
no bolts, screws or clips. Bins 
shipped built-up according to 
your specifications—ready for 
immediate use. Sturdily con- 
structed for long, rugged use. 
Used by leading auto dealers 
everywhere. Write for folder 
showing various models. 


Early Delivery 


HOPE METAL 


PRODUCTS, INC. 
1509 Rockwell Ave. 
Cleveland 14, Ohio 












DEALER BUSINESS COUNSEL 
For Guidance of Automobile 


$2.00 Per Copy 


Send Oheck to 


332 8. Michigan Ave. 
Chicago 4, Mlinois 





VAN TASSEL’S BOOK 








HO’S the father of the auto- 

mobile? 

No doubt it had a lot of Daddies, 
and we’re not going to stick our 
neck out on that one. 

But the other day AUTOMOTIVE 
News received a little booklet 
which does a good job of present- 
ing the case for R. E. Olds as the 
father. 

The booklet, “Gasoline Age,” 
was autographed by R. E. Olds 
as “Just a reminder of pioneer 
days,” and written by J. P. Ed- 
monds. 

You will remember that during 
the Automotive Golden Jubilee last 
year there was some criticism of 
the selection of the pioneers. Some 
people said that mechanics were 
chosen while many of the real pio- 
neers were neglected. 

oe a + 


T ANY rate, here are Edmond’s 
+* statements in in support of his 


Obituaries 


Smallcomb Aide 
Killed in Crash 


SAN FRANCISCO.—One execu- 
tive of the Smallcomb Motor Co., 
Burlingame and San Bruno, was 
killed, and two others seriously 
injured when their car collided 
with a truck at Brisbane near here 
June 6. 

Dead is Kenneth Van Campen, 
38, manager of the San Bruno 
branch of the firm. Hospitalized 
were Theodore R. Schuman, 35, 
general manager for Smallcomb, 
who suffered head injuries and 
fractures of the left arm, left knee 
and several ribs, and Scott Shaw, 
28, sales manager for the firm, 
who suffered a crushed chest and 
brain concussion. State highway 
patrolmen said the auto, report- 
edly driven by Schuman, swerved 
on a slippery stretch of highway 
after a rainstorm. 

* + * 


Philp, First Sales Chief 
Of Dodge, Dies at 70 


DETROIT.—Funeral services for 
Arthur I. Philp, 70, who died June 
11, were held here Friday. 

Mr. Philp entered the automo- 
bile business with Studebaker in 
1912 as assistant sales manager, 
becoming sales manager shortly 
thereafter. When the Dodge broth- 
ers formed their company, he be- 
came their first sales manager, 
being, at that time, the youngest 
as well as the highest paid sales 
manager in the automobile busi- 
ness. In 1919 a nervous breakdown, 
which lasted over a year, forced 
him to resign his position. In 1927, 
when the three Graham brothers 
disposed of their holdings in Dodge 
Brothers and purchased control of 
Paige Detroit Motor Car Co., he 
was retained by them as their per- 
sonal consultant and _. business 
adviser. 

* *” * 


Inventor Entz Dies 


At 79 in New Rochelle 

NEW ROCHELLE, N. Y.—Jus- 
tus Bulkley Entz, 79, electrical en- 
gineer and inventor of automotive 
devices and improvements, died in 
a hospital here June 8. 

He held patents on 75 automo- 
tive devices, including the starters 
used by White trucks, and the 
Franklin and Chalmers automo- 
biles. 


* *” * 


Pioneer S. C. Dealer, 


Lambert Dies at 60 

COLUMBIA, S. C.—Robert D. 
Lambert, 60, retired automobile 
dealer who pioneered in the auto 
business in Columbia, died June 9 
at a local hospital. Death was at- 
tributed to a heart ailment. 

In 1910, Mr. Lambert came to 
Columbia as the representative of 
the White company. At one time 
he was president of the Columbia 
Auto Dealers Assn. and served as 
a director of the South Carolina 
Auto Dealers Assn. 


* * + 


Philip B. Hughes 
WEST POINT, Va.-—Philip Bell Hughes, 
83, died here June 4. Mr. Hughes was one 
of the first automobile dealers in this sec- 
tion. 





Olds as Auto Father 


New Booklet Cites Evidence to Support 
Claim to Title 
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contention that Olds was the fa- 
ther of the automobile: 


1. In 1886 he built the first horse- 
less carriage ever to appear on 
the roads of Michigan. This was 
the steam car of that year. 


2. In 1894 he brought out his 
first automobile with gasoline en- 
gine power, which was the first 
one built in Michigan. 

3. In 1897 he organized the Olds 
Motor Vehicle Co., which was the 
first company ever organized for 
the exclusive purpose of manufac- 
turing an automobile. 


4. He was the first man to pro- 
duce automobiles in quantities, as 
is witnessed by the fact that in 
1903-04 more than 4,000 of his fa- 
mous “Curved Dash Runabouts” 
were produced a year. 


5. First automobile builder to 
produce a car sturdy and depend- 
able enough to make a cross-coun- 
try run. First from Detroit to New 
York in 1902 and from San Fran- 
cisco to New York in 1902. 


6. Earliest automobile maker to 
nationally advertise his car, as 
shown by the Olds Motor Works 
advertisement published in the 
Saturday Evening Post of Feb. 15, 
1902. “The very beginning of the 
tremendous advertising campaigns 
of the automobile industry.” 


7. First to insist that the factory 
must receive cash for its product. 
* cm * 

LDS is the father of two auto- 
motive vehicles still in exis- 
tence, the Oldsmobile produced by 
General Motors and the Reo 
trucks, produced by Reo Motor. 
He organized the Olds Works 
in 1901, selling his interest in 
1904. Reo was organized in 1904 
to build cars at first and also 
the famous Reo Speed Wagon. 
The manuscript for this booklet 
was submitted to Olds for ap- 
proval. 























THE FINEST AUTO AUCTION IN THE WORLD 
reps OUT 


Starting TUESDAY—MAY 20th 


2 BIG; 


TUESDAY & WEDNESDAY 


SALES INSIDE OUR NEW MODERN BUILDING 
O'clock 


The 
Time 


12 


NOON 


Central Daylight Saving Time 


WE SELL A CAR EVERY 70 SECONDS 


See and Hear “PAT” PATTERSON—AUTO AUCTIONEER—IN FULL SWING 


CONFIDENCE 


Our Reputation Is Your Guarantee For Honest—Impartial and Efficient Service 


REGARDING US CALL ANY BANK OR FINANCE 
FOR REFERENCE COMPANY IN INDIANAPOLIS 


STUART « RAMP unc. 


BUY 
WITH 












Pontiac Dealers to Close 
Weekends in Chicago 





1011 N. Pennsylvania 


29 


| the closing of Pontiac dealer estab- 
lishments' in this area weekday 
evenings and weekends, starting at 
noon on Saturdays. 

Other dealer line groups are said 





CHICAGO.—Pontiac Dealers, Inc. 


has passed a resolution calling for|to be considering a similar move. 
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GREY 
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PRODUCTION FOUNDRIES 
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THE WHELAND COMPANY 
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Bat Ford Rouge Lines Are Halted... 


Chrysler, Packard Tieup 


Averted by Brigg 


s Pact 


(Continued from Page 1) 


cross picket lines set up by UAW 
“white collar” employes. The sal- 
aried help were protesting layoffs 
given 60 union officers for staging 
a demonstration demanding wage 
hikes. 

A. E. Barit, Hudson president, 
asked Walter P. Reuther, UAW 
chief, to intervene in the dispute, 
asserting that Hudson was being 
subjected to “mob action” in viola- 
tion of no-strike clauses in the 
salaried workers’ contract. 

In Washington, New Deal Sena- 
tors privately conceded they had 
failed in their attempt to muster 
enough votes to sustain the ex- 

veto of the Taft-Hartley 
labor control bill. It was now gen- 
erally agreed in the capital that 
the measure would become law 
whether or not President Truman 
signs it. 

The President must act on the 
legislation by Wednesday of this 
week. In the event of a veto, Sen- 
ate and House Republican leaders 
expect that votes to override will 
be taken by early next week. 

A wage and contract agree- 
ment between Kaiser-Frazer and 
the UAW was ratified last week, 
eemeins to six the number of 

assembly concerns that 
one settled their 1947 negotia- 
tions. The manufacturers still 
negotiating with the union are 

Ford, Packard and Studebaker. 

The Rouge shutdown followed a 
series of “incidents” in the press- 
steel department. Ten days ago 
two non-striking foremen were 
beaten by production workers. 
Other supervisors, who were not 
participating in the Foremen’s 
Assn. of America strike, were re- 
peatedly threatened by UAW mem- 
bers. 

Accuses 1,100 of Slowdown 
At noon last Monday, the com- 

pany sent home 1,100 workers on 
the body-in-white and paint and 
trim lines on grounds the workers 
were engaging in a “slowdown.” 
D. S. Harder, director of manufac- 
turing, said “workers were told 
that when they decided they want- 
ed to put in a full day’s work they 
could return to their jobs.” 

The following morning the work- 
ers were back on the line, but the 
company reported later in the day 
that production was still below 
normal. The assembly shutdown 
was subsequently ordered. 

Lee Romano, president of the 
pressed-steel division of UAW 
Rouge Local 600, denied the slow- 
down charges, asserting that the 
lack of production was due “to 
the absence of competent super- 
vision.” He said the layoffs were 
designed “to play the workers 
against the foremen.” 

Both the Briggs and Kaiser- 
Frazer contracts follow the for- 
mula established by General Mo- 


the business 
from its very 


tors and Chrysler. They run for 
two-year terms and grant an 11%- 
cent-an-hour wage increase, plus 
pay for six holidays. 

Emil Mazey, UAW regional di- 
rector, said the union won a ma- 
jor demand on Briggs when the 
company agreed to make the in- 
creases retroactive to Aprib 28. 
Walter O. Briggs jr., company 
vice-president, said the new con- 
tract will cost $6,000,000 a year. 

Bonus Fund Continued 

A highlight of the new K-F con- 
tract is the retention of the em- 
ploye security trust fund, under 
which the sum of $& per produced 
ear is set aside by the company 
in a pool for distribution to work- 
ers at Christmas. 

Kaiser-Frazer said the 1947 fund 
already amounts to over $250,000 
and is expected to exceed a mil- 
lion dollars by Nov. 23, date set 
for the accounting of the pool. 

Other labor developments: 

1. The United Farm Equipment 
and Metal Workers Union-CIO 
proposed a merger with the UAW- 
CIO. An amalgamation would cre- 
ate one union covering workers of 
such plants as International Har- 
vester, John Deere, Allis-Chalmers, 
J. I. Case and Oliver. 

2. George F. Addes, UAW sec- 

retary-treasurer, told an execu- 
tive board meeting in Chicago, 
that the union was now the na- 
tion’s largest, with 920,857 dues- 

members and the largest 
strike fund in its history. As of 
May 31, Addes said, the union’s 
assets totaled $1,006,862, of which 
$645,192 was in the strike fund. 

3. UAW workers at Eastern Mal- 
leable Iron Co., Wilmington, Del., 
walked off their jobs after taking 
the first strike vote under Dela- 
ware’s new labor law. The work- 
ers’ demand for a wage increase 
conforming to the industry pat- 
tern was reportedly rejected by 
the management, which offered a 
flat hourly raise of 7 cents with 
six paid holidays or 10 cents with- 
out the holidays. 

4. Strikes ended at the Zenith 
Carburetor division of Bendix 
Aviation Corp., Detroit, and at the 
Kahler Co. wood auto parts plant, 
New Albany, Ind. The Kahler man- 
agement abandoned plans to sell 
the business after a settlement was 
reached. 


homey oy (Nash) held open house in his new place of bi 
D., June 7. One wall of the office is decorated with a maral depict- 


> See eape 


business, 623 Second 


ing ® harvest scene on the prairies of North Dakota. On a background of the cloudy 
sky to the left is a memory-scene of Indians hunting buffalo and on the right is the 
armed stagecoach of the Wells Fargo Pony Express. In the center is a farmer holding 


a huge sheaf of wheat typifyin 
0. 8. 
business In Fargo for 18 years. 


What Happ 


« the great abundance of the Red River Valley crops. 
+» Is the artist. Swanston has been in the automotive 


ened Last Year? 


Thumb-Size Edition Gives a Preview of AMA’s 


Auto Facts 


DETROIT.—A preview of the 
27th edition of statistical high- 
lights on motor vehicle production 
and use during 1946 has been pub- 
lished by the statistical depart- 
ment of the Automobile Manufac- 
turers Assn. 

Intended as an introductory sum- 
mary of “Automobile Facts and 
Figures,” it is available upon re- 
quest. 

The publication points out that 
production of new automobiles and 
motor trucks in 1946 was 37 per- 
cent below prewar levels of out- 
put. However, output in the first 
quarter of 1947 rose to an annual 
rate of 4,500,000 passenger cars 
and motor trucks. 


Carbon Black Tieup End 


Lets Tire Plant Reopen 

BAYTOWN, Tex.—Operations 
were resumed last week at the 
General Tire and Rubber Co. 
plant here after a two-week 
shutdown for lack of carbon 
black. The carbon black short- 
age was caused by a strike at 
the Phillips Petroleum Co. gas 
refinery which had been supply- 
ing the material to the rubber 
plant. 

Workers at Phillips settled 
— differences on May 22, but 

all material had been used up 

at the Baytown plant. It was 
not until last week that carbon 
black began flowing steadily to 
Baytown again. 


and Figures 


Replacement parts domestic 
sales in 1946 amounted to a 
wholesale value of $1,753,000,000 
as compared with the previous 
high in 1941 of $718,000,000. 
Production workers in the auto- 

mobile industry in 1946 totaled 
661,000 persons. In addition to pro- 
duction workers, there are also 
178,000 salaried workers in the in- 
dustry. One out of every seven per- 
sons employed in the U. S. is em- 
ployed in various branches of 
highway transport, the booklet 
states. 


Highway users paid record sums 
in taxes last year, amounting to 
$2,507,000,000. Of the total, regis- 
trations took $551,000,000, state 
gasoline levies took $1,065,000,000, 
federal excise taxes totaled $796,- 
000,000 and other charges amount- 
ed to $95,000,000. 


The automotive industry gen- 
erates business for 587,000 con- 
cerns and one out of every six 
business concerns is classified as 
automotive, it is said, including 
24,000 taxicab companies, 125 
auto transport companies, 33,609 
motor vehicle dealers, 242,000 
filling stations, 38,000 trucking 
firms and 42,255 auto wholesale 
firms. 

In 1946, automobile and motor 
truck registrations resumed their 
traditional increase following the 
decreases of the war years, 1941- 
45. One third of the total passenger 
cars registered in 1946 were 10 or 
more years old. 


‘Me 


ngel, Roach, 
Cash Promoted 
By Chevrolet 


DETROIT.— Three changes in 
Chevrolet’s wholesale field organ- 
ization were announced last week 
by T. H. Keat- 
ing, general sales 
manager. They 
are: 

F. C. Menge! to 
assistant region- 
al manager, 
Southwest re- 
gion, Dallas, 
from zone man- 
ager at Houston. 

J. R. Roach jr. 
to zone manager, 
Houston, from 
zone manager at New Orleans. 

R. M. Cash to zone manager, 
New Orleans, from assistant zone 
manager, Dallas. 

Menge] first became associated 
with Chevrolet in November, 1933, 
as assistant zone manager at El 
Paso, but he has been with Gen- 
eral Motors since 1919. 

Roach started with Chevrolet in 
1922 as a clerk in the Fort Worth 
office. He rejoined Chevrolet as 
zone office manager in November, 
1933. 

Cash started with Chevrolet in 
March, 1933, as a representative 
at Dallas, and in 1936 was made 
retail selling manager in Houston. 


Plymouth 


(Continued from Page 1) 
est automobile distributorships in 
the Midwest. 

Somerville first joined Plymouth 
in 1931 in sales promotion work. 
Culminating a series of advance- 
ments, came his appointment as 
director of regions for Plymouth 
in 1941. In this capacity he came 
in contact with corporation deal- 
ers from coast to coast. 

World War II brought special 
assignments in connection with 
Chrysler Corp. war production. In 
1943 he was named staff executive 
at Plymouth and in 1944 was pro- 
moted to assistant general sales 
manager. 


Prehn Truck Dept. 


Harold Prehn, president of Har- 
old Prehn, Inc., Springfield, II1., 
announces the opening of Dodge 
truck service and sales department 
under the direction of Benjamin 
H. Jennings. Robert Richardson 
has been appointed truck service 
manager. 


3. R. Roach jr. 
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Selling Race Seen 


Speakers at Sales Executive’s Parley Warn 
Of Return of Tougher Market 


AUTOMOTIVE NEWS, JUNE 16, 1947 







LOS ANGELES.—Importance of {| quire a stepping up of selling ef- 


increased emphasis on selling in 
the period ahead was stressed by 
speakers at the three-day, twelfth 
annual conference here of the Na- 
tional Federation of Sales Execu- 
tives. 


In contrast with last year when 
American industry “raced to make 
things,” next year will see “a race 
to sell,” the conference was told 
by Don Francisco, vice-president 
of J. Walter Thompson Co., ad- 
vertising agency. 


“We are not beginning to feel 
the weight of the load which has 
been placed on distribution by 
the wartime expansion of our 
productive capacity,” he said. 
“The machinery of distribution,” 
Francisco declared, “faces respon- 
sibilities and opportunities which 
are the greatest we have ever 
known. The months ahead will re- 





FASTER-FILLING 
NON-SPILLING 


“yaeqhat® 
LARM 


i 





No spilled gaso- 

» no wasted 
time! Fifteen makes of automotive vehicles now 
include VENTALARM signol as standard foc- 
wz equipment. That means fast-fills -- no 
si s. 


*T.M. Reg. U.S. Pot. Off. 


SCULLY SIGNAL CO. 
88 First Street 
Cambridge, Mass. 








SATIN TWILL 


Seat Covers 
Width 40” 

Vat-Dyed and Water Repellent 
Maroon, Navy, Royal Blue 
Green, Brown, Gray 
Samples on Request 


Plastic Fabrics, Inc. 
88 Elizabeth Ave. 
Newark 8, N. J. 








Station Wagon Bodies and Driver 
- Cabs for Jeep 
Vehicles 





$138.50—FOB Cleveland, 0. 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, O. 





New Exhaust Valves 


Thompson — Toledo — Mo-Par (several 


thousand). For Dodge and Plymouth 
from 1933-1941 inc. 28 cents each. Or- 
der while supply lasts. 


Lake Shore Materials Co. 


8018 Wade Park Ave. Cleveland 3, 0. 











ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1818 Trombly Ave. 
QSTROIT 19, ICH. 











|the New York City Council 


| executive 
| Brooklyn and Long Island Auto- 


fort. 

“Today distribution accounts for 
59 percent of the consumer's dol- 
lars, while production accounts for 
41 percent, but the important fig- 
ure is not the ratio between the 
production and distribution costs, 
but the total which the consumer 
must pay.” 

William E. Holler, former gen- 
eral sales manager of Chevrolet, 
told the conference that it is 
“time to step out and sell again.” 

Holler, by the way, now bills 
himself as a national sales coun- 
selor. 


He said that only sales manage- 
ment in high gear can make pos- 
sible the attainment of the nation- 
al objectives of plenty. 


Millions of orders will be nec- 
essary to make millions of jobs, 
Analyzing population 
shifts, he said that the West 
Coast faces the greatest chal- 
lenge in providing jobs for its 
new millions. 

The great wartime migrations 
will make necessary careful studies 
and revised selling methods. 

He listed North Dakota, Mon- 
tana, South Dakota, Oklahoma, 
Vermont and Arkansas as_ the} 
states which have lost the most | 
people. 

Again he made a plea for early 
rebuilding of depleted sales staffs. 

Expressing belief that more than 
half the men in selling jobs do 
not belong there, Burton Bigelow, 
management consultant of New 
York, urged more scientific meth- 
ods of hiring salesmen. He said 
most sales managers select their 
salesmen from among too few ap- 
plicants, and recommended that 
companies analyze carefully what 
has made their good men success- 
ful and their poor ones failures. 

A warning that the “pent-up | 
consumer demand” on which many | 
businessmen are counting may ac- 
tually be a mirage representing 
only lack of purchasing power was | 
sounded by Neil Petree, president 
of Barker Bros., Los Angeles home 
furnishing firm. 


Discussing the existence of a 
“buyers’ strike,” Petree said: 


“There is never a lack of de- 
sire to buy—even in the depths 
of a depression. What can be 
lacking is a level of prices that 
makes purchasing power active. 
“The spiral of increasing prices 
and the lack of middle grades of 
merchandise present a threat to 
mainteftlanee of volume. The great 
mass of the public must not be 
priced out of the market. To prop- 
erly serve the public, and to 
broaden our market in 1947 and 
1948, medium-priced merchandise 
must return in volume.” 

Petree further declared that 
while the field of selling reached 
“an all-time low” during the war 
because of the sellers’ market, the 
public for the third time in his 26 
years’ experience had swung from 
a mass psychology of spending to 
one of postponing purchases. 
“Now,” he said, “the wraps are | 


N. Y. Garage Bill 





‘Threatens Dealers 


With Fee Charge | 


NEW YORK.—A bill pending in| 
to 
license garages and parking lots | 
may be interpreted to include all | 
dealer establishments, it was) 
pointed out by C. Ray Palmer, 
vice-president of the} 


mobile Dealers Assn., Inc., in a/| 
bulletin issued here last week to} 
members of that group. 

In the bill, the definition of ga- | 
rage is “A building, shed or en-| 
closure, or any portion thereof | 
which has the capacity to hold five 
or more motor vehicles and which 
is used to accommodate, store, 
house or keep any motor vehicle 
for the payment of a fee or other 
consideration charged directly or | 
indirectly.” 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


off, and the customer has again 
been enthroned on the judgment 
seat.” 

“I think we all agree,” he de- 
clared, “that we have not even re- 
motely approached the possibilities 
for prosperity that our high-pro- 
duction economy will some day 
attain.” 

He added, however, that the 
trend toward this prosperity had 
been subject to tments” 

g out of such conditions 
as the difficult international sit- 
uation and the troubled domes- 
tic labor situation. 

Creation of a committee “to for- 
mulate ways and means for con- 
certed action to dispel the gloomy 
fear of a depression and maintain 
our present prosperity” was advo- 
cated by J. H. Moore, general sales 
manager of Silex Co. 

Gene Flack, advertising director 
of Sunshine Biscuit Co, New 
York, was elected president of the 
federation, succeeding A. T. Dan- 
ielson, vice-president of Barker 
Bros., Los Angeles. Also elected 
were Alfred Schindler of St. Louis, 
former undersecretary of com- 
merce, first vice-president; Arthur 
H. Motley, New York publisher, 
second vice-president, and John W. 





ONE OF MICHIGAN'S oldest dealers, Venhuizen Auto Co. of Holland, has been hon- 
ored with a 35-year service plaque from Studebaker. Shown above at the presentation 
which followed an anniversary banquet are: Bill Venhuizen, son of the dealer; Connie 
Versendaal, mechanic; Frank J. Urquhart, Studebaker regional manager; Casey Lucasse, 
mechanic; Henry Venhuizen, who became a Studebaker dealer at the age of 21; Martin 
Dithema, service manager; D. B. Garrett, district manager, and Bob Ash, mechanic. 


Boyle Heads Up 
Alberta Assn. 


CALGARY, Alta.—H. F. Boyle, 
of Edmonton, was elected presi- 
dent of the Automotive Trade 
Assn. of Alberta at the annual 


who has left the automotive busi- 
ness to take up dude ranching and 
consequently did not stand for re- 
election. 

Other officers elected were C. J. 
F. Beny, Lethbridge, first vice- 
president; Lt. Col. F. T. Jenner, 
Red Deer, second vice-president, 


meeting in Calgary recently. He|and W. H. Payne, Didsbury, treas- 
Cc 


succeeds G. Cooke, Calgary, 





urer. 


In Philadelphia—nearly everybody reads The Bulletin 


The Sunday Bulletin — first issue published February 9, 1947 
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Houston Area Sells 
1,970 Units in May 


HOUSTON, Tex. — Texans in 
Harris County bought 1,970 new 
passenger cars and trucks during 
May, according to a report sub- 
mitted by the Houston Automo- 
bile Dealers Assn. 

Chevrolet led Harris County 
sales with 378 sold during the four- 


week period. Ford trailed with 284. 
Totals for other makes sold in 
the Houston area for the month of 
May were as follows: 

Dodge 129, Plymouth 99, Oldsmo- 
bile 85, Pontiac 71, Studebaker 
Mercury 69, Buick 62, Hudson 
Nash 47, Cadillac 26, Chrysler 
Kaiser 21, Packard 16, Willys 
Frazer 14, Lincoln 12, Crosley 2. 





Read Jack Weed’s ‘‘Backshop’’ for some 
highlights in the service field. 








E. A. Henderson 


Frank K. Meyer 


of Jos. F. Meyer Co., 


year. He _ succeeds 


Philadelphia. 

Erle A. Henderson, 
Bros., Sacramento, Calif., succeeds 
Meyer as vice-president. Clifton E. 
Hamlin, C. E. Hamlin Co., Jack- 
son, Mich., succeeds Carl L. John- 
son, Johnson Brothers Auto Sup- 
ply Co., Wichita, Kan., as secre- 
tary, and Howard S. Walters, Wal- 
ters Distributing Co. Inc., Mineola; 
L. L, N. Y., succeeds Joseph F. 
Sirotek, Illinois Auto Electric Co., 
Chicago, as treasurer. 

The following were elected to the 
MEWA board for a term of three 
years to succeed retiring directors: 


William D. Bacon, Goyer Sup- 






gte* ‘ s ply Co., Greenville, Miss.; Noble 
: mast Davis, Davis Automotive Supply 
98 6% coverage sells the big MARKET FACTS s, aoe oe a 
®Y /0 Buffalo market in one City Population (195 e) 667,944 Corp., Baltimore: T. R. Jeffree, 


City and Trading Area 1,072,214 
Industry—Diversified and Pros- 
perous with all twenty Main Line 
Industries. 
Headquarters — For Upstate 
Wholesale Buying. 

News Circulation 266,701 


Jeffree & Jeffree Ltd., Vancouver, 
B. C.; John M. McClure, Minne- 
apolis Iron Store, Minneapolis, and 
James C. Parker, Motor Parts & 
Supply Co., Mobile, Ala. 

Other directors are: Clarence E. 


great newspaper—read by every- 
one—at one low advertising cost. 


We shall be pleased to furnish 
complete market information and 
advise how you can sell your 


product in the Buffalo area. Repurchase Form 


Drawn Up for 


Virginia Dealers 


RICHMOND, Va.—In an effort 
to curb resale practices in its area, 
the Automotive Trade Assn. of 
Virginia has approved and recom- 
mended for use a_ repurchase 
agreement form prepared by Judge 
Oscar L. Shewmake, one of Vir- 
ginia’s leading attorneys. 

The board of directors of the 
association has strongly recom- 
mended that each dealer use the 
forms whenever he is in doubt as 
to the integrity of his customer. 

Use of the forms, it is said, will 
substantially reduce the number of 
new cars going to the used car 
markets. 


Text of the contract for repur- 
chase prohibits, under penalty of 
a $300 fine, the purchaser from 
selling or transferring title to his 
vehicle within six months of the 
time of purchase without first of- 
fering said automobile to the deal- 
er for purchase at the price at 
which it was sold by said dealer 
to the purchaser, less depreciation 
at the rate of three percent per 
month for each month between the 
date of contract and the date of 


offering. 
Ford 


(Continued from Page 1) 

“I don’t see how our business can 
slow up until sometime in 1949, 
at least.” 

Ford pointed out that in 1945 
his company employed 105,000 per- | 
sons, compared with 130,000 at 
present. | 

“When we reach maximum pro- 
duction,” he said, “we will need 
between 15 and 20 percent more | 
workers in our plants.” 

This would result, he said, in an 
increase in wages to Ford workers | 
of approximately $43,000,000. 







Burr 


EDWARD H. BUTLER 
Editer and Publisher 


KELLY-SMITH CO. 
National Representatives 






Western New Yorks Great Newspaper 





Jensen, Inc. 


Kristian Jensen, president of | 
Jensen, Inc. (Chrysler-Plymouth), 
West Hartford, Conn., has pur- 
chased Oak Grove Trailer Park, 
a 5%-acre tract which is being 


COLLINS & AIKMAN 





meeting, elected Frank K. Meyer, 
Houston, 
Tex., as president for the coming 
Franklin P. 
Gaul, of Gaul, Derr & Shearer Co., 


Henderson 








CORPORATION 
200 MADISON AVENUS, NEW YoRK 16, N.Y. 


equipped with modern type indi- 
vidual utility units. 
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Meyer Heads Up MEWA 


Board Also Picks Henderson, Hamlin and Walters; 
Six New Directors Are Chosen 
CHICAGO.—The board of direc- 


tors of the Motor and Equipment} Parts Co., Charlotte, N. C.; John 
Wholesalers Assn., at its annual|N. Crosswy, Hendrie & Bolthoff 







Beeson, Southern Bearings & 


Co., Denver; Franklin P. Gaul, 
Gaul, Derr & Shearer Co., Phila- 
delphia; Carl L. Johnson, Johnson 
Brothers Auto Supply Co., Wichita, 
Kan.; Ralph L. Krohn, Genesee 
Supply Co. Inc., Utica, N. Y.; Ar- 
thur W. Pease, Pease Bros., Ta- 
coma, Wash.; Joseph F. Sirotek, 
Illinois Auto Electric Co., Chicago, 
and Frank J. Whalen, Hagar Hard- 
ware & Paint Co., Burlington, Vt. 

B. W. Ruark, general manager 
of the association, was paid an 
unusual honor and tribute on the 
occasion of his 25th anniversary 
in automotive trade association 
work. The board of directors pre- 
sented a resolution in the form of 
a hand lettered scroll to Ruark 
on behalf of the entire MEWA 
membership. 





No N. J. Dealer 
Suspended in OPA 
Black Mart Quiz 


NEWARK, N. J.—No individual 
automobile dealer and only one 
corporation has been put out of 
business in New Jersey to date as 
a result of prosecution of OPA 
auto black marketeers, a check by 
the Newark Evening News with 
the office of State Motor Vehicle 
Commissioner Arthur W. Magee 
has revealed. 

All convicted dealers were sub- 
ject to license revocation proceed- 
ings, it was pointed out. 

U. S. Attorney Rossbach has vir- 
tually completed prosecution of 
black market automobile dealers. 
Appeals of convictions have stayed 
revocation proceedings in three 
cases. 

When the black market probe 
was launched a year ago, Ross- 
bach announced that OPA and the 
state motor vehicle department 
would cooperate in efforts to de- 
prive convicted dealers of their 
licenses. 
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MAXIMUM COMMISSIONS TO PRODUCER 


SPECIALISTS IN AUTOMOBILE 
FINANCE INSURANCE 


miliar with all the 
= automobile finance 
anies and dealers 
Our policies, 
ecifically 
Write 


wn 


specialists 
es of moder 
insurance for finance ——— 
1 i sir own tme- " 

ancing their ¢ ~ 
- ‘ficates and other forms are SP 
ieee. f insurance. 


designed for this type © 
SURANCE CO. 


for Full Particulars. 
350 MAIN $T., HARTFORD 4, CONN. 


RESOLUTE FIRE IN 
A New England Stock Company Chartered in 1926 


We are 
complexiu 


Mn 


The economical Showroom Furni- 
ture. Styled for comfort and beauty, 
CHROMASTER will glamorize your 
offices and give you years of ser- 
vice and satisfaction. 


A Free Catalog of our complete line 
is available upon request. 


COVE hr thy 


886-890 GERARD AVE. NEW YORK 52. N.Y. 








Dealers!!--increase Jeep Sales 


Here is just the accessory you have been 
waiting for. A good looking step designed 
for the convenience of women and short 
men. Made of heavy gauge steel—heavier 
than the Jeep itself—completely welded 
and painted. Attaches with only 4 bolts— 
any mechanic can do the job in a few 
minutes. The step has a neat appearing 
rubber mat on the top. Write for prices 
today: 


KANDU STREAMLINER CO. 


6315 SUPERIOR AVE. CLEVELAND, OHIO 





Liberal Discounts to Dealers 
and Distributors. 











$25.00 REWARD 
FOR INFORMATION ENABLING 
US TO LOCATE 
Albert Otto Hicks 


DESCRIPTION — Color, white; 
complexion, dark; age, 46; weight, 
190-200 lbs.; thin dark brown hair; 
brown eyes; height, 5 ft. 9 in. 


WIRE INFORMATION COLLECT—WILL 
HOLD CONFIDENTIAL 


AMERICAN SECURITY 
315 S. Adams St. Marion, Ind. 
Phone 2500 
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Car, Truck Output Estimates 





Tucker Troubles Grow 


SEC Starts Stop-Order Proceedings on Stock; 
‘Untrue Statements’ Charged 


(Continued from Page 1) 


made in the books of account for 
the purpose of concealing indirect 
payments to promoters. 

2. “Failure to disclose the past 
and present relationship of H. A. 
Karsten, formerly known as A. H. 
Karatz, with the corporation and 
Preston Tucker.” 

SEC said that the statement 
“failed to disclose that Karsten 


e 
Tires 

(Continued from Page 2) 
in its retail prices on Deluxe 
Champion passenger car tires 
which averages about 10 percent 
and a reduction on tubes which 
averages about 20 percent. 

This was said to mean that the 
public now can buy better than 
prewar tires at less than prewar 
prices. Before the war a 6.00 by 16 
first quality Firestone tire cost 
$14.75. At the new price, it now 
sells for $14.40, reduced from $16.10. 

The Firestone Deluxe Champion 
tire is a new postwar product, and 
Firestone calls it “the safest tire 
ever built.” 

In announcing the reduction of 
20 percent in the price of its tubes, 
Firestone called attention to the 
fact that these were made of butyl, 
the new rubber which enables them 
to hold air 10 times longer than 
the old natural rubber tubes and 
give longer service. 

The 6.00 by 16 Goodyear heavy- 
duty automobile tube formerly 
listed for retail sale at $3.65 plus 
$.27 excise tax for a total of $3.92. 
The new retail price is $2.75 list, 
plus the $.27 excise tax, totaling 
$3.02. 

Other Goodyear price reductions 
contained in the new price lists 
sent to dealers include 8 percent 
on deluxe six-ply automobile tires, 
5 percent on mud and snow tires 
and 20 to 25 percent on all auto- 
mobile inner tubes. 

Goodyear’s Premium Double 
Eagle tires and LifeGuard Safety 
tubes will remain at the same re- 
tail prices as before, it was said. 

Commenting on the price re- 
visions, Wilson said: 

“The tire industry has achieved 
the unprecedented in reconvert- 
ing to peacetime production so 
efficiently as to meet the demand 
for its products within approxi- 
mately 18 months of the war’s 
end and bring its prices back to 
approximately prewar levels, or 
lower.” 

“Under the price schedules,” he 
continued, “Goodyear’s deluxe 6.00 
by 16 automobile tires will be of- 
fered at retail for $15.56, including 
excise tax. Retail price of the same 
size tire in 1941 was $15.80, includ- 
ing excise tax.” 

“Quality has been improved con- 
stantly with the result that the 
motorist can buy better tires for 
less money than ever before,” Wil- 
son concluded. 

* * 


Tire Wire Firm Sold 


To Pittsburgh Steel 

PITTSBURGH.—Johnson Steel & 
Wire Co., Inc., a major producer of 
bead wire for the tire industry, has 
been acquired by Pittsburgh Steel 
Co., Joseph H. Carter, president of 
the latter company, has announced. 

The Johnson company’s main 
plant is in Worcester, Mass., with 
branch plants and warehouses at 
Akron and Los Angeles. 


AUTO EXECUTIVES last week attended 
Louisiana,’’ presented by the New Orleans 


indirectly received a California 
distributorship for $1, has re- 
ceived cash payments from the 
company and Tucker of about 
$2,000 a month, and has been 
promised 10 percent of the Class 
B stock of the company by 
Tucker for services performed 
on behalf of the company. 

3. The company failed to disclose 
gross payments made to Russell, 
Tripp & Neuwerth, which exceed 
the net payments by $8,750. The 
payments allegedly were for public 
relations services. 

The inquiry will also cover sale 
of franchises to distributors and 
dealers to determine whether 
they have any recourse for re- 
funds. In addition it will go into 
the business experience of the 
officers and payments made to 
directors and officers. 

SEC also questioned the ade- 
quacy of the company’s statements 
on how it would use the proceeds 
from the stock issue and alleged 
that the company did not disclose 
who its parent or parents are and 
to what extent Tucker is interested 
in the Ypsilanti Machine & Tool 
Co. and Cumberland Homes. 

Further, SEC cited the com- 
pany’s “failure to reflect the cor- 
rect beneficial holdings of Charles 
Pearson, Kenneth E. Lyman, Cum- 
berland Homes, Ypsilanti Machine, 
Preston Tucker and H. A. Karsten, 
and to indicate whether all such 
shares are held in voting trust. 

The 4,000,000 shares were to be 
offered to the public at $5 a 
share by an underwriting group 
headed by Floyd D. Cerf Co., 
Chicago. 

Net proceeds were expected to 
be $17,200,000, exclusive of ex- 
penses estimated at $100,000. In 
addition, the company had received 
from the sale of franchises up to 
Apr. 29 about $3,000,000 in cash 
and promissory notes. 

Of the Class B stock, largest 
holders are Tucker, with 106,000 
shares; Ypsilanti Machine & Tool 
Co., 390,000, and Cerf, 100,000. The 
remainder is distributed in smaller 
amounts among 17 holders. 

The agreement with WAA calls 
for Tucker Corp. to lease the plant 
on or before July 1. 


Mo. High Court 
Upholds Carter 
In Pay Tax Fight 


ST. LOUIS.—The fight led by 
Carter Carburetor Co. against a 
municipal income tax of % of one 
percent on all payrolls in the city 
was won last week when the Mis- 
souri State Supreme Court unani- 
mously upheld the contentipn of 
the company. : 

Approximately $2,000,000 which 
had been withheld from pay en- 
velopes, but not paid to the city 
pending the litigation, will be re- 
paid. The board of aldermen is ex- 
pected to be deluged with relief 
bills for the reimbursement of the 
tax already paid. 

The city had expected to obtain 
$2,500,000 from the tax, which went 
into effect last Aug. 1 and which 
was designed to bolster shrinking 
municipal revenue. Of this amount 
$2,000,000 would have come from 
individuals and $500,000 from cor- 
porations which, under the ordi- 
nance would have been taxed % 
of one percent of net profits. 





“This Is 


@ luncheon and viewed a film, 
Times-Picayune and New Orleans States. ‘ 
Hosts at the affair included, left to right, Vincent Kelley, of Jann & Kelley, newspaper | Week-old foremen’s strike. 


representatives; P. C. Beatty, of Maxon, Inc.; Roland Ladreyt, of the Times-Picayune, 


and Henry Jann, of Jann & Kelley. 


By Automotive News 


PASSENGER CARS 
(U. S. PRODUCTION ONLY) 





Week Week Total Total 
Ended Same Ended Total Jan. 1 to Jan. 1 to 
June 14, Week dune 7, June June 15, June 14, 
1947 1946 1947* 1947 1946* 1947* 
GENERAL MOTORS .. 30,696 16,290 30,378 61,074 129,961 638,330 
es iedun se awe wes 5,409 2,089 5,367 10,776 20,959 113,653 
ME 6-0 « Gaba s 0500.6 1,273 522 1,305 2,578 6,161 25,865 
Cihevrelat ... cc cccss 15,565 8,427 15,594 31,159 61,545 313,792 
Oldsmobile .......... 3,968 2,477 3,895 7,863 18,589 86,105 
Gs 6 ic oXceiesee 4,481 2,775 4,217 8,698 22,707 98,915 
CHRYSLER ........... 16,567 11,596 16,544 33,111 223,121 341,033 
CE. 0 ec6cnbend ad 1,727 1,027 1,715 3,442 26,634 33,780 
AE SPPEer a eee 5,060 4,827 5,152 10,212 75,874 95,437 
BI Sec cttacceds 7,496 3,581 7,376 14,872 90,304 166,660 
7 06.40u swe o> 6m 2,284 2,161 2,301 4,585 30,309 45,156 
eT OLEe ee 13,261 1,423 14,768 28,029 185,873 336,527 
EE, 95.05 809.0 va30eie 10,684 1,423 11,776 22,460 115,887 266,148 
SEE 594 con 599 1,198 2,449 14,084 
EY. 5 on 00s 909.8 1,983 vue 2,393 4,376 17,5387 56,295 
EE << oe evr ss veves 375 40 389 764 109 8,050 
EE iat eset eaveas 2,252 2,761 2,486 4,738 31,880 56,554 
sony do siew cide 1,481 sees 1,068 2,549 2 20,632 
Sa oe 1,095 +e 1,206 2,301 ~.e- 21,885 
NED ce dievesedes 2,648 1,900 2,225 4,873 35,422 
PACKARD ............ 914 1,169 1,040 1,954 9,452 
STUDEBAKER 2,433 1,032 2,442 4,875 21,264 
MTEL «caveat asvevsss 606 <a 344 950 Jews 
Total Cars, U. S. .... 72,328 36,211 72,890 145,218 587,082 1,567,657 
*Station wagons. *Revised. 
* ~ * * * * 


COMMERCIAL CARS 
(U. & PRODUCTION ONLY) 






















Outsmarted 
Dealer’s U. C. Ad Baits 


Resellers on List 


ANDERSON, Ind.—W. C. Mc- 
Lain, Dodge-Plymouth dealer here, 
got tired of lying awake nights 
trying to figure out whether or 
not the new cars he would deliver 
were predestined to end up on 
used-car row before they had time 
to soil the hands of the new 
owners. 

As a result, he devised a scheme 
of classified advertisements offer- 
ing to buy new cars for sums con- 
siderably above list prices, giving 
only a box number as identifica- 
tion. 

New car customers and owners 
answered McLain by the hundreds 
and—you guessed it—some of the 
responders were those anticipat- 
ing delivery from—you’ve guessed 
it again—McLain! The dealer’s 
response, in turn, can be well ima- 
gined. 


You get the best results in our Classified 
Section, inside back cover. 





































Week Week Total Total 
Ended Same Ended Total Jan. 1 to Jan. 1 to 
dune 14, Week June 7, June June 15, June 14, 
1947 1946 1947* 1947 1946* 1947* 
CHEVROLET .......... 1,448 4,724 1,382 2,825 68,332 125,172 
a oon tee wie 405-4 6dts0% 6,131 oe 6,117 12,248 64,936 141,896 
i RE RPE 3,653 1,355 3,544 7,197 50,977 83,554 
INTERNATIONAL .... 3,219 2,708 3,240 6,459 41,464 67,618 
se Te 1,607 1,721 1,806 3,418 26,263 40,812 
STUDEBAKER ........ 1,364 1,164 1,357 2,721 14,553 30,464 
ED eRe gos 6 5.4.0 0a 40 810 78 716 1,526 4,255 32,885 
gS ee 506 291 478 984 5,408 11,066 
EE” “Bibi ses od 0 ewes 402 a 360 762 5,167 8,271 
SS kc seis 6600.05. 441 436 877 3,241 9,624 
DIAMOND T.......... 258 ial 287 545 3,748 7,423 
FEDERAL 101 139 244 345 2,391 4,208 
EY oho g whe i'e eee. 15 89 45 120 1,372 2,406 
MISCELLANEOUS ..... 543 471 515 1,058 12,058 3,366 
PEE ov ci ccc ccece 104 na 73 182 aes 1,208 
Total Trucks, U. S. .. 20,657 12,740 20,605 41,262 304,165 569,073 
Total Cars, Trucks, 
Se Uy » cukesengns ts ss 92,985 48,951 93,495 186,480 891,247 2,136,730 
Total Cars, Trucks, 
errr re 5,320 4,884 5,246 10,566 70,219 116,226 
Grand Total, Cars and 
Trucks, U. S. and 
CL, nas aeceve ee 000 98,305 58,835 98,741 197,046 961,466 2,252,956 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 129,627 units. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 








Week’s Output Holds Steady 
Despite Work Stoppages 


(Continued from Page 1) 


was achieved in May with a total | 


of 7,332,828 net tons of steel ingots 


and steel castings. If the May aver- | 


age can be maintained throughout 
the balance of the year, an output 
of 85,000,000 tons is likely, estab- 
lishing a new yearly peacetime 
record by 19,000,000 tons. 

Barring a coal strike this sum- 
mer, there is every chance that 
this record steel volume will be 
attained. And with John L. Lewis 
and the soft-coal operators un- 
able to reach a basis for agree- 
ment, auto industry planners are 
watching the fate of the Taft- 
Hartley bill, a clause of which 
would give the President power 
to halt a “national paralysis” 
strike by injunction. 

General Motors kept its assem- 
bly lines at a steady pace last 
week, producing an estimated 30,- 
696 cars compared to 30,378 the 
week before. Chevrolet truck out- 
put was still far from normal be- 
cause of the changeover to new 
models, but the division predicted 
renewal of volume outturn the first 
week in July. . 

Due to suspension of final car 
assembly lines at the Rouge plant, 
Ford output dropped to an esti- 
mated 13,261 cars last week. If the 
Rouge lines are reopened this week, 
output should return to the pre- 
vious week’s total of 14,768 cars. 
Neither truck production, nor op- 
erations at Ford branch plants, 
have been affected by the 2%- 


Passenger-car production main- 
tained an even pace at Chrysler 


Corp. Last week’s total of 16,567 
compares with 16,544 the week 
before. With a strike averted at 
Briggs Body, output increases 
are foreseen for Chrysler divi- 
sions. 

Crosley produced an estimated 
375 cars last week, compared to 
389 the previous week. 

Kaiser - Frazer estimated last 
week’s production as exceeding 
2,500 units for the first time in the 
company’s history. An estimated 
1,481 Kaisers and 1,095 Frazers 
were assembled, compared to 1,068 
and 1,206, respectively, the week 
previous. 

Boosting its schedule to 540 a 
day, Nash turned out an estimated 
2,648 cars last week. The previous 
week’s production was 2,225. 

Packard lost a half-a-day’s out- 
put last week because of a lack of 
bodies caused by a wildcat strike 
at the Briggs-Conner Ave. plant 
here. In alk 914 Packards were 
built, as against 1,040 the week be- 
fore—one of the best weeks in 
some time for Packard. 

Studebaker manufactured an 
estimated 2,433 cars last week 
as the daily rate hovered near 
the 500 mark. The week before, 
2,442 cars rolled from the South 
Bend lines. 

An increase in Willys output was 
prevented by a half-day shutdown 
because of an explosion in the To- 
ledo plant. Production of station 
wagons was reduced to an esti- 
mated 606 units from a scheduled 
750. Only 344 station wagons were 
built the week before. 




























THIS DEMONSTRATOR is one of 
the many sales and advertising 
helps that are furnished to 
Fendix* dealers. It is effective in 
the showroom or shop. 


Actually demonstrates to your 
prospects how Fendix, the auto- 
mobile underbody protective 
coating and sound deadener, 
stifles road and driving noises. 
Fendix prevents rusting of fend- 
ers and underbody sheet metal. 


»» » See the Fendix representative or 


write direct about the opportunity that 
“SILENTIZE with FENDIX"* offers. 


THE DAVISON CHEMICAL CORPORATION 
* TRADEMARKS BALTIMORE.3, MO. 


REG APP. FOR 










ARKLES 


Manufacturer 
Adjustable Steel Shelving 


123-25-27 N. Bread St. 


(Arch & Race—2nd & ord Sts.) 





Philadelphia 6, 

Phone 71-6541 
Adjustable Steel NEW STEEL 
Parts Bins for SHELVING 











General Purposes 


7’ High 






12” Deep 






36” Wide 









maa $42.50 






Other sizes available. 
IMMEDIATE D RY F. O. B. 
ttention: Automobile Parts Agency’s—We 
” have available Steel Parts Bin setups for 
all make parts. 










Sales Representative 


WANTED 


Detroit manufacturer wants 
representative acquainted with 
automotive accessory field to 
handle NEW accessory to deal- 
ers and jobbers. Write fully to 
Box 3767 Kercheval Station, 
Detroit 15, Mich. 























A Dealer Talks Back 


Mankato’s Miller Gives the Public Dealer’s 
Eye View of Itself 





MANKATO, Minn.—Every once|take money on the side for an 


in a while a long-suffering dealer 
gets up on his feet and says a 
mouthful. 

The other day Herman Miller 
(DeSoto-Plymouth) did that, and 
the Mankato Free Press let him 
have a good portion of the edi- 
torial page to expound his views 
orf the current new-car situation. 

Miller gave the public a deal- 
er’s-eye view of itself: 

The fellow who sold his car to 
get top dollar and then comes to 
the dealer with a tale of woe of 
how badly he needs a car. 

The one who just had to have 
a new car... and a few days 
later it is on a used-car lot and 
the premium money is in the in- 
dividual’s pocket. 

Or the fellow who insults the 
dealer by trying to get him to 


Sheriff’s Deals 
Seen Violation 


Of Wis. Statutes 


MILWAUKEE. — Sheriff George 
Hanley may have violated Wiscon- 
sin statutes in his purchase and 
dis 1 of eight new automobiles, 
the Milwaukee district attorney’s 
office was informed here last week 
by Homer G. Bell, director of the 
enforcement division of the state 
motor vehicle department. Bell had 
been placed in charge of the de- 
partment’s investigation of the 
sales. 

According to the report, Hanley’s 
purchase and sale of the cars 
would indicate that he acted in 
violation of Section 218.01, Wis- 
consin statutes, concerning the li- 
censing and regulation of finance 
companies, automobile dealers, ad- 
justment companies and collection 
agencies. 

“Several legal problems are 
raised by Bell’s report,” the dis- 
trict attorney’s office stated. “It 
indicates a violation of the statutes 
through failure to register the 
eight automobiles at the time of 
purchase. 

“Ts it necessary, however, to reg- 
ister automobiles in Wisconsin 
when they are purchased for use 
outside the state? That is one 
question we will have to study and 
decide. We must also decide if 
Bell’s report constitutes actual evi- 
dence that Hanley purchased these 
automobiles for profit for himself.” 

Seven of Hanley’s new cars, the 
report said, were sent out of state 
and one has not been traced. 

Profits amounting to $1,000 per 
car are said to have been made 
by Sheriff Hanley, according to the 
report of Homer G. Bell, director 
of the Wisconsin vehicle depart- 
ment enforcement division. Car 
dealers with whom the sheriff 
dealt and the amounts he paid for 
each car also were listed in the 
report, it was said. 

Hanley is said to have refused 
to. discuss the matter and the of- 
fice of district attorney will refer 
the case to Gov. Oscar Rennebohm 
inasmuch as the sheriff is consid- 
ered a state officer, it was re- 
ported. 


Parley on Fuel 
Set for D. C. 
This Week 


WASHINGTON.—A_ conference 
of cabinet,.members and heads of 
government agencies on prospec- 
tive petroleum shortages has been 
called for June 17, according to 
Julius S. Krug, secretary of the 
interior. 

Petroleum products experts, it 
was stated, will outline means of 
lessening the impact of an ex- 
pected fuel shortage in oil and 
gas next winter, particularly 
throughout the Midwest. 

Officials of the Interior Depart- 
ment’s oil and gas division said 
there is likely to be a “tight situa- 
tion” and advised individual con- 
samers to stock up as heavily as 
possible on fuel this summer in 
order to reduce the heavy drain 
on production and transportation 
next winter. 






early delivery. 

Miller also went into the “good 
old days” for the auto dealer. 
The days when the public was 

shopping from dealer to dealer, 
beating down the price. 

When auto salesmen were the 
poorest paid of any salesmen. 

When auto mechanics weren't 
getting a decent wage. 

And every dealer had a nice 
mortgage on his building, equip- 
ment and even. his demonstrator. 

With a backward look, Miller 
said: 

“The first 14 years I was in 
business in Mankato, 15 auto 
firms within sight of my own 
business establishment opened 
up, couldn’t do business profit- 
ably, and closed up.” 

Then there is the public’s so- 
called longing for simpler cars. 
Miller told of his feeling that the 
public wouldn’t go for those new 
sun visors. Why, he said, with the 
public kicking about accessories, 
should people want to pay $30 to 
buy their car a sun visor? 

So he found his customers go- 
ing elsewhere to get them. Miller 
is stocking them now, and finding 
them going like hot cakes. 

So the public doesn’t want 
frills, huh? 

“An automobile minus frills,” 
Miller has concluded, “wouldn’t 
sell enough to pay the manufac- 
turer’s tooling cost.” 

Many an auto dealer has a bad 
case of nerves seeing good cus- 
tomers of years gone by lost be- 
cause he can’t make delivery. 

It isn’t human, said Miller, to 
imagine a dealer wanting to turn 
down any business. 


PAA Questions 
Legality of 
Price Curb Bill 


HARRISBURG, Pa. — (UTPS) — 
Attacking the Heyburn-Jaspan bill, 
which would prohibit the charging 
of prices in excess of those estab- 
lished or suggested by the manu- 
facturer of automobiles, the Penn- 
sylvania Automotive Assn. last 
week stated that it favors any legal 
method that will assist in correct- 
ing the present new car resale sit- 
uation which is bringing disrepute 
to a great industry. No opposi- 
tion to the measure will be forth- 
coming, it is said, if the legisla- 
ture and the state department of 
justice believe the bill would be 
upheld in court. 

Claude S. Klugh, manager of 
PAA, stated that his group would 
like to see some control exercised 
over the individual who resells his 
1947 automobile outside the borders 
of the state at any price he sees 
fit, and some consideration given 
to the used car dealer in border 
line cities and towns. 

“Neither the NRA nor the OPA 
stopped ‘under the table’ deals,” he 
said. “Further, the attempt in 
Pennsylvania about 10 years ago 
to control used car prices in the 
form of the McGinnis bill was de- 
clared unconstitutional.” 

“Our position on the ethical op- 
eration of dealer franchises is 
well known to the industry gener- 
ally, throughout the United States 
as well as in Pennsylvania,” the 
PAA executive pointed out. 

Klugh said that PAA has pledged 
its wholehearted support of House 
Bill 817 which would regulate in- 
stallment sales of motor vehicles 
after having tried for years “to 
clean up this mess in the financing 
of motor vehicles, only to reluc- 
tantly conclude that it could never 
be done by voluntary methods.” 


Latex Cutback 
Hits Goodyear 


WASHINGTON.—Issuance of an 
order curtailing consumption of 
natural rubber latex by Goodyear 
Tire and Rubber Co. by 500,000 
pounds over the coming five 
months was announced last week 
by Director H. B. McCoy of the 
Commerce department’s division 
of materials distribution. 
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THREE GENERATIONS of Ford dealers, pictured at the Ford Merchandising School's 
graduation banquet last week in Detroit. Flanked by J. E. Doyle, Ford central regional 
sales manager, and J. R. Davis, Ford vice-president and director of sales and adver- 
tising, are, left to right, E. G. Parkes jr.; his father, E. G. Parkes sr., and grand- 
father, E. N. Parkes. The Parkes family operates the Parkes Motor Co. in Lawrence- 
burg, Tenn, 





All Business Lines Covered 


By New ‘Tires 


WASHINGTON. — Outgrowth of 
the so-called “Tires Bill” cham- 
pioned for several years by the 
National Assn. of Independent Tire 
Dealers, Inc., a new “Independent 
Merchants Act” is creating consid- 
erable interest in congressional 
circles. 

Designed ‘‘to protect small busi- 
ness,” the bill would outlaw “price 
discriminations resulting from fic- 
titious or unreasonable quantity 
differentials’’ in all lines of busi- 
ness, instead of just the tire field 
as the original bill stipulated. 


The legislation has not been in- 
troduced but it has been ordered 
printed by the Senate Judiciary 
committee and will be studied by 
the Department of Justice, Fed- 
eral Trade Commission and other 
departments. 


CLASSIFIED 


HELP WANTED 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


SERVICE MANAGER wanted by large 
dealer in Virginia. Must have thorough 
knowledge of automobiles, be able to 
handle men and meet the public. Appli- 
cant must be willing to instruct men 
and work on cars at times. Good sal- 
ary. Give age, experience, education and 
references. Replies kept confidential. 
Box 1774, c/o Automotive News, De- 
troit 26. 


ACCOUNTANT, OFFICE MANAGER—Ex- 
‘cellent opportunity for young man with 
good education and accounting experi- 
ence. Automobile agency with several 
branches expanding. Need expert ac- 
counting and tax man. Salary open. 
Davis Motor Company, Sherman, Texas. 


SALESMEN—Manufacturer woven plastic 
seat covers desires representation. North- 
ern, Western, Southern States open. 
Write Decco Co., 246 Fifth, New York 
City. 





WANTED 
Two Used Car Salesmen 


Excellent opportunity with one of the 
largest volume used car dealers in Metro- 
politan New York area. Must be capable 
used car men, experienced in large volume 
sales. Salary plus profit sharing arrange- 
ment. Splendid, well trained pleasant or- 
ganization. We will cooperate in every 
way with men who can qualify for this 
opening. All replies strictly confidential. 
For interview, write or phone for appoint- 
ment. 8. R. Benson, c/o Queens Auto 
Mart, 138-10 Hillside Avenue, Jamaica, L. 
1. Phone Jamaica 6-6481, Jamaica 6-0106. 
Give full resume of past experience and 
reference. 





SERVICE MANAGER by _ metropolitan 
Buick dealer Great Lakes district, Ohio. 
Progressive, active, well experienced 
man of good character with ambition to 
make money. New modern plant with 
best of facilities. Dealership established 
25 years. Your application held in strict 
confidence. Give complete history. Box 
1794, c/o Automotive News, Detroit 26. 


Bill’ 

The NAITD issued this summary 
of the bill: 

“The proposed legislation would 
remedy the present situation by 
making maximum quantities nor- 
mally delivered at one place and 
at one time the quantity discount 
ceiling. 

“A second basic proposal is that 
the manufacturer be required to 
sell maximum delivered quantities 
at wholesale at a price lower, by 
a reasonable margin, than his low- 
est current retail price for the 
same product in his own company 
stores. 

“The third fundamental proposal 
provides that “private brands” 
shall not be sold in maximum 
quantities at less than the whole- 
sale rates applicable to independent 
dealers for equivalent standard 








HELP WANTED 


SD 
ACCOUNTING EXECUTIVE to supervise 
accounting for large Ford agency and 
affiliated corporations in Southern city 
of approximately 100,000. This position 
offers excellent opportunities to a quali- 
fied person. Compensation commensur- 
ate with experience and ability. Details 
as to age, education and experience 
should be submitted in replying. Box 
1789, c/o Automotive News, Detroit 26. 


<_ereeiariiensriendhsceadeaiiaaiaataieaaeaeceeaitin acer een 

MALE HELP WANTED—Production 8su- 
perintendent, to have complete charge 
of production in new modern plant re- 
building engines, carburetors, distribu- 
tors, etc., for Ford dealers. Must have 
production experience and thorough 
knowledge of Ford engines and parts. 
Present production approximately 400 
engines per month and 30 employes. This 
is excellent opportunity for right man 
to advance with new company. Write 
Box 1761, c/o Automotive News, Detroit 
26, giving experience, age, marital stat- 
us and expected salary. 


FOREMAN—Capable of taking complete 
charge of shop in wholesale automotive 
parts house located in northern Michi- 

Will ar- 


gan. References confidential. 
c/o Auto- 


range interview. Box 1791, 
motive News, Detroit 26. 


POSITION WANTED 


SALES OR GENERAL MANAGER, pre- 
fer Ford with opportunity later buy part 
interest. Veteran, age 29, wholesale, re- 
tail experience, present supervising sales 
24 dealerships Latin America for major 
manufacturer. Write Box 1784, c/o Au- 
tomotive News, Detroit 26. 


POSITION WANTED—Manager auto agen- 
cy, 20 years experience. Sober, indus- 
trious. Have worked all departments 
except accounting. 49 years old, in good 
health. Box 1779, c/o Automotive News 
Detroit 26. 

WHOLESALE. SALESMANAGER. Four 
years Sales manager selling 1500 new 
and used. Twelve years’ factory experi- 
ence training salesmen, sales promotion, 
and contacting dealers. Box 1795, c/o 
Automotive News, Detroit 26. 


SALES MANAGER-MANAGER. 16 years 
Chevrolet experience. The kind of right 
hand man dealers need. Thoroughly fa- 
miliar salesman training, closing, ap- 
praising, present used car merchandis- 
ing. Family man. Very trustworthy. 
Box 1788, c/o Automotive News, De- 
troit 26. 


DETROIT REPRESENTATIVE. Colonel, 
regular Army Air Corps, retired, age 
38, West Point 1930, wide contacts 
among automotive executives in Detroit 
and vicinity, wishes permanent sales 
opportunity. Willing to gamble on his 
ability to make good. Starting remun- 
eration moderate. Wire or write Box 
1787, c/o Automotive News, Detroit 26. 








Judging Centers 
Set in Fisher 


Body Contest 


DETROIT. — New York, Detroit 
and Oakland, Calif.. were named 
last week as state and regional 
judging centers for model auto- 
mobiles and Napoleonic coaches 
entered in the 1947 Fisher Body 
Craftsman’s Guild competition. 

W. S. McLean, secretary of the 
guild, announced that judging of 
models entered from the East 
Coast area will begin June 21 at 
the R. H. Macy and Co. store in 
New York. Models from the Mid- 
west will be judged at the Gen- 
erab Motors Bldg. in Detroit, start- 
ing June 23, and those from West- 
ern states will be judged at the 
H. C. Capwell store in Oakland, 
beginning June 23. 

Judges in each case will be pub- 
lic school industrial arts instruc- 
tors and styling and technical ex- 
perts from the automotive indus- 
try. 

Names of state and regional win- 
ners will be announced at the 
three centers early in July. Thirty- 
six regional winners—18 in the 
model car design competition and 
18 in the coach competition—will 
come to Detroit Aug. 19-22 for the 
Craftsmen’s Guild national conven- 
tion and to compete for eight uni- 
versity scholarships ranging in 
value from $2,000 to $5,000. 


brands of the same manufacturer. 
Heretofore the practice of selling 
at greatly decreased prices to 
‘mass distributors’ under private 
brands has been familiar in the 
tire and other industries,” said the 
NAITD. 


WANT AD DEPARTMENT. 
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POSITION WANTED 


PARTS AND SERVICE TRAVELER. 
Headquarters in Los Angeles, topnotch 
man, wishes new connection. Willing to 
move into other territory if necessary 
or work in parts and service promotion 
at factory. Box 1792, c/o Automotive 


News, Detroit 26. 
Sree nr etnaanmranentreeemnnamerenntacerneenencennenees 
SERVICE MANAGER, ten years experi- 


ence, prefer New England or New York 
city location. Available July 15. Box 
1793, ¢/o Automotive News,. Detroit 26. 


SERVICE MANAGER—15 years Chevrolet 
and Dodge, qualified in all branches of 
service. Age 44, sober, steady and in- 
dustrious, location open. Box 1796, c/o 
Automotive News, Detroit 26. 

MANUFACTURER’S REPRESENTATIVE 

EXCLUSIVE TERRITORIES for men now 
calling on automobile dealers to pro- 
mote a nationally recognized poster pro- 
gram for increasing dealer service sales. 
Real opportunity for additional earnings 
without interference with your regular 
work. Write giving full particulars, pres- 
ent affiliations, territory covered and 
number of dealers you contact. Van 
Houten - Rankins, Incorporated, 1020 
Dime Bank Building, Detroit 26. 

NEW LINES WANTED 

SALES ORGANIZATION that covers the 
state of Florida are interested in items 
for exclusive sales in this state. Address 
Cc. E. Sturm, 1707 Asher St., Orlando, 
Fla. 














DEALERSHIP WANTED 
WANT TO BUY Ford or Chevrolet con- 
tract in the South. Will pay cash for 
150 to 300 car deal. Prefer to lease real 
estate. All replies confidential. Box 
1790, c/o Automotive News, Detroit 26 


CHEVROLET DEALERSHIP WANTED— 
Will pay cash, plus bonus for good will, 
for Chevrolet dealership, 150 to 400 car 
contract, provided franchise can be 
transferred. All correspondence strictly 
confidential. Box 1781, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


TRUCK DISTRIBUTORSHIP, located in 
east Texas. Showroom, parts room, re- 
pair shop. New car dealership available. 
Also good used car operation. Reason- 
able lease. Good reason for selling. For 
quick disposal, $9,500 cash. Box 1780, 
c/o Automotive News, Detroit 26. 


GARAGE AND AGENCY located on US 
31 and US 55 on the outskirts of Manis- 
tee, Mich. Kaiser-Frazer and Reo agen 
cies, Owners will release their franchise 
subject to factory and distributor ap- 
proval. Excellent repair business. Newly 
constructed 50x80 building of modern 
design. Included are over $5,000 worth 
of brand new tools and equipment. §27,- 
000 plus merchandise inventory. W. B. 
Taylor Co., Realtor-Builder, 4031 8. US 
31, Muskegon, Michigan. 
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AUTOMOTIVE NEWS, JUNE 16, 


DEALERSHIPS AVAILABLE USED CARS FOR SALE | — TRUCKS FoR SALE 








AUTO BUYERS—Best wholesale deal at | CHEVROLET 2-TON C.0.B. tow truck 
LEO ADLER, INC., DeSoto-Plymouth,| Complete with Holmes ‘body and wreck- 
3000 Fenkell, 7 blocks east of Livernois.| "8. crane. Two speed axles, etc.. com- 
Detroit, Mich. UN. 3-7400. pletely refinished, A-1 ‘condition. White- 


BRITISH AUSTIN 


DEALERSHIPS AVAILABLE 


Immediate Delivery on 
1947 Models 


WRITE, WIRE, OR PHONE 


J. L. Green, Inc. 


1920 Broadway New York 28, N. Y. 
TRafalger 17-4056 


Allen Chevrolet, 442 N. Main, Dayton. 
Ohio. HE 4611. 


TRUCK EQUIPMENT WANTED 


I NEED a cab for 1941 government auto 
ear, 4x4, C.O.E. 4-5 ton. Contact Bill 
Wilkinson, Box 116, Ocala, Florida. 


TRU R SALE 


NEW 750 GALLON TANK BODIES with 
complete fittings for mounting, Heil 
manufacture, all welded. Two compart- 
ments, 375 gallon each. 10” manhole 
cover w/lock, 2” faucet, 1” hose, front 
and rear mudguards, tail and stop lights. 
two 5-gallon cans. Use on 158” to 164” 





CAR AUCTION 


EVERY SATURDAY—1 P.M. 
Dealers Buy—Everyone Sells 
SALE UNDER-COVER 
$10 Sold—$2 Unsold 


Toledo Car Auction 
2802 Summit St. 
TOLEDO, OHIO 

















BUSINESS OPPORTUNITIES on eee oo ae wheelbase truck, dimensions 135”x95”x 

60”. Weight empty, ae ok 7 ght 

mobile dealership, one crated for shipment, 3, pounds. . 

a ant. ‘popular, lines autos and trucks. FOB Hillsboro, Illinois. 50% w/order, 

Iowa county seat town, about 15,000 WHOLES ALE balance COD. Gudder & Appleton. Hills- 
population. Around $75,000 required. boro, Illinois. 





Write Box 1782, c/o Automotive News. 
Detroit 26. 


BUSINESS FOR SALE 


250 CARS—’47 to '39 
ALL MAKES AND MODELS 
Large Selection of Late 
Model Convertibles 








duty service. $950. R. & C. C. Bollinger, 


AUTOMOBILE AGENCY and gas distribu- Inc., Lakeview, Michigan. 








torship in southeastern college town. 
New modern building fully equipped, PARTS WANTED 
including new ‘‘Bee Line’’ frame ma- WANTED—Rear deck lid complete for 


1941 Buick Series 51-C. Convertible Phae- 
ton, super four door. Bakers Garage. 
Wadesboro, N. C. 


WANTED--Complete sedan body, perfect 


IRVIN SACHS 
4589 Chestnut St. 
PHILADELPHIA 39, PA. 


chine. Now doing excellent parts, serv- 
ice, metal, paint and radiator repair 
business. Good used car outlet. Excel- 
lent business opportunity. Terms can be 
arranged. Will sell or lease building. Box 





throughout, 1936 Chrysler, Model C8. 
1772, ¢/o Automotive News, Detroit 26 | Phone or Wire Allegheny 4-4450 Lew Cohen, 265-267 S. 62nd St., Phila- 
eet eeehnaio 
delphia 43, Pa, 


‘*‘Philadelphia’s Largest Used Car Dealer’’ 


AUTOCAR MODEL C-70-S 200” W. B. 
chassis cab and oil field body including 
winch. Approximately 27,000 miles. 
Priced to sell with or without body. 
Laurel Equipment Co., Laurel, Miss. 


FOR SALE—GARAGE. Large building on 
Main St., well equipped shop and body 
department. Well stocked parts depart- 
ment. Show room, popular car and 
truck. Now doing good business. West- 
ern New York. Prefer to sell but will 
lease building. Reason health. Box 1785, 
c/o Automotive News, Detroit 26. 


GARAGE FOR SALE 


Een nn meee 

CALIFORNIA GARAGE FOR SALE—Ga- 
rage building and automotive business 
in exceptionally prosperous city of 15,- 
000. 100 miles east from the San Fran- 
cisco Bay area. 35 miles south of Sac- 
ramento. New building 110’ x 125’ with 
basement and mezzanine totaling 17,000 
sq. ft. Architecturally planned and en- 
gineered in reinforced concrete. AA 
construction. Modern lighting, heating, 
plumbing and furnishings. Graded used- 
car lot 70’ x 124’ adjoining. Real estate 
$95,000. Stock and equipment approxi- 
mately $35,000. $75,000 cash will han- 
dle. Balance 5% first mortgage. Write 
for fuller prepared information and ask 
your questions. Ed Werner, 1011 South 
Hutchins St., Lodi, California. 


NEW CARS WANTED 


———————————— 

WANTED—1947 Cadillac convertible coupe 
or sedan, new. Write, wire or phone 
price. Anderson Auto, Peoria, Illinois. 


eA a ae 

WANTED FOR IMMEDIATE DELIVERY. 
100 1947 cars, all makes, any model 
sedans, coupes and convertibles. Phone, 
wire or write Irvin Sachs, 4539 Chestnut 
St., Philadelphia 39, Pa. 


PA FOR SALE 


PONTIAC 
Parts Wholesaler 


Thousands of items in stock. Prompt 
courteous treatment. 25% Discount to 
dealers on regular discount items. We 
ship everywhere. We can help you. 


THOMS PONTIAC 


ST. LOUIS 8, MO. 








AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 


crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. 


Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by, 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 


NEW CADILLAC ENGINB. Complete, 
price $695 FOB Miami. Write or wire 
Great Southern Auto Supply, 22 N. W. 
20th St., Miami, Florida. 


COMPLETE STOCK genuine Studebaker 
parts, new motors. We ship anywhere. 
Osage Sales Company (authorized Stu- 
debaker dealer), 3905 South Grand 
Bivd., St. Louis, Mo. 








have on hand and can deliver as 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 
Wholesale List of Cars and Prices Mailed 
Weekly on Request 
SAM GREENFIELD 
Automotive Merchandiser in Cleveland 
For Over 27 Years 


NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 
Out-of-town Mall 











GALIVOMNIA dealer wants 1960 and 1007 | “19 Sucks Ave. 3 Cums HE. e131 ‘onters Pies 
to ~ Kg B~4 > png ‘For — 
percalars seston, Bune si, | ee 28% DISCOUNT TO DEALERS 
ueroa St., Los Angeles. Calif. NASH L 
USED CARS WANTED AUCTION a ce wi ma 
3705 Oarnegie EX. 5800 


WANTED EARLY MODEL Stutz or Mer- 
cer touring or runabout. C. W. Reed. 
17 Battery Place, New York City. 


Thursday 12:00 Noon 


Most cars entered are brought 
in by new car dealers. 


Come Buy — Come Sell — $10-$5 
Col. Marker, Auctioneer 


DOC GREINER 
The Flying Dutchman 


1701 Madison Ave. Adams 6397 
Toledo, Ohio — 


CLEVELAND, OHIO 











WHOLESALE! 


CLEAN LATE MODELS! 
Come to 


MURPHY MOTORS, INC. 
2233 Delaware Ave. 


WANTED! 
Late Model NASH Cars! 


New York or New England Dealers 





Call COLLECT Gaspee 4848 
Dave Cashman 


ALBRIGHT MOTORS 





PARTS FOR HUDSON—Rebuilt engine 
block assemblies, $150. Exchange, with 
valves, reground tappets, narrow valve 
seats, ground crankshaft, new bearings, 
Pins, sealed power rings, matched cam 
ground Silicon aluminum pistons, tim- 





* THE BIG DEALER * 


AUCTION 





ing gear. $25 extra without rebuildable 

119 Snow St. Providence, R. I. EVERY THURSDAY trade-in. Water pump kits, $8.77; tim- 
ing gears, $7.58; throw-out bearings. 

KEN SCHAEFER CO., INC. $4.75; center steering bearings. both 

915 N. Dilinols St. Indianapolis, Ind. types; other bearings available. Less 

25%. six less 35%. Rebuilt transmis- 


Also Every Monday in New Albany, Ind. 


USED CARS FOR SALE sions and differential assemblies, Indian- 


head Mfg. Co., Box 303, Lima, Ohio. 


GENUINE FORD PARTS—What you want 
we have. Orders filled the same day. 
Clem Davis, Inc., 901 E. Michigan Ave., 








FOR SALE—Wholesale or retail, two un- 
used Crosley cars, two door freight 
shipment, not driven. Crawford & Hol- 
land, Manistique, Michigan. 


BUSES WANTED 


NEW SCHOOL BUSES, 42 or 48 passen- 
ger wanted. Cash waiting. Also 1942 





Chevrolet sedan buses, 15 passenger. Jackson, Michigan. 
Write, wire, McLaughlin Bus & Equip- 
AUCTION AUCTION AUCTION ment > 1224 No. Main St., Provi- 
dence, 2 * ° ° 
oO 
BUY YOUR CARS BUSES FOR SALE oe 
USED SCHOOL BUSES, good condition, (FORD) 
AT YOUR PRICES will meet all safety requirements. Wayne 
and Hicks. bodies on Dodge, Chevrolet 
and International chassis. Industrial Bus Johnson Bronze Bearings 
A new type wholesale auction of Lines, Delphi, Indiana. Phone 32. (FORD) 
automobiles is now being operated TRUCKS WANTED 
by Ed Hough (formerly with R. 8S. | WANTED—1940 Plymouth % T. pickup, Clawson-Bals Bearings 
E P $900 new or used cab. Faulkner Motor Co., 
van), in Philadelphia, Pa., 211 E. Sixth Ave.. Emporia. Kansas. (FORD) 
North Broad St. You can buy one TRUCKS FOR SALE 
or two hundred cars. All makes |5-TON COE truck tractors, fifth wheel, - for - 
air brakes, Autocar, army 4x4. open 


and all models. Shipping arrange- 
ments made on request. Sales held 


every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobile Auctioneers 
CASH FOR YOUR CAR 


cab. Under 4,000 miles. Sacrifice price, 
$1,395. Orange Motor Co., Inc., 799 Cen- 
tral Ave., Albany, N. Y. 2-3361. 


FORD ENGINES 





Discounts on Above Up to 


70% 


Call or Write Donald Neese 
1917 Biscayne Boulevard 


INTERNATIONAL 1-TON 
4x 4's 
1942-'43 Models 
Slightly Used 
WHOLESALE AND RETAIL 
900 x 16 Tires 


K-5 


Co 
NATIONAL TRUCK EQUIPMENT CO. 
225 Madison St. Waukesha, Wis. 
Phone 3363 


tt 





~ 


ARTS FOR SALE 


16-20. Passaic 
New Jersey. 


COMPLETE NEW TRANSMISSIONS for 


St., 





ready immediate shipment. 
Michigan headquarters for genuine Ford 





parts. Bob Ford, Inc., 14585 Michigan. 
Dearborn, Michigan. 
BUICK, PONTIAC, INTERNATIONAL 


TRUCK. Firestone products. Large stock 
parts and accessories, prompt shipment, 
discounts to dealers and independent ga- 
rages. Phone, write or wire. Finger 
ae Co., Phone 1849-1850, Borger, 
‘exas. 


and flat cowls 797180. Sacrifice. Murray 
and Lauterbach, Lebanon, Ohio. 


DE NEG SPARK PLUGS. Retail 85 
cents, get acquainted price, box 10 de- 
livered, $4.50. Superior product, thou- 
sands in use. Easy starting, less gas 
used. Guaranteed 99% foul proof in 
normal motor, DeNeg Chemical Co., 314 
Watts Bidg., Birmingham, Ala. 





SHOP EQU FOR SALE 
FOR SALE—10 used parts bins in good 


condition, 


cabinets 18” deep, for inventory control. 
Good as new, price $35 for the lot. 
McGill Motors, Ford: Dealer, Indiana, 





900, Boring bar, bores 2.625” to 4.565”. 
Used very little, excellent condition. 
$300. R. & C. C. Bollinger, Inc., Lake- 
view, Michigan. 


NEW 333—7,000 Van Norman brake drum 
lathe. New 7066 grinding attachment for 
above. Both in original crates. Brown 
Motor Co., 12 North 8th St., Richmond, 
Indiana. 


FOR SALE—One new complete Weidenhoff 
motor analyzer and one Distrib-U-Scope 
at Brown Motor Co., 12 North 8th St., 
Richmond, Indiana. 


FORD LABORATORY test set complete, 
$100. Weidenhoff generator and magneto 
test set, $175. Kwik-way boring bar 
model ‘‘F’’ (like new), $400. Engine 
stands complete with large casters and 

brand new, $39.25 each. Ex- 

cess equipment, ready for immediate use. 

Market Motors, Inc., 816 E. Market St., 

Akron, Ohio. 


GLOBE FREE WHEEL HOIST, never 
used, hydraulic type, self contained 
tank. Cost $375, take $300. Anderson 
Auto, Peoria, Illinois. 

CHEVROLET 37-47 oil pan checking 
gauge, Kent-Moore price over $20 each. 
War surplus 90 lot $2 each, 10 lot $3 
each, sample $5. Sanford Chevrolet, Inc., 
Margaretville, N. Y. 


<cxeasipsessssnsiptiinnesrapiosiean ensipunninaptstusieaniaseremioetpengtinanetrtmdnnmes 
MACKS—E. F. 84-102-120 CA 825x20 
tires. Late models, rebuilt. Whites WA14, 
20-22—-1941-42, rebuilt. Brockway, °41 
model 166, rebuilt, 19-foot frame, 1000x 











825x20 tires. Closed bodies. 
doors, as is. Box 1777, c/o Automotive 
News, Detroit 26. 


TRAILERS FOR SALE 


NDS gnestaseeenantieneeuntinstinentes 
NEW 2,000 GALLONS ARMY SURPLUS 
gasoline trailers. Priced for quick sale. 
Write. wire Box 252, Gladewater, Texas. 


NEW VAN TRAILERS, Lufkin built, 20 
feet long, vacuum brakes, 900x20 tires, 
built for hauling beverages, groceries or 
can goods. Wholesale price of $1,275 
each lots of two or more. Federal 
Truck & Equipment Co., Houston, Tex. 


TRAILERS FOR LE 


EIGHT HIGGINS CAMP TRAILERS, fully 
equipped. Close out at sacrifice F.O.B. 
Miami. Write or wire Cunio Motors, 
N. W. 5th St., Miami, Fila. 


AUTO EQUIPMENT FOR SALE 





$ 











TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$338.82 
Complete with Guide Cables 


Tow Bar Sales Company 


FACTORY DISTRIBUTORS 
100 8. Clinton St. Chicago 6, Il. 





FOR SALE—1946 Culver V-80 airplane, 
130 hours, 85 HP, two-way radio, day 
and night instruments, landing flaps, 
special type prop, tricycle landing gear 
retractable, two place, luggage com- 
partment in front, self starter, fuel in- 
jJector. Will trade this plane for two 
new super Deluxe Ford Tudors or For- 
dors. Box 1786, c/o Automotive News, 
Detroit 26. 


ACCESSORIES FOR SALE 


IMMEDIATE DELIVERY—Gorgeous ny- 
lon and satin-twill seat cover fabrics. 
Navy, burgundy, brown and maroon. 

Samples and prices upon request. Liss 

Brothers, 710 N. Niles Ave., South 


Bend, Indiana. 


REX 14-S, 3-sack cement mixer, 4-cylin- 
der LeRoi motor. Good condition. $375. 
Greene Motor Co., Linesville, Penn. 


British built 

two in crate, spe- 
Two or more 
DeLand, Fila. 














motorcycle. 
cial while 
$239.50. T. & 


ee eee 
ENGINE REBUIL G> kshaft 
grinding and m P. 
Hughes Motor Co., Ine., ree 


St., Lynchburg, Virginia. 


FORD DEALERS 


Limited Quantity Molded Hose 


21A-8260 ....... 
01T-8286 
19A-8286 ... 


Above Subject to Prior Sale 


THE KIMBALL CO. 
2170 E. 18th St. Cleveland, Ohio 


Specializing in Sheet Metal Screws, 
Molding Clips and Fasteners, Small 
Automotive Replacement Parts. 


SeRRRRREREEE 








CHRYSLER 


DEALERS! 


We have oil filter cartridges for the 1946 and 1947 Chrysler. 
Replaces Mopar No. 1123887—Western Filter Pack No. 1330 


$1.05 Net — up to 48 


98 Net —u 


to 120 . 


80 Net — 120 or more 
Check your stock. Ask your parts manager. Immediate delivery. 
First line filters. Very scarce. Guaranteed. 


BLAUSHILD MOTOR CO. 


15811 Kinsman Road 


Cleveland 20, Ohio 





To Mr. Used Car Dealer 


send you the facts. 


FLASH !! 


(who has not already joined NUCDA): 


If you are in this business to stay and you are 
not a “fly-by-night”, let us tell you why 1600 
dealers have joined our Association. Just tear 
off this corner ad and mail it to us. We will 


NATIONAL USED CAR DEALERS ASS’N, Inc. 


1028 Connecticut Avenue, N.W. 
WASHINGTON 6, D. C. 


“Meet me in St. Louis, Louie” 


SEPT. 18-19 NUCDA CONVENTION | 





By cot 





= 3 FF 








Chattanooga, Tennessee—Austin Motor Sales, a bright 
spot on Broad Street, and an outstanding Hudson sales 
and service headquarters. 


Miami, Florida—A front-row building on’ Biscayne 
Boulevard to house a front-row Hudson operation— 
Estaver Motors, Inc. 
















Muskegon, Michigan—A new building for the L & M Motor Com- Everett, Washington—An imposing new home for Hudson, L & R 


pany, Hudson dealer, is rated “most representative in the territory.” Motor Company “steps out” with everything up to the minute. 


” 


Biscayne Bay to the Rockie 


e oa * 
oLL on Miami’s golden sands, tour Tennessee’s gearing themselves to “take off” with Hudson in a 
4 scenic uplands, visit the Great Lakes area or “'' ' new era of automobile sales and service. 


climb snow capped Rocky Mountains—you’re never 

far from a thoroughly equipped Hudson dealer. They will continue to get our very best in product, 
and in advertising, merchandising and sales support. 

“Hudson” is a six-letter word appearing on fine dealer 

buildings. everywhere right now because Hudson 


“means business”—in present operation and in sound 
planning for the future. 


That’s why more than three thousand alert auto- 










motive merchants from the Atlantic to the Pacific are HUDSON MOTOR CAR COMPANY, DETROIT 14, MICH. 








